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Pittsburgh Host To 
Annual Meeting Of 
Local Agents’ Ass’n 


On 40th Anniversary Producers 
Study Future of American 
Agency System 


BUYERS’ VIEWPOINT GIVEN 


Risk Research Institute Head Says 
Buyers Want to Deal With 
Qualified Agents 


Members of the National Association 
of Insurance Agents, holding their an- 
nual convention this week at the Hotel 
William Penn in Pittsburgh, received 
the congratulations of company execu- 
tives, insurance department heads, rep- 
resentatives of buyers’ organizations and 
others on the successful work the asso- 
ciation has accomplished during its first 
forty years of existence, With a con- 
vention theme of “Life Begins at 40” 














The Eastern Underwriter will | 
issue a special edition after the | 
close of the National Association 
convention containing a full ac- 
count of the proceedings. 





the program was arranged so that con- 
sideration could be given not only to 
unsolved problems of the present but 
to ways in which the American Agency 
System can be of better service in the 
future. The convention will close this 
morning with the election of officers for 
the new year and the adoption of such 
resolutions as may be held desirable. 


Wholesale Insurance 


The executive committee, under the 
leadership of Chairman W. Owen Wilson 
of Richmond, Va., went into session last 
Saturday, holding meetings continuously 
over the week-end and on Tuesday the 
State association officers and national 
councillors met to consider various mat- 
ters. Following the get-together dinner 
Tuesday evening the convention went 
into full swing Wednesday morning. 
Following the administration report pre- 
sented by President Kenneth H. Bair, 
Greensburg, Pa., Secretary-Counsel Wal- 
ter H. Bennett delivered the keynote 
address in which he called upon the 
heads of the leading company groups to 
take the lead in disapproving the theory 
of wholesale insurance. Mr. Bennett 
believes that removal of this threat to 
the existence of the local agent rests 
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The Sign Of 
GOOD CASUALTY INSURANCE 


Established 
1869 


U. S. Branch 
1892 





LONDON 
Guarantee & Accident Co., Ltd. 


Head Office: 55 Fifth Ave. 
NEW YORK 


+ 
J. M. Haines, United States Manager 
E. W. Lance, Resident Manager, 90 Maiden Lane, New York 


+ 
WRITES 
Automobile, Boiler, Burglary, Credit, Elevator, Engine, Flywheel, Liability, 
Plate Glass, Compensation and Personal Accident and Health 


INSURANCE 


















































A Cheyenne Wager 


The expert underwriter, while a regular prospector by stand- 
ard methods, nevertheless knows there’s a lot of truth in the 
time-tried dogma that “there's a prospect at each elbow.” We're 
far from warmly favorable to stunt selling, because, and com- 
monly, the lapse wastage is high. Some cases, nevertheless, 
are soundly sold to solid applicants. Here’s one:— 


Cheyenne, Wyo., was having a month's celebration of Frontier Days, 
and business generally was slack. One of our representatives was chat- 
ting on a street corner with an Agent of another company. A car 
drove up close by them and parked, carrying evidently man and wife. 
Our man bet his friend he could write the man who was getting out 
of the car. A short trip to the county building with the license number 
told the owner’s name. The couple had a son three years old, and 
there was no life insurance. An employee of the railroad, with previ- 
ously two and a half years on a farm. Intelligent, sound health, good 
character. Instead of tossing a lump sum policy at him, our Agent 
sold a cash and income plan—$500 at death, to the wife, and $50 a 
month as long as the principal lasts; and if the husband and wife die, 
the same payments for the son. 


Prospecting through license numbers is regularly being done 
by many Agents, and has been for years, with present profit 
and renewals of average persistence. 


” 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. KINnGsLey, President 
PHILADELPHIA 


Independence Square 








John Hancock Plans 
Bigger Ad Campaign 
During Coming Year 


Harry Gardiner, New York, Elected 
President of Company General 
Agents Association 


HOLD SWAMPSCOTT MEETING 


1,660 Applications Presented to 
President Guy W. Cox At 
Convention Dinner 





The John Hancock Mutual Life, one 
of the pioneers in national magazine ad- 
vertising, will extend its advertising ac- 
tivities during 1937, it was announced at 
the General Agents’ Association Conven- 
tion in Swampscott last week by Presi- 
dent Guy W. Cox. 

At the general convention meeting 
Charles J. Diman, second vice-president 
and secretary of the John Hancock, un- 
der whose direction the new advertising 
plans were formulated, outlined the de- 
tails of the projected campaign which 
will call for larger space insertions than 
the company has used before, to be con- 
centrated in publications of large nation- 
al circulation. 

The John Hancock was one of the 
first life insurance companies to insti- 
tute a national advertising campaign 
more than a decade ago. Its policy was 
to take small space in a number of pub- 
lications, so that its message would have 
the widest distribution. During recent 
years, a greater concentration has taken 
place and the company has used illustra- 
tion and selling copy in slightly in- 
creased space with good effect. The use 
of larger space during 1937 will combine 
the force of dramatic illustration with 
copy which tells the life insurance story. 

Harry Gardiner of New York was 
elected head of the General Agents’ As- 
sociation of the John Hancock Mutual 
Life when the general agents met in the 
home office last Friday for their annual 
convention. Paul F. Clark, Boston, was 
elected vice-president; Lloyd J. Lynch, 
Minneapolis, treasurer, and Dan W 
Flickinger, Indianapolis, secretary 
Named as directors were Charles A 
Macauley, Detroit; Ralph W. Hoyer, 
Columbus; William B. Ackerman, Cin- 
cinnati; and William M. Houze, Chicago 

A feature of the convention was the 
presentation to Guy W. Cox, president 
of the company, of more than 1,660 ap- 
plications for a total of $6,780,000 in new 
life insurance, together with seven group 
cases for a total of more than $440,000 
additional insurance, which was produced 
between September 8 and 24, 

The presentation was made by General 
Agent William M. Houze of Chicago, 
retiring president of the General Agents’ 
Association, at the dinner Friday eve- 
ning at the New Ocean House, Swamp- 
scott, Mass. 

Mr. Gardiner has spent his entire busi- 
ness career in the service of the John 

(Continued on Page 8) 
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FOR SELECTED RISKS 
=) 





“But, Mr. Jones, with only one kidney you can’t be so choosey.” 








A “MUST” PROGRAM 


FOR 2 KIDNEY PROSPECTS 





You must take into consideration your 
Then 
YOU must take into consideration our 


POST INCOME CONTRACT if the 


beneficiary is still living when the life 


prospect’s present life insurance. 


icy contract. It is 


insurance money is gone. It will give her 
a monthly check as long as she lives! 





(Another product of the Pershing Square Agency) 


who are inclined toward ““MODI- 
FIED” life insurance we will let 
you in on our own Private Blend 


of Protection written in one pol- 


somewhat 


astounding to those who depend 


on the lowest price for sales! 


(Another product of the 
Pershing Square Agency) 








100 E 42d St 


Massachusetts 


Mutual 


MORTON J. THORNBERRY 
AGAIN PROVES HIS 
PERSPICACITY 


He Buys a “Have Your Cake and 
Eat It Policy” 


Being a man of some kidney at age 35 and 
having a strong desire to own a Pershing 
Square Policy for $10,000, Morton J, 
Thornberry called upon our office for 
advice. But when our representative asked 
him for a premium of $263.50 for an 
ordinary life policy Mr. Thornberry felt 
that it was beyond his ability to pay. 


Even our famous ‘Modified 10” was too 
much for him. And term insurance had 
no appeal to him for permanency. 


Then our representative sharpened his pen- 
cil and put down the following figures— 








Increase Increase 
Actual Net Cash in in 
Year Payment* Value Outlay Cash Value 

1 $103.90 $ $ $ —— 
a 112.47 = 8.57 —— 
3 135.15 16.85 22.68 16.85 
4 158.88 59.70 23.73 42.85 
5 184.71 130.10 25.83 70.40 
6 209.72 229.65 25.01 99.55 
7 237.01 360.06 27.29 130.41 
8 254.48 523.06 17.47 163.00 


*Decreasing yearly thereafter. 
*Based on present dividend scale. 


When the Pershing Square Agency man 
explained that at no time would Mr. 
Thornberry have to pay the net rate of 
$263.50 (based on present dividend scale) 
and that after the 3rd year the increase in 
cash value was so much more than the 
increase in outlay, he was eager to sign. 


This was not only one more case for our 
representative, but several others on Mr. 
Thornberry’s recommendation, Mr. Thorn- 
berry being of such ilk as to quickly recog- 
nize the unusual. If YOU are interested 
in this Thrifty—Protection Plan, ask us 
for— 


PLAN N° 7 


(Another product of the Pershing Square Agency) 


AShland 4-8610 


Life Insurance 


Company 


LLOYD PATTERSON 


GENERAL AGENT 
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The annual convention of the National 
\ssociation of Life Underwriters held in 
Boston last week was the most exciting 
yhich the association has held since the 
jd days when there were battles for the 
presidency. There were no internal as- 
sociation politics in Boston, but in view 
ff the character of the statements given 
wt to newspapers some people in the 
business thought that the convention 
had a political trend, from the national 
politics angle, because the headlines in 
the newspapers reported the association 
trustees or the convention itself as tak- 
ing a position on questions which are 
fouring very largely in the campaign 
for the Presidency of the United States. 
Thus, objection was registered to infla- 
tionary tendencies, to non-balancing of 
the Federal budget, to exorbitant taxa- 
tion, to the inroads of the Government 
in the investment mortgage field, to the 
unsettling effect upon the institution of 
the social security program, all of which 
are subjects very much discussed now- 
adays in the political arena. In addition 
there was the suggestion that the pol- 
icyholders of the nation receive definite 
recognition in the cabinet. Furthermore, 
there were individual interviews in pa- 
pers given by Major Roger B. Hull, 
managing director of the National Asso- 
ciation of Life Underwriters; by. Lester 
0. Schriver, retiring president of the 
association; by C. Vivian Anderson, Cin- 
cinnati, former president of the associa- 
tion; and by others, warning the public 
of trends which they regard as danger- 
ous to the interests of policyholders. 
The guest speakers also had plenty to 
say about Government waste, taxation 
burdens, necessity of protecting policy- 
holders and savings accounts, importance 
of keeping lighted the torch of indivi- 
dualism and fighting against breaking 
down of the people’s morale. These 
speakers included Channing Cox, former 
Governor of Massachusetts and now 
president of the Old Colony Trust Co., 
Boston; Charles Francis Adams, former 
Secretary of the Navy and chairman of 
State Street Trust Co., Boston; Albert 
W. Atwood, chief editorial writer of the 
Saturday Evening Post; William Lyon 
Phelps, America’s favorite professor; 
and on the last day Thomas I. Parkin- 
son, president of the Equitable Society 
and who is ex-president of the Chamber 
of Commerce of New York State. Mr. 
Parkinson, in one of his finest talks 
urged sound solution of the country’s 
currency questions and declared that if 
spending is to replace thrift as an Amer- 
lean habit the safety of life insurance is 
going to be detrimentally affected. 

* aa * 


“Not in Politics,” Says President 
Patterson 


The trustees were emphatic in saying 
that they did not have politics in mind 
im any of the statements or resolutions. 
hey were reflecting, they declared, an 
attitude which they wanted the nation 
to know. They had only one thought in 
mind, they declared, and that was call- 
ing attention to dangers which would 
imperil, in their opinion, existing pol- 
cies. They were spokesmen for the in- 
‘uring public, What they had to say 
about waste and spending and the other 
Sudjects discussed applied to each party. 
twas their opinion no matter what the 








Political faith of administration. They 
lieved the time to talk was now. At a 
meeting of trustees the retiring presi- 
dent, Lester O. Schriver, said: “Shall 


we be mice or shall we be men? Let us 
declare ourselves,” and they did. 

Just before the convention concluded 
Alexander E, Patterson, the newly elect- 
ed president, addressing the convention, 
said: 

“In order that it might be absolutely 
clear to the public and to every member 
of the life insurance fraternity, let me 
remind you that the National Associa- 
tion of Life Underwriters is not now 
nor has it ever been in politics in any 
sense of the word. As an organization it 
has no political affiliation whatever. Nat- 
urally, its members have and may ex- 
press their own personal opinion; that 
is a Constitutional right of every Amer- 
ican citizen.” 

* x 


Why Trustees “Spoke Out” 


Trustees seen by The Eastern Under- 
writer went on to say that insurance 
men have been deluged with letters from 
their policyholders expressing concern 
with current trends and the lessening 
buying power of dollars which they will 
get from proceeds, These trustees de- 
clared that it was their duty to speak 
out and in blunt speaking were only fol- 
lowing a precedent of such business or- 
ganizations as the American Bankers 
Association. They further called atten- 
tion to the resolutions of the National 
Association of Life Underwriters passed 
at the 1933 convention in which the as- 
sociation went on record favoring sound 
currency. That resolution follows: 

Whereas, this convention is vitally interested 
in the welfare of the millions of policyholders 
and annuitants, and is also deeply interested in 
the furtherance of thrift and investment effort 
in fixed obligations; and, 

Whereas the assets of the American life insur- 
ance companies now total $20,000,000,000, or 
about one-fifteenth of the wealth of this nation 
representing almost entirely cash, government 
obligations, mortgages and bonds, the value of 
which vitally affects the welfare of such policy- 





holders, and annuitants and their families; and, 

Whereas, this convention believes that any 
proposed debasement of our currency would be 
a great injustice to existing policyholders and 
annuitants and would prove harmful to the case 
of thrift and investment in fixed obligations; 
therefore, ‘ ; 

Be it resolved, that this convention assembled 
records itself as commending the President of 
the United States for resisting the pressure in 
favor of business monetary policies. é 

Be it further resolved, that a copy of this 
resolution be sent to the President of the United 
States and to the Secretary of the Treasury. 

Trustees also called attention to the 
strong resolution on stable money which 
was adopted by the Association of Life 
Insurance Presidents at its December 
meeting the same year. One paragraph 
of this resolution follows: 

The people of the United States are entitled 
to a sound monetary system and to a currency 
of the highest possible degree of stability. We 
believe it to be essential to the welfare of the 
policyholders as well as of all the people of the 
nation and for the successful transaction of 
business of all kinds that the nation have the 
soundest and most stable possible monetary sys- 
tem. No lesson of experience is more obvious or 
important than that stability and certainty are 
the first characteristics needed in our medium of 
exchange. 

The National Association will send to 
all of its members copies of the ad- 
dresses made by Thomas I. Parkinson, 
president of the Equitable Society; and 
of Insurance Commissioner DeCelles of 
Massachusetts. The latter talked on so- 
cial security. 

Ss £ « 


How Newspapers Were Handled 


From the mechanical point of view— 
the technical manner in which the news 
releases of the convenion were distrib- 
uted to the newspapers—a high water 
mark in space obtained and headlines 
which caught national attention was 
reached. Leaving aside the controverted 
public relations question as to whether 
the trustees should have started their 
newspaper releases so far ahead of the 
actual convening of the convention— 


Some Women Leaders At Boston 





L. to R.: Leonora Olsen, Corinne V. Loomis, Estelle G. Bruck, 
Sara Frances Jones, Mahala Russell 


ighspots of National Association Meeting 
Last Week a Boston 


the first lot of material appeared in the 
Monday newspapers throughout the na- 
tion and the convention did not first 
convene until Tuesday night—a really 
great newspaper coverage job was done. 
Boston city editors got so excited that 
each paper sent two men to cover the 
convention. 

The press room of the convention was 
at all times during the convention 
crowded with daily newspaper men who 
telephoned their copy to the city desks. 

Chairman of the publicity committee 
was Paul C. Sanborn, general agent of 
the Connecticut Mutual. The committee 
had engaged the services of a shrewd 
and popular Boston public relations man, 
the same press agent who put over the 
publicity for the recent convention in 


Boston of the American Bar Associa- 
tion. 

Sitting in the press room in direct 
contact with the reporters was Ralph 


Sanborn of the Sanborn agency, a clever 
writer himself, author of a book on life 
insurance and a former member of the 
staff of the Boston Transcript. He was 
on the job throughout the convention, 
and did unusual work. 

The press room had no working hour 
limits, being open from early morning 
until far into the evening. Here was in- 
stalled a battery of typewriters, a string 
of telephone instruments and a corps of 
messenger boys for telegraph service, 
all for the use of newspaper men, The 
fore-sighted press committee had made 
in advance brief sketches of careers of 
every speaker which had been mimeo- 
graphed in quantity, thus avoiding pos- 
sibility of errors in names and identities 
of people in their stories. 

When Thomas I. Parkinson, president 
of the Equitable Society, arrived Friday 
morning, the day he was to speak, with- 
out any prepared manuscript, he was 
escorted to the press room on the fourth 
floor, where, surrounded by reporters 
and news camera men flashing snap- 
shots, he summarized for the press what 
he expected to say, This was before the 
convention had opened down in the main 
ballroom. This was real service for the 
early newspaper editions and showed 
Ralph Sanborn’s appreciation of news- 
paper needs. The newspaper men of the 
evening papers were exceedingly grate- 
ful to Major Parkinson for his courtesy 
and kindliness in helping them out in 
this manner. William L. Wadsworth was 
also active on the press committee. 

In explaining why the association be- 
gan firing its ammunition before con- 
vention started a member of the press 
committee said: 

“Well, you know Monday morning 
papers have a lot of space to fill as Sun- 
day is a dull day for news. We took ad- 
vantage of that situation.” 

* * . 


Cabinet Post Suggestion Not Well 
Received 


On Monday morning of convention 
week there appeared in newspapers 
throughout the country headlines saying 
that the National Association of Life 
Underwriters wanted insurance recog- 
nized in a cabinet post. These headlines 
proved a shock to insurance executives 
as most of them were not in accord with 
any such proposition. 

It was the newspapers themselves 
which gave the impression that what 
was wanted was a special cabinet minis- 
ter for insurance. The statement to the 
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newspapers did not say that, but almost 
that. Exact wording follows 

The National Association of Life Underwrit 
ers represents the agents to whom millions of 
policyholders look for counsel and advice. We 
feel, therefore, that the time has come for this 
large public to receive definite recognition in the 
cabinet of the President of these United States 
By this we do not mean the creation of a new 
portfolio nor the nationalization of life insur 
ance supervision now properly under the con 
trol of the states—rather do we mean that a 
representative of these 63,000,000 policyholders 
be named to one of the major cabinet posts to 
safeguard these interests. 

The reaction to these headlines and 
the trustees’ suggestion created such a 
stir that there was considerable explana- 
tion as to just what the trustees meant 
Seen by reporters a number of execu- 
tives declared that they were very much 
opposed to any such proposition; could 
not see the necessity for it. If the cabi- 
net officer were representing all these 
policyholders it would give him a great 
deal of authority as far as insurance is 
concerned, and, furthermore, policyhold- 
ers are represented in the cabinet now 
as it is reasonable to suppose that all 
members of cabinets carry life insurance. 


The Eastern Underwriter is informed 
that the statement from the trustees 
about the cabinet making the cabinet 


suggestion and also discussing the neces- 
sity of the public being informed about 
the social security program as well as 
the statement about the growing tend- 
ency of the Government to enter the 
investment mortgage field with the ex- 
pectation that life companies should in- 
vest so large a proportion of their as- 
sets in government bonds, yielding low 
interest, was originally drafted at a 
meeting of former presidents of the Na- 
tional Association of Life Underwriters, 
and then submitted for amendment and 
rewriting to the board of trustees which 
finally gave it out. 

The resolution about the Federal bud- 
get; that the way to avoid uncontrolled 
inflation is by balancing of the budget, 
curbing of public expenditures and re- 
duction of taxation was presented to the 
national council by the committee of 
resolutions, John Witherspoon of Nash- 
ville, chairman. This resolution, as adopt- 
ed, urged members of the association 
and their policyholders to call upon their 
elected representatives both in_ the 
House and Senate to fulfill their pledges 
made by both major parties to balance 
the national budget and to maintain a 
sound currency and reduce taxes. 


* * * 


Trust Officers Group a High Spot 
There have been few National Asso- 
ciation conventions with so many per- 
sonalities of news value aside from the 
political tinge which got headlines all 
over the country on social security and 


the cabinet angle which broke in the 
trustees and national council meetings 
before the main convention opened. 


There was national importance and news 
value in the Thursday session, especially 
which brought to the convention plat- 
form a remarkable array of trust offi- 
cers, There was Charles Francis Adams, 


former secretary of the navy, distin- 
guished member of the famous Adams 
family, who spoke as chairman of the 


State Street Trust Co., Boston. 

\nother speaker on the same platform 
was former Governor Channing H. Cox 
of Massachusetts, brother of Guy W. 
Cox, president of the John Hancock Mu- 
tual Life, who has a long list of bank 
and trust company affiliations, among 
them the First National Bank of Bos- 
ton, Old Colony Trust Co. and First of 
toston Investment Management Co. 
SJoth of these speakers made strong 
declarations of the necessity of preserv- 
ing the traditional American characteris- 
tics of individual responsibility and 
thrift. Charles Francis Adams spoke with 
much feeling on this point from its 
broad humanitarian and social angles as 
foundations of character in the people 
rather than its business aspect. 

Leon M. Little, the third speaker of 
the trust officers group, is head of the 


Trust Company Division of the Ameri- 
can Bankers Association, On, the plat- 
form also were several trust represen- 
tatives who headed different New Eng- 
land life insurance and trust councils, 
groups engaged in cooperative work be- 
tween life insurance and trust compa- 
nies. 

This session brought together what 
was conceded to be the finest array of 
trust officer personnel ever occupying 
the platform at a National Association 
convention. 

* * x 
Largest Women Premium Writers of 
1936 at Convention 

At the meeting of the Women’s Quar- 
ter Million Round Table a photograph 
was taken of five women who had paid 
for the most premiums in 1936 and also 
who had paid for more than $250,000 of 
business in the year between the 1935 
and 1936 conventions. The women’s 
round table, the initial meeting, was a 
decided success. Many companies were 
represented and the women came from 
various parts of the country. 

Corinne V. Loomis of the 
Clark agency, John Hancock, 
was chairman of the meeting. 
seated second f left in the 


Paul F. 
Boston, 
She is 
trom group 
picture on the preceding page. 

The new chairman is Sara Frances 
Jones (seated second from right), who 
was the first woman to attend the Mil- 
lion Dollar Round Table, and who has 
been in life insurance for a quarter of a 
century, At the extreme left is Leonore 
Olsen, who runs the Penn Mutual’s wo- 
men’s agency in Rockefeller Center. In 
the middle of the group is Estelle G. 
Bruck of the Samuel Karsch agency, 
Equitable Society, New York, who has 
made frequent talks on life insurance 
before groups of university women, hos- 


* 


pital workers and others. Seated at the 


extreme right is Mrs. Mahala Russell, 
John Hancock, Boston. 
* *” On 


William Lyon Phelps 


One of the high spots of the conven- 
tion was the appearance of William 
Lyon Phelps, for years a Yale professor 
and one of the most popular lecturers 
in the United States, a syndicate column 
writer on books and a most charming 
personality, who closed the Thursday 
morning session to an audience which 
packed the great ballroom of the Hotel 
Statler with many standees. He talked 
cn human relationships and the import- 
ance of each individual having as wide 
a variety of interests, including hobbies, 
as possible. 

“Work without play, life without phil- 
osophy, make for a sterile life,” said 
Professor Phelps. 

He told of birthday interviews he had 
read with men reaching the age of 90 
or more. So often they attribute their 
long life to the fact that they do not 
smoke, do not have other vices, sleep 
eight hours a day, do not get steamed 
up over things. “The reporters always 
ask them,” said Dr. Phelps, “how they 
have lived so long. What they really 
should ask them is why they have lived 
so long.” 

* * * 


Seminars and Forums Packed With 
Ideas 


The open forums and sales seminars 
held in connection with the full week’s 
program of the National Association of 
Life Underwriters at Boston last week 
drew large crowds and were fertile 
sources of ideas for the agents and man- 
agers attending. The experiences of 
agencies were freely given from the 
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floor expressing different 
methods. 

There were many inquiries after these 
group forum sessions about getting re 
productions of the discussion and it el 
announced later at the main Convention 
that stenotype operators had covered 
each of these meetings and ful] reports 
would appear in the proceedings brought 
out jiater by the National Association 

* * * , 
The Fastest Talker and One of th 
Biggest Writers in the Busines 


John Morrell of the Equitable Life 
Assurance Society in Chicago and larg. 
est writer in that city is also the fastest 
speaker in the insurance _ busines 
Words roll from his tongue as fast a 
ever they did from Archbishop Treland, 
Newell Dwight Hilles or any of th 
other famous 175 words a minute speak. 
ers. To follow him one not only needs 
a pretty fine intellectual equipment py 
also a keen knowledge of the insurance 
business. The room was packed when 
Mr. Morrell arose and there was not, 
person who admitted that he could no 
follow him clearly, despite the Niagara 
of words and the extremely technical 
subjects he was discussing—will and tes. 
tamentary trust, liquidating proprietan 
business interests and life insurance 
trust, life insurance paid under income 
options. When he announced that the 
time was up there were cries from all 
over the packed room to continue. 

Estate conservation as practiced }y 
Mr. Morrell is, in his opinion, under 
present conditions the greatest. service 
the life underwriter has to offer the 
man with money. Its practical applica- 
tion, however, is based on a thorough 
knowledge not only of the Federal in- 
heritance tax laws ard regulations but 
also on laws of the state or states in 
which the life insurance man operates 
Because there are almost constant 
changes in, regulations and _interpreta- 
tions growing out of court decisions it 
is necessary for the life insurance ad- 
visor to be not only thoroughly informed 
but fertile in devising methods of meet- 
ing new restrictions. 

Mr. Morrell predicted that it would 
be necessary in the future for every life 
underwriter advising clients on estate 
conservation to be a qualified attorne 
specializing in this field, Those at this 
session were leaning forward to catch 
the fine points of some of the more in- 
volved cases that Mr. Morrell described 
Some of his best points he would intro- 
duce with “Get this, This is a honey. 
Or “Watch this.” The time ran far over 
the allotted period but all were reluct- 
ant to have it end and at the close Law- 


viewpoints on 



































rence Priddy, long regarded as an e 
pert in this same work who has many 
wealthy men as clients, jumped up o 
the platform and said: “The millennium 
has come when you can sit here and 
have a man like this give you case after 
case illustrating the marvelous application 
of life insurance to the individual’s needs 
in conservation of his estate. I think 
you should give him a rousing expres 
sion of your appreciation.” This wa 
done with a will. 

Here is the summary of Mr. Morrell’ 
talk turned out by the official convention 
reporter, 

1. Will and testamentary trust—i 
properly drawn this document will hedge 
against uncertainties, guarantee that i 
come and remainder interests of estatt 
will flow into channels specified by ct 
ent, avoid shrinkage due to multiple 
taxes occasioned by successive deaths 
among client and beneficiaries. 

2. Liquidating Proprietary Business ln- 
terests—Proper plan, well integrated 
with pattern of general estate, enable: 
client to be assured that at his death 
his business interest will be liquidated 
at its full “going-business” value af 
thereby remove from risks of business 
enterprise and be set up as a permanent 


(Continued on Page 6) 
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Has New Official Title 





Underwood & Underwood 
WILLIAM B: PARSONS 


William B, Parsons, second vice-presi- 
lent of the Equitable Society and who 
for thirty-seven years has supervised the 
payment of life insurance proceeds for 
the company, is now a vice-president, 
the change in title having been made as 
of September 17. 

The previous day the following ap- 
pointments in the department of policy 
claims were announced: 

Edward J. Morris, superintendent; 
Wiliam W. Alderton, chief of the dis- 
bursement division; Leo D. Fitzgerald, 
chief of the legal reference division. 
Miss Mildred Oats, assistant chief of 
the legal reference division. 


18,000 Become Eligible For 
Westinghouse Salary Savings 


Announcement was made last week to 

the employes of the Westinghouse Elec- 
trie & Manufacturing Co. and its sub- 
sidiaries that they now have the privi- 
lege of participating in the Equitable 
Salary Savings plan. Solicitation on the 
part of appointed Equitable agents all 
over the United States already is in 
progress. 

Besides the extensive plants and 
branches of the Westinghouse Electric & 
Manufacturing Co. proper, the following 
subsidiaries are included: The Westing- 
house Electric Supply Co., Westinghouse 
Electric International Co., The Bryant 
Electric Co., The Westinghouse Electric 
Elevator Co. 

The total of employes eligible for the 
Equitable plan will number about 18,000. 

Credit for the consummation of this 
new Salary Savings franchise goes to 
John M. Pfeil, resident supervisor of 
the Edward A. Woods Agency, in Pitts- 
burgh, where the Westinghouse head 
offices are located. 








E. T. WELLS MOVINS OFFICE 
E. T. Wells, general agent National 
Life of Vermont in New York, is 
moving his agency headquarters from 
17 Liberty Street, New York, where it 
has been for several years, to 55 Liberty 
Street, the Sinclair Oil tower, where it 
will occupy the entire fifteenth floor. 
€ space is about 50% greater than the 
Previous offices and is needed in view of 
the increased staff. The agency had a 
0% increase in 1935. 





SELL CORN FOR FARMER 
Recently two representatives of the 
ayton branch of the Canada Life were 

calling on a farmer’s son to collect the 
alance of a premium, The assured had 
a large quantity of sweet corn which he 
could not dispose of, so the representa- 
lives decided to prove it could be sold. 
Sa result they disposed of 100 dozen 


fars, the proceeds applying on the pre- 
mium, 
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The Dependents 


“We depended on him for 
everything, what will we do 


now?” 


What a sorely perplexing 
question when death has 
taken the key-man of a 
little household. 


Help your prospect to pro- 
vide the practical answer in 


advance of the day of need. 
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Landon Raps Security 
Act; He Has Substitute 


WANTS REAL OLD AGE PENSIONS 


Would Be On Pay-As-You-Go Basis; 
Calls Present Measure Unworkable 
And Unjust 





The long awaited speech of Alfred M. 
Landon on Social Security was delivered 
in Milwaukee by the Republican nomi- 
nee on Saturday. In his opinion the 
Administration’s Social Security act is 
unjust, unworkable, “stupidly drafted and 
wastefullv financed.” 

He asserted that the Roosevelt method 
of financing old-age pensions by a pay- 
roll tax on employers and employes, as 
provided by the present Wagner-Lewis 
Social Security Act, was a “cruel hoax” 
on the workers. He said that the crea- 
tion of a “needless” reserve of $47,000,- 
000,000 would result in that additional 
amount of bonds in the Federal treasury 
and encouragement of further Federal 
extravagance. 

His Solution 

His solution of social security is with 
the section dealing with pensions for the 
needy aged not covered by the compul- 
sory insurance plan, 

“This part of the present law can be 
made to‘serve as the foundation of a 
real old age pension plan. This the Re- 
publican party proposes to do. It pro- 
poses to overhaul this section and make 
of it a workable common-sense plan—a 
plan to be administered by the states,” 
said Mr. Landon. 

“We propose through amendments to 
make this section to provide for every. 
American citizen over 65 the supple- 
mentary payment necessary to give a 
minimum income sufficient to protect 
him or her from want.” 

He said he was not in a position to 
state with finality the total cost of the 
plan. The present act was passed hast- 
ily and he was not in favor of acting 
with inadequate knowledge. 

“Our plan will be on a pay-as-you-go 
basis,” he said, “with the result that we 
will know year by year just what our 
pensions are costing us. That is sound, 
common-sense financing.” 

In discussing the present law Gov 
Landon said that the contemplated tax 
on payrolls is beyond question a tax on 
employment. In prosperous times it 
slows down the advance of wages and 
holds back re-employment. In bad times 
it increases unemployment, and unem- 
ployment breaks wage scales. 

The entire cost is to be raised by a 
3% tax on wages and a 3% tax on pay- 
rolls, he said. “I do not see how any 
one can believe that the average man 
making $100 a month should be com- 
pelled to save 3% of his wages. Cer- 
tainly, he is not in a position to save 
6% of his wages.” 

He added that some workers who 
come under this new Federal insurance 
plan are taxed more and get less than 
workers who come under the State laws 
already in force. 

“Under the new law many workers 
now 50 years of age must pay burden- 
some taxes for the next fifteen years in 
order to receive a pension when they 
are 65,” he said, “whereas those of the 
same age who come under some state 
laws pay no taxes and yet actually get 
a larger pension when they reach the 
age of 65.” 

What Will Happen to Savings 
Continuing, Governor Landon said: 
“There is a further important point 

in connection with the compulsory sav- 
ing provided by the plan of the present 
administration. According to this plan, 
our workers are forced to save for a life- 
time, What happens to their savings? 
The administration’s theory is that they 
go into a reserve fund, that they will be 
invested at interest and that in due timc 
this interest will help pay the pensions 
The people who drew this law under- 
stand nothing of Government finance 

“Let us trace the process step by step 

“The worker's cash comes into the 

(Continued on Page 7) 
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Nat’l Life Reviewed 


AT SWAMPSCOTT CONVENTION 





Delegates Honor Old-Timers Present; 

Vice-President Brigham’s Remarks 

On Real Estate, Mortgages 

More than 200 delegates at the con- 
vention of the National Life of Vermont 
at Swampscott, Mass., last week declared 
the meeting one of the most successful 
ever held by the company. Outstanding 
talks were made by Fred A. Howland, 
president of the company, and Elbert 5. 
Brigham, vice-president and chairman of 
the committee of finance, who reviewed 
the company’s investment policy. 

Five men who have seen fifty years of 
service with the National Life were hon- 
ored by the convention at the closing 
session. They are Col. Osman D. Clark, 
secretary of the company who resigned 
from active service October 1; Charles 
W. Gammons, director of the company 
and president of the James T. Phelps 
agency, Boston; Albert H, Gseller, New 
York; J. Howard Edwards, son-in-law 
of James T. Phelps who built the Boston 
agency, and Roger W. Hulburd of Hyde 
Park, Vt., dean of the National Life 
field force. All except Mr. Hulburd were 
at the convention. 

Another grand old man of the Nation- 
al Life at the convention was Col. T. C. 
Thompson of Chattanooga, Tenn. He 
was presented with a large bouquet of 
American Beauty roses and with a cake 
for his seventy-sixth birthday. 





Several Guest Speakers 

The convention presented a construc- 
tive program of company and guest 
speakers. They included Harry C. Spill- 
man of Kentucky; Prof. Hubert Greaves 
of Yale University; Rev. Frederic Olsen 
of Kittery, Maine; Holgar Johnson, 
Penn Mutual, Pittsburgh; George H. 
Harris, Sun Life of Canada; and from 
the National Life, Mr. Howland; Mr. 
E. S. Brigham; Edward D. Field, vice- 
president; L. P. Brigham, superintendent 
of agencies, and George B. Young, vice- 
president. 

What Vice-President Brigham had to 
say about the company’s investment pol- 
icy was this: 

“We have not increased our long term 
bond investment in proportion to our in- 
crease in assets because yields on high 
grade new investments of this type are 
too low. While appreciation in security 
prices has made new investments return 
low yields, we have had at the same time 
a great increase in the market value of 
the securities we hold. You will remem- 
ber that our January 1 financial state- 
ment made on the basis of amortized 
values approved by the insurance com- 
missioners carried our bonds at $2,000,- 
000 less than market values, Since Jan- 
uary 1, we have had an appreciation of 
another $2,000,000, so we look forward, 
if market prices do not decline, to mak- 
ing a statement next January 1 with 
market values exceeding our statement 
values to the extent of $4,000,000. This 
would give us a surplus with a statement 
made on a market value basis of $14,- 
000,000. 

“The National’s policy loan account 
comprises 17% of its assets as compared 
to an average of 13.7%. 


Calls Real Estate a Good 
Back Log 

“The National on July 1 had an in- 
vestment of $19,987,262 in real estate, or 
11% of its assets as compared to an 
average of 88%. About one million 
dollars of this is represented by home 
office properties at Montpelier. The 
balance is represented by 1,851 farm and 
349 city properties acquired by foreclos- 
ure of mortgages placed on them by the 
National. These properties are on our 
books as assets at the amount of the 
unpaid principal of the mortgage at the 
time of foreclosure plus taxes advanced 
to that date and foreclosure costs. No 
past due interest has been added and we 
have not only set up a reserve of 
$2,000,000 to provide against future losses 
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Wells Heads Agents’ Ass’n 


National Life of Vermont 


Edgar T. Wells, general agent for the 
National Life, New York City, has been 
elected president of the General Agents’ 
Association of the Vermont company. He 
succeeds Marc A. Law of Chicago. Floyd 
G. Bean of St. Paul was elected vice- 
president; and C. V. Shepherd of Cedar 
Rapids, Iowa, was re-elected secretary- 
treasurer. Marc A. Law of Chicago and 
Truman H, Cummings of Cleveland were 
elected members of the executive com- 
mittee. 





but we have charged off from this ac- 
count $1,670,000 in eight years, 

“You are interested in what this in- 
vestment will earn, how long we shall 
have to carry it and what will be the 
final outcome. 

“Rehabilitation, repair and manage- 
ment expenses are high in connection 
with real estate. We have had the mis- 
fortune to have a large proportion of our 
farm properties in regions badly affected 
by droughts, so our net income is not 
great, but will average to net as much 
as we can obtain on short term secur- 
ities of high grade. 

“The drought has resulted in higher 
farm prices which may be expected to 
continue on a high plane during the next 
crop season. ‘The price index of farm 
products prices based on the five pre- 
war years as 100 was 115 in July. The 
index dropped to an average of 65 in 
1932 and 70 in 1933. This was the real 
reason for our foreclosures and the cur- 
rent price advance will, coupled with 
fair crops, provide an opportunity for 
sales at prices which we expect will re- 
turn a profit. In the meantime, our real 
estate provides a splendid hedge for our 
policyholders in case of inflation, which 
is always a possibility as long as our 
Federal budget is out of balance. 

“Under present conditions we are not 
forcing our real estate on the market. 


We are not selling good properties at a 
loss but we have not hesitated to take 
losses on poor properties, Our completed 
sales for the first eight months of this 
year have been 140 properties aggregat- 
ing $1,188,584 at a profit of book value 
$14,187. 


Favor Government Insured Mortgages 


“The present low rate of return on 
high grade bonds and preferred stocks 
leaves the real estate mortgage field as 
practically the only one which offers 
possibilities of securing a rate high 
enough to meet our reserve, dividend 
and expense requirements. The farm 
mortgage is now the object of govern- 
ment subsidy with a rate of 31%4% avail- 
able to farmers. Insurance companies 
can do little in this field. This leaves 
only the city mortgage field open. On 
June 30 the National had an investment 
of nearly 42 million dollars in real estate 
loans or 231%4% of its assets. The aver- 
age company had about 21%%. During 
the year ending June 30 the National 
increased its mortgage loan investment 
about 6 million dollars or 14%%. 

“Our relatively strong position in the 
city mortgage loan field is due to the 
fact that we have held our ground in 
competing for conventional type loans 
and in addition we have cooperated with 
the Federal Housing Administration in 
taking loans insured under the Federal 
Housing Act. These loans are secured 
by mortgages on homes and range up 
to 80% of the appraised value of the 
property. They may run as long as 
twenty years but must have monthly 
payments on principal which will liqui- 
date the loan during its life. Monthly 
payments not only include principal and 
interest charges but 1/12 of the esti- 
mated taxes and insurance. We select 
these loans carefully on the basis of the 
property offered for security and the 
character, reputation and financial stand- 
ing of the borrower. If we acquire the 
property through foreclosure we may, 
upon turning it over to the Federal Hous- 
ing Administration, receive a debenture 
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guaranteed by the United States Goy. 
ernment bearing 39% interest coverin 
the unpaid principal of our investment 
and interest during the foreclosure per- 
iod. On August 31, we had on our books 
2,102 of these loans with an aggregate 
principal sum of $10,000,000. We hag 
commitments for $2,750,000 additional 
These net us a minimum of 4%, which 
is ample to meet our reserve and diyj. 
dend requirements. We expect to build 
up this account to the point where it 
will absorb the abnormal amount of cash 
now carried in banks. This will place 
our income on a satisfactory basis, 
“This is the plain record of the Na. 
tional’s finances, It is a_ record of 
strength and stability which must be as 
gratfying to you of the field and to oy; 
policyholders-as, it is to us at the home 
office. Between the lines we may read 
another record—that of a fine sense of 
honor, a fine sense of trusteeship which 
has been built into the structure of the 
company beginning with its first pregj- 
dent, Julius Y. Dewey, and continuing 
through the administration of Fred A 
Howland.” , 





GRAY’S EXCHANGE CLUB SPEECH 
Tells Newark Club Seneeenee Saved Na- 


tion from More Serious Situation in 
Darkest Days 

Albert E. N. Gray, assistant secretary 
of the Prudential, speaking before the 
Newark Exchange Club last week at L. 
Bamberger & Co., declared insurance 
companies saved the nation from a more 
serious condition when the stock mar- 
ket crashed in 1929, 

Gray said the cash surrender value 
of policies was the main factor in res- 
cuing many persons from serious situa- 
tions. He added: 

“People all over the country wondered 
whether insurance companies were safe 
when the crash came. It was those very 
same insurance companies which saved 
the nation from a more serious condi- 
tion. 





PRINTS WASHINGTON STORIES 


An unusual issue of an insurance field 
publication is a recent “Field News” of 
the Western & Southern Life consisting 
solely of reprinted newspaper stories 
and pictures of the conference of insur- 
og executives with President 
velt. 


Roose- 


Boston Convention 
(Continued from Page 4) 


income-production fund for his benefi- 
ciaries. 

_3. Life Insurance Trust—A part of the 
life insurance is made payable to a cor- 
porate trustee under an agreement which 
is coordinated with testamentary trust 
in the will—which authorizes trustce to 
loan money to estate on security of its 
property or to buy property outright 
from the estate, in order to release cash 
to the executor for estate and inheri- 
tance taxes and other items of shrink- 
age. 

4. Lite Insurance Paid Under Income 
Options—The plan of distribution is in- 
tegrated with other factors in estate 
structure. Provides guaranteed incomes 
and remainder for wife and children and 
sets up a “back log” for subsistence and 
welfare even though incomes from the 
trusts should be impaired in future as 
result of investment conditions beyond 
control of trustee. This plan gives the 
family the security of the investment 
trust service of life insurance, 

* * x 


Philip Young in Official Family 


A new personality in the official fam- 
ily of the National Association of Life 
Underwriters is Philip G. Young of San 
Francisco, manager of the Golden Gate 
office of the Metropolitan Life, who was 
elected secretary of the association, suc- 
ceeding O. Sam Cummings. Mr. Young 
has been active in association affairs, 
being a trustee and on the membership 
committee last year. 
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E.C. Sparver, Ag’cy Head Frank W. Pennell to Return 


Of Reliance, Resigns 
WITH COMPANY SINCE 1931 





Was Head of Sales Promotion, Con- 
necticut Mutual for Some Years; 
Began As Agent 





E. C. Sparver, who for the past five 
years has been agency superintendent of 
the Reliance Life of Pittsburgh, has re- 
siened. His future plans will be an- 
nounced shortly. He is one of the best 





E. CHESTER SPARVER 


known figures in the company produc- 
tion field. 

Born in Harrisburg, Pa., he was grad- 
uated from Pennsylvania State College; 
entered the life insurance business in 
1916 as an agent in Scranton, Pa.; and 
engaged in sales and organization work 
until the World War when he entered 
the air service in which he served for 
two years. 

Upon returning from the war Mr 
Sparver became supervisor of agents for 
the Connecticut Mutual in Scranton, and 
in 1922 went to the home office of that 
company in Hartford. As a member of 
the agency department there he was in 
charge of sales promotion, advertising 
and publicity, and later was appointed 
assistant superintendent of agencies. He 
also directed the course in salesmanship 
at the Hillyer Institute in Hartford, and 
was active as a member of the Hartford 
Advertising Club and the Insurance Ad- 
vertising Conference. 

In May, 1931, he left the Connecticut 
Mutual to become superintendent of 
agencies of the Reliance Life. 





BECOMES MUTUAL COMPANY 
National Guardian Life of Wisconsin 
Takes Final Action; Stock To Be 
Liquidated 
_ By a final vote of the stockholders on 
September 22, the National Guardian 
Life Insurance Co. became a mutual or- 
ganization. Letters were sent out to the 
holders of the two thousand shares of 
stock, representing a capitalization of 
$200,000, advising them of the conversion 

of stock into cash. 

At the stockholders’ meeting the First 
Wisconsin Trust Co., Milwaukee, was 
designated as trustee to receive the stock 
and convert the same into cash. Under 
the plan of re-payment, the stock is to 
be liquidated $50 on October 11, $50 on 
January 1, 1937, and $10 yearly there- 
after, plus interest accumulations, until 
a total payment of $200 per share has 
been made. 


OCTOBER ARNOLD MONTH 
“October is Arnold Month for the 
Northwestern National Life of Minnea- 
polis field force. 


To Rate Book Jan. 1, 1938 


A surprise to the street will be the 
decision of Frank W. Pennell, general 
agent, State Mutual Life, 225 Broadway, 
New York, to become an agent again at 
the end of next year, which will be his 
tenth year with the State Mutual as 
general agent. It is all an amicable ar- 
rangement with the company and will be 
understood by Mr. Pennell’s many 
friends, as from the start of his business 
career they know he has planned every- 
thing far ahead. He was a success as an 
agent as he has been as general agent. 
Since joining the State Mutual his agen- 
cy has put more than $40,000,000 on the 
books. It has for some years been the 
company’s leading agency. As a personal 
writer he has averaged about $1,000,000 
a year for years. 

In talking to The Eastern Underwriter 
he said: “I intend to return to my first 
love, the rate book. I have had and will 
continue to have for the next thirteen 
months my general agency experience 
and it has been most valuable.” 

Mr. Pennell was in daily newspaper 
work and insurance journalism from 
which he joined the literary department 
of the Mutual Life. He became assistant 
to Louis A, Cerf, then New York gen- 
eral ageut, Mutual Benefit, and was in 
the field until January 1, 1928, when he 
became State Mutual general agent. 


Cleary To Address Meeting 
Of Bureau-Agency Officers 


M. J. Cleary, president of the North- 
western Mutual, will be the concluding 
speaker at this year’s annual meeting 
of the Association of Life Agency Of- 
ficers and the Life Insurance Sales RKe- 
search Bureau. It is customary for these 
meetings to be closed by an address from 
the chief executive of a member com- 
pany. 

The meeting will be held at the Edge- 
water Beach Hotel, Chicago, November 
10, 11 and 12. 

John Marshall Holcombe, Jr., manager 
of the Research Bureau, announces that 
this year’s meeting will include six ses- 
sions altogether, beginning at 9:30 A.M. 
on the morning of November 10. The 
meeting is beginning this year on Tues- 


day, not Monday, as has been the prac- , 


tice in the past. The afternoon of the 
second day will be given over to group 
discussions where the leaders will be 
company agency officials. The annual 
meeting banquet will be held on the 
evening of November 10. 

Announcement of the full list of 
speakers will be made soon. 


GEORGE WILSON, DULUTH, DEAD 

George Wilson, who has been general 
agent of the State Mutual Life in Du- 
luth since May 1, 1909, and who had 
been twenty-seven years with the com- 
pany, died on September 23 following an 
operation. Born in Glasgow, Scotland, 
Mr. Wilson was one of nine children. 
At the age of 12 he went,to work to 
support his family, and spent the suc- 
ceeding five years in a chartered account- 
ant’s office, leaving to emigrate to Du- 
luth, where he spent the remaining forty- 
five years of his life. 


Landon on Security 


(Continued from Page 5) 
treasury. What is done with it? The 
law requires the Treasury to buy Gov- 
ernment bonds. What happens when 
the Treasury buys Government bonds? 
Well, at present, when there is a deficit, 
the Treasury gives some nice new bonds 
in exchange for the cash which the Treas- 
ury gives the Treasury. Now what hap- 
pens to the cash that the Treasury gives 
the Treasury? The answer is painfully 
simple. We have good spenders at 
Washington, and they spend the cash 
that the Treasury gives the Treasury.” 














What Has Equalled 
LIFE INSURANCE’S Part 
In Protecting Health? 


Authorities declare that a periodic health examination would 
lengthen the lives of thousands of people by revealing incipient 
diseases curable in their early stages. It would end worry over 
imagined ailments. Yet many persons have never had a health 
examination in their lives, except the checkup they get when 
they apply for Life Insurance. 


Life Insurance companies encourage periodic health examina- 
tions for the protection of the individual. They disseminate 
information about health protection. They have contributed 
to the success of many health movements, They have provided 

the money with which many families have been able to avoid 
living conditions which would be menacing to health. 


Life Insurance is a personal thing which has a direct bearing 
upon the individual . . . but in its work for public health and | 
in many of its other activities, it has an important effect upon 
society as a whole. 

* Reliance Life is actively interested in 


the well-being of 175,000 persons who 
own policies in this company. 


RELIANCE LIFE 


INSURANCE COMPANY OF PITTSBURGH 
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OPPORTUNITY 
Is Knocking! 


It is POUNDING on the 
doors of Men who are 
willing to pay the price 
of success. 





v vWv 








BANKERS NATIONAL LIFE Insurance Company, the 
Company that reached 75 millions in 8 years, offers the 
opportunity of a lifetime to good men who want to be 
successful general agents. 


Big success carries a corresponding price tag. The price is work, initiative, 
vision, perseverance. 

If you feel there is no further opportunity for growth in your present 
connection; if you have a record of $100,000 of paid-for personal produc- 
tion in 1935; if you have family responsibilities and a residence in either 
Pennsylvania, New Jersey, Ohio, Rhode Island, Maryland or Delaware, you 
are one of the men we want to talk to at once. 


Address WILLIAM J. SIEGER 


Vice President & Superintendent of Agencies 


BANKERS NATIONAL LIFE 
INSURANCE COMPANY 


Montclair, New Jersey 
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Mutual Benefit Names Three 
New General Agents in Ohio 


The old agency of Drewry & Co. of 
Cincinnati which has represented the 
Mutual Benefit in that section for nearly 
forty years will surrender part of its 
territory to three new general agencies 
according to an announcement of H. G. 
Kenagy, superintendent of agencies of 
the company, before an Ohio state 
agency meeting at Columbus today. The 
new general agents are William H. 
Brown at Columbus, William C. Preston 
at Akron and Frederick N. Winkler at 
Cleveland. Other home office officials 
at the meeting were Dr. William R. 
Ward, medical director; J. P. Marron, 
assistant secretary and Fern D. Hasel- 
ton, field service manager. 

Many years ago L. D. Drewry was 
general agent for the Mutual Benefit for 
Ohio, Tennessee, Alabama and Missis- 
sippi. J. S. Drewry, nephew of the 
founder of the agency, has been sole 
member of the firm since 1929 as Ohio 
state agent. He started in the agency 
as office boy, later stenographer, office 
manager and became a partner in 1914. 





Mass. Mutual Promotes C. W. 
Hall; Retains Prof. Greaves 


Charles W. Hall has been appointed 
to a staff position in the agency depart- 
ment of the Massachusetts Mutual. He 
started in 1931 in the E. W. Hughes 
agency, Rochester, later became super- 
visor and for the past year has been 


engaged with Mr. Hughes in special 
life insurance sales work. ! 
In 1934 Mr. Hall gave considerable 


time to the study of rate books and 
greatly aided the company in the re- 
vision of its rate book made that year. 
He was a speaker at the company’s 
annual convention that year and in 1935 
served with distinction as president of 
the Massachusetts Mutual Agents’ Asso- 
ciation. 

The company also announces that 
Hubert Greaves, professor of public 
speaking at Yale University, will con- 
tinue with the Massachusetts Mutual 
for the coming year. He has just com- 
pleted a countrywide tour of the agen- 
cies and enthusiastic reports to the home 
office have led to his being retained. He 
will continue his classes at Yale, devot- 
ing the rest of his time to the Massachu- 
setts Mutual. 


J. H. Wood Tells Why 
Agents’ Life Is Unique 


“The life insurance business is unique 
in that it permits one to live while mak- 
ing a living,” said J. H. Wood, agency 
comptroller of the John Hancock Mu- 
tual Life Insurance Company of Boston, 
in a talk before the convention of the 
General Agents’ Association of that com- 
pany. 

“So many jobs are so boring,” said 
Mr. Wood, “that one is forced to work 
from eight to ten hours a day making 
enough money to live the rest of the 
time.” 





Nason on Selection 


“Careful selection of risks is a primary 
essential to the successful conduct of a 
life insurance organization,” said Fred E. 
Nason, vice-president of the John Han- 
cock in an address to the convention of 
the General Agents’ Association. 

“The underwriting sense should be de- 
veloped to the point where the less tan- 
gible elements which enter into the ac- 
ceptance or rejection of a risk become 
apparent,” said Mr. Nason. “There are 
often psychological and moral reasons 
why a person who is physically passable 
and financially responsible may yet be a 
poor risk for life insurance. 

“The protection of the policyholder 
and the soundness of his investment are 
largely dependent on the vigilance of the 
agency forces.” 


Life Office Management Ass’n 


In Conference at Washington 

The Life Office Management Associa- 
tion swung into its thirteenth annual con- 
ference this week with the first day de- 
voted to a study of office machinery and 
equipment, new developments and new 
application of machinery to life insur- 
ance home office work. A large section 
of the lobby in the Wardman Park 
Hotel, Washington, D. C., where the 
conference is in session, was given over 
to the exhibits of seventeen manufac- 
turers. September 30 was “Office Ma- 
chinery Exhibit Day.” 

On September 30 also the L.O.M.A. 

Institute Seminar was conducted under 
direction of Casper K. Blackburn, educa- 
tional secretary. The discussion centered 
chiefly around methods of preparing stu- 
dents for examinations, the various 
methods now being used and results ob- 
tained by them. 
_Yesterday morning the business ses- 
sions got under way with an address of 
welcome from William Montgomery, 
president, Acacia Mutual Life, and the 
presidential address of Gordon A. Hard- 
wick, Penn Mutual, A report of the 
convention which continues until noon 
Saturday will be given in next week’s 
The Eastern Underwriter. 





Late News 


_ General American earnings have made 
it possible to cut the lien on Missouri 
State policies to $16,000,000. 

J. Frederick Allebach is the new 
deputy Insurance Superintendent of 
Missouri succeeding G. A. S. Robertson. 


Leaders In Insurance 
Honor John M. Riehle 


FORTY YEARS WITH EQUITABLE 





Luncheon and Sales Meeting on Penn- 
sylvania Roof; Agency Heads Society 
Here in Production 





Too ill to attend a luncheon given at 
the Pennsylvania Hotel Roof Garden 
Monday noon by the Riehle Associates, 
general agency of the Equitable Society 
at 245 West Thirty-Fourth Street, John 
M. Riehle of that organization missed 
hearing some of the finest tributes that 
have been paid to a life insurance man 
in this city. The occasion of the lunch, 
(which was followed by a sales con- 
gress), was the fortieth anniversary of 
John M. Riehle with the Equitable. He 
was appointed an agency manager of 
that company on November 16, 1896 by 
Henry B. Hyde. The Society was 37 
years old at the time. When Mr. Riehle 
was appointed and ever since he has 
been an important figure in New York 
life. 

Speakers at the luncheon and congress 
were Superintendent Louis H. Pink, New 
York State Insurance Department; 
Thomas I. Parkinson, president, Equita- 
ble Society; Alexander E. Patterson, 
general agent, Penn Mutual, Chicago. 
who last week was elected president of 
the National Association of Life Under- 
writers; William M. Duff, president, 
Edward A. Woods Agency, Pittsburgh, 
the largest general agency in the coun- 
try; Harry T. Wright, associate agency 

(Continued on Page 28) 
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Principal task set for Mutual 





* MODERN LIFE INSURANCE SINCE 1845 * 





AGENTS’ VIEWPOINT 


is to back up the agent in his job of selling and servicing 
life insurance. Some of the booklets prepare the way, 
never giving away the agent’s whole story but pointing 
always toward the sale. Other booklets follow up, sum- 
marizing and aiding conservation. Whatever the purpose, 


they are prepared from the agents’ viewpoint. 


The 
‘MUTUAL BENEFIT 


LIFE INSURANCE COMPANY * NEWARK °N « Js 


Benefit booklets and leaflets 
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John Hancock Producers 
Address General Agents 


A GALAXY OF STAR AGENTS 





Swampscott Meeting Hears Carlin, Metz. 
ger, Page, Balch, Mrs. Russell 
and Seuser 





A galaxy of brilliant speakers, pro. 
ducers in the John Hancock Mutual 
Life’s general agencies, addressed the 
convention of the general agents at 
Swampscott, Mass., last week-end. 

The agent who interviews his pros- 
pects without a plan is like the football 
coach who schedules games and then for- 
gets to train the team, said Oscar Ff. 
Carlin of the Columbus general agency. 

There is no one more interested in the 
amount of business you do nor more 
critical of you as an individual than your 
competitor, says Nathan Metzger of the 
Norfolk general agency. 

Mr. Metzger said that this is true of 
people in all lines of business. They are 
continually “shopping” their competitors 
Therefore one of the best sources of 
prospect information is the business man 
with many competitors. 


Draw a Map of Community 


Make a chart of your community, {s 
the prospecting advice of Robert E. Page 
of the Seattle agency. “No doubt all of 
you,” said Mr. Page, “have seen charts 
of various corporations in which a parent 
company is at the head and then lines 
are drawn to all companies that generate 
from it. Draw a plan like this for your 
community. List the main sources of 
income and then follow this income on 
down. What type of business in your 
community is making money ?” 

“Most insurance underwriters or agents 
do too much physical work,” is the opin- 
ion of Harry N. Balch of the New York 
general agency. “I do as little ‘footwork’ 
as possible,” he stated, “but find that 
continued ‘headwork’ is absolutely neces- 
sary. This is true in all efforts of life, 
whether business or pleasure. You will 
find the man who does the big things is 
the one who apparently uses very little 
effort.” j 

Mrs. Mahala C. Russell of the Paul F. 


(Continued on Page 28) 


John Hancock 


(Continued from Page 1) 





Hancock. He started as a clerk in the 
Paterson, N. J. district and after six 
years was made cashier. The following 
year he went to work as an agent ona 
weekly premium debit, where he stayed 
for five years. In 1907 he went to the 
Philadelphia office as cashier, later was 
cashier at Bridgeport, Conn., and in Janu- 
ary 1915 was placed in charge of a group 
of weekly premium agents as assistant 
superintendent, Two years later he be- 
came supervisor of the Albany general 
agency and in 1920 he went to Kansas 
City to open a new agency there for 
the John Hancock. He did a good job 
of organization and was called back a 
year later to take over the William N. 
Compton Agency in New York City. The 
agency at that time had only one full 
time agent and Mr. Gardiner built it 
up to what it is today—one of the lead- 
ing John Hancock general agencies in 
the country. 


N.A.L.U. DENVER AUGUST 23-27 
The board of trustees of the National 
Association of Life Underwriters has 
set August 23-27 as the dates for the 
1937 convention of the association at 
Denver. 
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Committee Chairmen 
Appointed by Murrell 


FOR NEW YORK CHAPTER C.L.U. 
Alfred J. Pe New President 
National Chapter, Gives Report of 
Boston Meeting 


Committee chairmen for the New York 
Chapter Chartered Life Underwriters 
were annouiiced at the first Fall meeting 
held last Friday at Schwartz Restaurant. 
The guest speaker was Alfred J. Johann- 
sen of Chicago, newly elected president 
of the National Chapter C.L.U. Thomas 
G. Murrell, manager, Connecticut Gen- 
eral, New York, presided. 

Members of the various committees 
will be announced later. Chairmen are 
these: C.L.U. Earnings—Benjamin Alk, 
Hyde agency, Penn Mutual; Speakers— 
C. Preston Dawson, Beers agency, New 
England Mutual; luncheon — Raymond 
S. Maechtel, Knight agency, Union Cen- 
tral; review course—Charles L. Post, in- 
dependent; compendium — Leroy N. 
Whitelaw, Prudential, 1501 Broadway; 
publicity—Benjamin D. Salinger, DeLong 
agency, Mutual Benefit; membership—J. 
Fred Speer, Dunsmore agency, Equitable 
Society; cooperation with Life Under- 
writers Association—Winthrop A. Wood, 
broker. 

Mr. Johannsen coming straight to New 
York from Boston brought a report of 
the National Association of Life Under- 
writers convention and the prominent 
part played in it by the C.L.U. He out- 
lined some of the activities which will be 
undertaken by the National Chapter and 
the American College in the next year. 
An outstanding event will be the tenth 
anniversary celebration of the movement 
on March 22, 1937. Mr. Murrell pre- 
sented to the meeting some of the plans 
which he will carry out during his ad- 
ministration as president of the New 
York Chapter. Thirty-five members were 
present.. 


PENNSYLVANIA PLANS 


Philadelphia Association Has Three 
Meetings in Next Two Weeks; Big 
Speakers at Wilkes-Barre 
The Philadelphia Association of Life 
Underwriters swings into real activity 
this month with the supervisers, mana- 
gers, and the underwriters all having 

luncheon meetings scheduled. 

First on the list is the meeting of the 
supervisers’ conference next Wednesday. 
Stokes B. Carrigan, Jr. of the Loder 
Agency of the Provident Mutual, is 
chairman of the program committee for 
this coming season, and Edward Reilly, 
of the Penn Mutual Life, is chairman 
of the group. Thursday the managers 
will hold their meeting. 

The first meeting of the season of the 
association will be on October 15, with 
Paul F. Clark, John Hancock Mutual 
Life, general chairman of the recent 
Boston convention of the National Asso- 
ciation, as featured speaker. 

The Philadelphia Association plans to 
take an important part in the luncheon 
and sales congress of the Pennsylvania 
Association of Life Underwriters which 
oy be held in Wilkes-Barre on October 

On the Wilkes-Barre program are 
Manuel Camps, Jr., Penn Mutual Life at 
Boston, who will speak on “What Price 
Organized Sales Talks;” Chester O. 
Fischer, vice-president of the Massachu- 
setts Mutual Life, who will discuss the 
power of action; Irvin Bendiner, general 
counsellor of the State and Philadelphia 
Associations; and Con McCall, of the 
Mutual Life at Wilkes-Barre. 











LINCOLN NAT. 1937 DATES 

The dates and sites of the 1937 Re- 
gional Conventions of The Lincoln Na- 
tional Life have just been announced 
by A. L. Dern, vice-president and direc 
tor of agencies. They are: June 28, 29, 
and 30 at the Hotel Traymore, Atlantic 
City, New Jersey, for eastern representa 
tives; and July 7, 8 and 9 at The Broad 
moor, Colorado Springs, Colorado, for 
western representatives. 


ADDRESSES A. V. OTT AGENCY 





I. S. Stein of Chicago, Equitable Society, 
Says He Finds Big Thrill 
In Insurance 

I. S. Stein of the Lustgarten agency, 
Chicago, one of the leading producers of 
the Equitable Society, addressed the 
A. V. Ott agency in the home office of 
the Equitable this week. He was intro- 
duced by Harold J. Rossman, superin- 
tendent of agencies in New York. Mr. 
Stein entered the business in 1933, paid 
for $46,000 that year, In eight months 
of 1936 he has paid for thirty-nine cases 
totalling $700,000 with premiums of 
$25,000. 

He told why he likes the life insurance 
business. Said in part: “This business 
of life insurance gives me a thrill that 
nothing else has given me in forty-four 
years of living. I as a life insurance 
agent can help people alleviate, cure, 
eliminate financial ills. I can bring them 
freedom from worry — trite words but 
they mean a tremendous amount if you 
feel and live them. 

“When I entered this business I asked 
myself: ‘Why should any of my friends 
buy life insurance from me?’ I decided 
that I would try to learn all that I pos- 
sibly could about life insurance. That I 
would talk to men about the service ren- 
dered by the companies and leave in the 
mind of every individual that I called on 
that I knew what I was talking about, I 
want clients not immediate sales. I want 
to render the type of service that each 
person with whom I do business will 
bring others to me.” 


HARLAN TONSILECTOMY DRIVE 
Washington, D. C., Agency of Acacia 
Mutual Puts On Campaign While 
Agency Head Is Operated On 
One of the most unusual business 
drives ever put on by an agency was 
staged by the Ben Harlan agency of the 
Acacia Mutual Life in Washington, D. C. 
On the morning of September 14 Mr. 
Harlan’s tonsils were scheduled to be 
removed. That same morning the agency 
force, headed by its dean, P. L. Rogers, 


began a campaign for one application 
that week from every agent. It was a 
100% success and most of the agents 


wrote two cases or more. 





R. O. OWENS DEAD 
Robert O. Owens, resident vice-presi- 
dent for the Mutual Benefit Health & 
Accident Association of Omaha and the 
United Benefit Life Insurance Co., also 
of Omaha, died suddenly on the morning 
of September 22. 
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North American Reassurance Co, 
Lawrence W. Cathles, Pres. 
99 Johu Street, New York 
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T. B. LANE GENERAL AGENT 
Lincoln National Appointment In Okla- 
homa City; Had Experience In 
Many Parts of Country 
The appointment of T. Burdette Lane 
as general agent for The Lincoln Na- 
tional Life in Oklahoma City has been 
announced effective September 16. He 
will have as his territory the western 

half of Oklahoma, 

For the past eight years Mr. Lane’s 
experience has included home office ser- 
vice work, branch office managership, 
and solicitation in the field. His activi- 
ties have taken him over a iarge portion 
of the country, and he has had insurance 
experience in Kentucky, Tennessee, 
Pennsylvania, North Carolina, and Okla- 
homa. 

Mr. Lane is a native of Statesboro, 
Georgia. 

TRAVELERS PROMOTES 4 MEN 

Changes in the treasurer’s department 


of the Travelers were announced fol- 
lowing the board meeting last week. 
Henry M. Spencer was promoted to 


become head of the mortgage loan divi- 
sion. Wilbur S. Sherwood was pro- 
moted from assistant cashier to cashier. 
These men fill the vacancy left by the 
retirement of Willington R. Slocum, 
manager of the mortgage loan division 
and cashier of the three Travelers com- 
panies. He had been with the company 
since 1903, Two other promotions were 
these: Frederick A. Davis, field super- 
visor of city loans, and Roger C. Wil- 
kins, field supervisor of farm loans, 
were promoted to be assistant managers. 





IMPORTANT OPPORTUNITY 





Are you ambitious to do managerial 
work? Or does your present connec- 
tion restrict your growth? Could you 
secure, train and inspire salesmen if 


you had full 


high-grade, wholetime agency? 


responsibility with a 


We are young, progressive, represent 
one of the conservative billion-dollar 
companies. We have an opening quite 
different from the usual supervisor's 








for Agency Supervisor 


or Personal Producer 


Address Box 1281, The EASTERN UNDERWRITER 
94 Fulton Street, New York City 


job—different in the responsibility it 
carries, the cooperation it receives and 


the compensation it pays. 


If you are a young man, a college man, 
a man with some social background, 
write confidentially for an appoint- 
ment. Don’t go into details in your 
first letter. We will especially wel- 
come letters from our own organiza- 
tion. 








Supervisor Becomes A 


General Agent in Denver 

The Connecticut Mutual has ap- 
nounced the advancement of another of 
its supervisors, Edward H. Dieckhoff, to 
the post of general agent, the appoint- 
ment to become effective October 1, 
Mr. Dieckhoff goes to Denver from Mil- 
waukee where he has been a leading pro- 
ducer and supervisor under General 
Agent Kenneth W. Jacobs, Jr., since 
1933. 

Entering the life insurance business in 
1932 he became associated with Samuel 
T. Chase, general agent for The Con- 
necticut Mutual in Chicago. 





VA. STATE INSURANCE 





Salary Savings Plan Written by Com- 
panies Being Studied by Committee; 
Gov. Peery and A. O. Swink 


Discuss Plan 


Governor Peery of Virginia has named 
a committee of five state officials to 
study the possibility of working out a 
plan for the buying of salary savings 
insurance by state departmental em- 
ployes. Governor Peery thought it would 
be impossible to deal with more than one 
company, but Angus O. Swink, presi- 
dent of the Atlantic Life of Richmond, 
who acted as spokesman for the in- 
surers, thought a percentage plan could 
be devised for companies which could 
obtain a minimum number of employes 





BIG STOVE CO. GROUP 





Detroit-Michigan Stove Employes Cov- 
ered by Three-Fold Plan Written 
By Equitable Society 
More than 900 employes of the De- 


troit-Michigan Stove Co., nationally 
known manufacturers _of heating and 
cooking appliances, with headquarters 


and plant at Detroit, Mich., are protect- 
ed by three forms of group insurance 
with a total volume of approximately 
$3,000,000, according to an announcement 
by John A. Fry, president of the com- 
pany, The insurance is provided through 
a contract between the company and the 
Equitable Society. : 

The triple coverage comprises group 
life insurance, group accident and health 
insurance, providing weekly benefits for 
disability resulting from sickness or non- 
occupational accident, and group accl- 
dental death and dismemberment insur- 
ance, protecting. employes against the 
accidental loss of life, limb, or eyesight. 
The cost of group protection is share 
by the company and the insured em- 
ployes. 





DERN FOOTBALL CONTEST 
October in the Lincoln National Life 
is Dern football month, with a contest 
conducted by the home office on a na 
tion-wide scale and also individual con- 
tests in the forty largest offices of the 
company. 


October 
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USE OF SETTLEMENT OPTIONS 
AS AN AID IN SELLING 


Why Make the Beneficiary Decide? 


It is a fine thing for a man to own a liberal amount of life insurance for the protection 
of his wife and children. It shows a desire on his part to provide for them not only as long 


as he lives, but as long as they live. 


But what happens when the insurance is paid to a widow? In many cases, it is received 
by a home-maker who has had little or no business experience, who is suddenly forced into the 
role of a financial manager, and who must decide how to invest the insurance proceeds so that 
it will yield an income for the family’s living expenses. Not an easy task, particularly in times 


such as the present. 


The safe and profitable investment of 11 ney is said to be one of the world’s most difficult 
problems, yet it confronts the beneficiary of a life insurance policy who must make her insur- 


ance fund yield the best possible fixed income consistent with safety. 


Is there a way by which a woman, inexperienced in money matters, can be spared the 
responsibility of handling her husband’s life insurance proceeds? Most assuredly! The hus- 
band himself can designate the way in which h‘s policies shall be paid. By making use of 
the optional modes of settlement, he can spare his beneficiary the embarrassment and _ risk 
which otherwise would devolve upon her in determining how to conserve his life insurance 


when it comes to her. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 


Tuomas I. Parkinson, President 393 SEVENTH AVENUE, NEw YORK 
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New Pacific Mutual Rehabilitation 
Plan As Agreed Upon By Conference 


Ultimate complete mutualization cou- 
pled with immediate full protection for 
life policyholders are the main features 
for the new rehabilitation plan for The 
Pacific Mutual Life of California filed 
September 25 in Superior Judge Henry 
M. Willis’ court by Samuel L. Carpen- 
ter, Jr., Insurance Commissioner of Cali- 
fornia. 

Non-cancellable income policies, which 
brought about the original court action 
last July are scaled down in benefits 
under the new plan but are offered a 
workable plan under which full restora- 
tion is possible. Claims already allowed 
will continue to be paid in full. 

Following the formal court filing made 
by Shepard Mitchell, Attorney of Com- 
missioner Carpenter and Deputy Attorn- 
ey General John Flynn, an order to show 
cause returnable in twenty days was is- 
sued by Judge Willis. Other court ac- 
tions involving a number of legal mo- 
tions still before the Court were set 
down for Monday morning, 


Main Features 


Summarized, the main features of the 
new plan provide: 

The new company, Pacific Mutual 
Life, reinsures and takes over the busi- 
ness and assets of the old company thus 
affording full protection to holders of all 
policies of every nature except those 
holding non-cancellable income policies 
and who are not yet claimants. Policy- 
holders not accepting reinsurance in the 
new company become general claimants. 
Benefits under non-can. policies are re- 
duced between ten and eighty percent. 
dependent upon their series. 

The business of the new company is 
to be departmentalized into (a) Partici- 
pating life; (b) Non-Participating life 
and (c) Accident and Health depart- 
ments, with assets carefully segregated 
for the sole and direct benefit of the 
policyholders in the respective classes. 

The new company may be mutualized 
by policyholders at the end of a ten-year 
period. 

Capital of the new company is 10,000 
shares of the par value of $100 providing 
gen capital plus a paid-in surplus 

$2,000,000—all subscribed for by the 
Gonanieloner. The capital and surplus 
will stand behind the company’s entire 
business. Profits from the participating 
department will go into a special surplus 
for the benefit of those policyholders 
and may be paid to participating policy- 
holders in dividends, held for their bene- 
fit, and an amount not exceeding 10% of 
profits on old business shall be used for 
corporate purposes, 

Due to the shortage in non-can. re- 
serves, benefits under future claims 
against these policies have been reduced 
in varying percentages. Profits from the 
Non-Farticipating, Accident and Sick- 
ness departments will go into a surplus 
which, together with 10% of the profits 
of the participating business of the old 
company, will be available to make good 
the shortages in the non-can. reserves 
until such shortages be fully made up 
and benefits under such policies fully 
restored. 

When these non-can. reserves shall 
have been fully re-established, capital 
stock of the new company may be dis- 
tributed amongst the old shareholders, 
but subject to the policyholders’ right 
to mutualize. 


Mutualization Provisions 


Principal differences between the new 
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and the old plans provide, after non- 
cancellable reserves are made good, stock 
of the new company will be distributed 
to the shareholders of the old company 
subject to mutualization. 

Upon mutualization the new _ stock 
will be purchased, at a price to be then 
fixed, for retirement. 

Instead of a ten- year period in which 
to make good the reserves of the non- 
can. policyholders, the time element is 
removed and allowed to run until re- 
serves are made whole. 

In addition to this, 10% of the profits 
of the old participating policies has 
been allocated for the purpose of as- 
sisting to rebuild the non-can. reserves. 


Approved by General Agents and 
Commissioners Association 


The plan hailed as workable and fair 
by the majority of the interested groups 
and heartily approved by the seventy- 
eight general agents represented in Los 
Angeles by Joseph M. Gantz, as Chair- 
man, and E. A. Smith, Jr., Insurance 
Commissioner of Utah, ‘officially repre- 
senting all Insurance Commissioners in 
the United States, is the direct outcome 
of a suggestion by Superior Judge Henry 
M. Willis that counsel representing all 
factions meet in conference outside of 
court. 

Holding daily sessions under the chair- 
manship of Paul Overton, the attorneys 
representing the different interested 
groups for more than a month have been 
seeking a solution of the practical and 
legal problems involved. The new plan 
filed today is the result, 

_As it is now constituted the rehabilita- 
tion plan represents months of almost 
day and night application to the problem 
at hand by Commissioner Carpenter and 
President A. N. Kemp of the new com- 
pany, as well as many others. It is be- 
lieved by most of the major groups con- 
cerned to be the solution of what at first 
appeared to be a complicated situation. 

According to Commissioner Carpenter 
the most sincere cooperation was ren- 
dered him by President Kemp of the 
new company, and the Commissioner 
also expressed appreciation for the 
whole-hearted efforts of counsel repre- 
senting the various groups of policy and 
shareholders 
_ Commissioner Carpenter declared that 
it was due to the “very patient good 
humor and legal ability” of Shepard 
Mitchell, his counsel, who drew the 
document, that many of the legal objec- 
tions presented during conference were 
settled. 

After the new plan had been an- 
nounced many members of the round- 
table conference which resulted in the 
compromises made statements favoring 
the plan. They included Commissioner 
Carpenter himself: E. A. Smith, Jr., 
Utah Insurance Commissioner and mem- 
ber of the executive committee of the 
National Association of Insurance Com- 
missioners; Joseph M. Gantz, chairman 
of the Pacific Mutual Agents’ Associa- 
tion; A. N. Kemp, president of the new 
company; George I. Cochran, chairman 
of the board of the old company; Irving 
Walker, attorney for the Balch stock- 
holders committee; William M. Rains, 
counsel for a large group of life policy- 
holders; Frank P. Doherty, counsel for 
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“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
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ECKENRODE AGENCY MEETING 
Practical Prone Arranged for Annual 
Meeting at Virginia Beach; 
Covers Selling Topics 

A practical program was devised for 
the annual meeting of the Penn Mutual 
Life’s E. R. Eckenrode Agency at Har- 
risburg on September 14 and 15. The 
meeting place was the Cavalier Hotel 
at Virginia Beach, and the attenders 
were the men of the agency, their wives, 
and guests. 

The meeting was opened by the gen- 
eral agent, E. R, Eckenrode, and it im- 
mediately plunged into the program, 
feature by feature, which were the fol- 
lowing: 

September 14 

Developing Prospects and Policyhold- 
ers, Frank G, McCrea; Creating Favor- 
able Interviews, Horace M. Hull; Sell- 
ing Yourself First, Robert McCreath; 
The Value of Night Calls, James D. 
Noel; Qualify Your Prospect, John W. 
Eckenrode. 

September 15 

Opening Remarks, E. R. Eckenrode; 
Building Prestige, Harry B. Lau; Place 
Your Prospect at Ease, M. A. Scure- 


man; Readings, Miss Margaret Scure- 
man; Organizing Your Work, John E. 
Lark; Best Source of New Agents, 


L. M. Christian, Jr.; 
Robert H. Bagnell; 
Harry P. Johnson; 
E. R. Eckenrode. 


A Case Problem, 
Resourcefulness, 
Closing Remarks, 





NEW INSURANCE PROFESSOR 


Hampton H. Irwin of Lackey Agency to 
Head Course at University of 
Michigan Business School 

Hampton H. Irwin, C.L.U., a member 
of the George E. Lackey Agency of the 
Massachusetts Mutual in Detroit for the 
past sixteen years, has been appointed 
non-resident lecturer on insurance in the 
School of Business Administration of the 
University of Michigan at Ann Arbor. 
Mr. Irwin supplied for another profes- 
sor who was away on leave during the 
first semester a year ago. This year he 
has the entire insurance course. Besides 
the regular Survey Course on Insurance 
he will institute two or three new courses 
including one on Life Insurance. 

Mr. Irwin received his A.B. from the 
University of Michigan in 1917, and his 
C.L.U. designation in 1932. Last winter 
Mr. Irwin ‘served as instructor in some 
of the C.L.U. courses in Detroit, and 
two years ago he handled some of the 
University of Michigan Extension 
Course lectures for the C.L.U. However, 
his new appointment places him on the 
Staff of the School of Business Admin- 
istration. 

At the Agent’s Convention at Swamp- 
scott in June the Massachusetts Mutual 
Chapter of the C.L.U. elected Mr. Irwin 
vice-president. 





DR. LANKFORD DEAD 


Dr, John S. Lankford, 77, resident of 
San Antonio for 45 years and a past 
president of Texas Insurance Medical 
Directors Association, died September Ai. 





groups of non-cancellable policyholders 
outside of California who though not 
committing himself said the plan was 
better than previous ones; and Paul 
Overton, chairman of the round-table 
conference and counsel for a group of 
former agents of the company. 
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Jerome Siegel Transferred 
By Prudential to Brooklyn 





JEROME SIEGEL 

Jerome Siegel, formerly assistant man- 
ager, Garrison agency, Prudential, New 
York, was transterred by the company 
on October 1 to the Brooklyn Ordinary 
Agency, 16 Court Street, to develop 
brokerage business there. The transfer 
is in recognition of Mr, Siegel’s success- 
ful work in the brokerage field. W. A. 
McGeorge is manager of the Brooklyn 
agency. 

In New York Mr. Siegel is well known, 
having been president of the Life Super- 
visors’ Association last year and an ac- 
tive member of the Life Underwriters 
Association of New York, serving on 
several important committees. He is a 
native of Brooklyn. 

He entered insurance with the Fidelity 
& Casualty Co. in 1922 and had_ become 
an assistant underwriter in 1927 when 
he switched to life insurance. He start- 
ed with the Union Central, later was 
with the uptown agency of the State 
Mutual Life and in 1929 joined the C. 
A. Foehl agency, Proudential, just a few 
weeks before Mr. Foehl’s sudden death. 
P. Raymond Garrison became manager 
and Mr. Siegel continued as assistant 
manager. 





Washington, D. C., Agency 
91 Years Old This Week 


The Washington, D. C., agency of the 
Mutual Benefit Life Insurance Company 
met on September 30 in an all-day ses- 
sion with home office officials and repre- 
sentatives of other eastern agencies to 
observe the wninety- first anniversary of 
the company’ Ss representation in the na- 
tion’s capital, The meetings, under the 
direction of H. Lawrence Choate, gen- 
eral agent at Washington, began in the 
morning at the Willard Hotel and con- 
tinued through a dinner tendered the 
agency at the Chevy Chase Club. Pres- 
ent at the sessions from the home office 
of the Mutual Benefit were H. G. Ken- 
agy, agency executive, and Fern D. 
field service manager. 
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Equitable Society Conventioneers 
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KEE AGENCY SALES SCHOOL 

Jeginning Monday evening, October 
5, the William H. Kee Mutual 
Life, Brooklyn, will conduct a series of 


agency, 


lectures on “Practical Life Insurance 
Selling.” Classes will be held in the 
agency, 16 Court Street, on Monday 


evenings at 7 o’clock for eight consecu- 
tive weeks. 
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Rosenstein 


Snapshots by Abe 
Top producers of the Equitable Society, New York Department, at the 
convention in Magnolia, Mass. 





HUGH E. SINCLAIR KILLED 

Appointed assistant superintendent of 
agencies for the Union Central last Jan- 
uary, Hugh E. Sinclair, 36, was instantly 
killed Thursday last week in an automo- 
bile accident near Richmond, Ky. He 
had started with Mrs. Sinclair on a 
month’s vacation in the Great Smokies. 
He was formerly located in Burlington, 
Vt., where he was reared. 


Equitable Society Holds 
Top Producers Meeting 


ROUND TABLES A _ FEATURE 





Many Take Part in Convention For 
Leading New York Agents; P. B. 
Hobbs a Guest Speaker 





Top Producers of the Equitable So- 
ciety from the New York Department 
meeting at the Oceanside Hotel, Mag- 
nolia, Mass., last week discarded formal 
convention procedure and joined in a 
round table discussion in which all dele- 
gates were given the opportunity to 
participate and many of them did con- 
tribute valuable ideas. Harold J. Ross- 
man, superintendent of agencies, New 
York, was the popular cha‘rman. 

Leon Gilbert Simon speaking on 
“Economic Security for Business” and 
Fred S. Goldstandt discussing “Estate 
Security for the Well-To-Do” started a 
discussion period which proved so popu- 
lar that it was carried over into a special 
evening session by request of the dele- 
gates. Some of those who added to the 
discussion by explaining actual cases 
were Seymour Surtorius, A. Bleetstein, 
R. W. Pumpelly, J. H. Machette, Isadore 
Hirschfeld, Samuel Dublirer and _ Isa- 
dore Artsis. 

As an approach to a well-to-do pros- 
pect Mr. Goldstandt says he sometimes 
asks: “What would you do if the insur- 
ance companies were to pay only 50% to 
75% of your policies when they become 
due?” Then he explains to the prospect 
that under present tax laws his bene- 
ficiary will receive only 50% to 75% of 
the contract unless his life insurance is 
properly and legally exempted. 

Vice-President Albert G. Borden, Mr. 
Rossman and other executives present 
joined in the discussion as producers. 
Henry C, Kranz of the home office 
Group department was a speaker on 
Group insurance. Lloyd W. Klingman, 
manager, Salary Savings Division, gave 
a talk on salary savings insurance. Vice- 
President W. W. Klingman was present 
to close the meeting. 

Two Speakers Who Were Big Hits 


Two of the big hits at the meeting 
were Vice-President Frank L. Jones and 
Philip B. Hobbs, agency manager, Chi- 
cago, Mr. Jones had never appeared to 
better advantage; delivered a colorful 
address tracing educational progress and 
the necessity for the insurance agent to 
keep adding to his store of knowledge, 
discarding outmoded ideas, developing 
his mental abilities. 

Mr. Hobbs had as his subject, “Insur- 
ance Trends and Money Management.” 
What he had to say and the manner in 
which he said it were highlights of the 
convention. Briefly he pointed out that 
all people looking forward to their own 
security must of necessity consider 
money management and then he pro- 
ceded to show the advantageous position 
the insurance companies are in to han- 


dle that problem for the individual. 
About insurance trends he said that 
many of the conditions of yesterday 


which were a disadvantage have become 
an advantage to the insurance agent and 
that the conditions which today make 
the agents problem a little difficult are 
only temporary. In no event should the 
insurance agent become discouraged, he 
said. 

A discussion period on “Family Secur- 
ity through Programmed Presentation” 
was led by William J. Dunsmore, agency 
manager. Contributing to that session 
were Mrs. M. Earl, Miss H. R. Kuhn, 
R. W. Jones, H. E. Wirsing, Charles 
Wasser, C. L. Lundgren and Leman 
Goldman. 

Mr. Borden spoke on “Militant 
Morale” and Gordon K, Smith, sales 
consultant at the home office, discussed 
the growth and importance of the C.L.U. 
movement. 


SOKOHL GENERAL AGENT 
The Ohio State Life, Columbus, has 
appointed Jacob N. Sokohl as general 
agent in Philadelphia. This is the com- 
pany’s second agency in that city. 





Reliance Makes Burnett 
Agency Vice-President 


THREE SUPERINTENDENTS NOW 
John F. Johns, V. J. Adams, G. G. Lamar 
Head Regional Agency Depts.; 
Other Promotions 


The Reliance Life of Pittsburgh has 
made seven agency executive promotions. 
H. T. Burnett, for eighteen years agen- 
cy manager, has been appointed vice- 
president in charge of agencies and will 


direct the national sales organization 
from the home office. 
Three regional superintendents of 


agencies are named in John F. Johns, 
formerly assistant superintendent of agen- 
cies, now over eight eastern states with 
headquarters at Pittsburgh. V. J. Adams, 
formerly manager of the southern Cali- 
fornia department will be in charge of 
thirteen western states including Cali- 
fornia with headquarters at Denver. G. G 
Lamar, formerly manager of the Florida- 
Georgia department will assist Vice- 
President Burnett and have charge ot 
ten southern states with headquarters at 
Atlanta. 

N. H. Weidner, former assistant man- 
ager of the western Pennsylvania de- 
partment, has been made manager. U. H 
Hangartner, formerly field manayer in 
western Pennsylvania, becomes assistant 


manager. 

Charles E. Stumb, formerly superin 
tendent of agencies and previously man- 
ager at Memphis, becomes  man- 


ager of the Florida department at Jack- 
sonville. K. P. Fraser, assistant man- 
ager of the Georgia department, becomes 
manager at Atlanta, 

For thirteen years Vice-President 
Burnett has been manager of western 
Pennsylvania department having first 
joined the company in 1918 as managet 
of the Alabama department. He was 
president of the Pittsburgh Life Under- 
writers Association in 1934 and he has 
been active on National Association 
committees. 


Thomas E. Lovejoy Addresses 
Manhattan Life Convention 


The Manhattan Life held its eighty- 
sixth anniversary convention last week 
at Buffalo, N. Y., visited Niagara Falls, 
staged a dinner in the Statler Hotel 

P. Fordyce, superintendent of agen- 
cies, presided. 

Thomas E. Lovejoy, president of the 
company, addressed the closing session, 
pointed to the strong financial position 
that all well managed insurance com- 
panies now enjoy, reported a 32% gain 
in new business this year and an im- 
provement in policy loan repayments. 

The Louis Gartlir agency, New York, 
was awarded the Halsey Cup for great- 
est volume of business during the Sum- 
mer months. 





SAM T. GREENE’S NEW POST 





Luther-Keffer Agent Becomes Estate 
Planning Manager in J. T. Trenholm 
& Co. of 100 William Street, N. Y. 
Sam T. Greene, one of the consistently 
good producers of the Luther- Keffer 
Agency of the Aetna Life in New York 
for the past several years and who has 
been with that company since 1929, has 
just been appointed manager, estate 
planning department of J, T. Trenholm 
& Co., insurance brokers at 100 William 

Street. 

Mr. Greene is a specialist in matters 
relating to tax conservation and the eco- 
nomical distribution of property. Before 
joining the Aetna Life—he started with 
J. P. Graham when here seven years 
ago—Mr. Greene was with the old U. S 
Mortgage & Trust Co., and prior to that 
he ran a printing business in Denver, 
Colo., his home town. 





Vancouver Island, B. C., and Mus- 
koka Lakes, Ontario, will be the two 
locations at which members of the Can- 
ada Life Century Club will convene 
next June. 
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PUBLIC RELATIONS 

If the impression prevailed in 
quarters that the 
the National Association of Life Under- 
writers meeting in Boston last week had 
too much of a political flavor because of 
the columns of material printed for five 
days, which material commented upon 
topics now being threshed out in the 
campaign of the Republican and Demo- 
cratic parties, there is a lesson in public 
relations to be gained. The lesson is 
that viewpoints can best be projected by 
speakers at the conventions rather than 
by preliminary interviews or statements 
by trustees, officers or committeemen of 
the association. The speakers at the 
Boston convention were not only distin- 
guished men, held in high esteem by the 
nation, but what they had to say rela- 
tive to life insurance, to extravagance, 
to waste, to the importance of keeping 
the nation’s morale intact, was very much 
in accord with the views of the National 
Association of Life Underwriters. Other- 
wise, they probably would not have been 
invited to speak. When individual mem- 
bers of the association, holding official 
positions of some kind, gave out before 
the convention or early in the convention 
statements of their own of a public or 
semi-public nature, they not only over- 
lapped the guest speakers talking on the 
same subjects but gave the effect of 
over-emphasis in home their 
viewpoints. 

Also, there was somewhat lost in the 
publicity printed the fact that in the 
splendid insurance convention being at- 
tended by hundreds of general agents 
and agents they were listening as well 
to an unusually large number of fine 
speakers who discussed purely insurance 
or insurance sales topics. 


some 
annual conv ention of 


driving 





INSURANCE IN HAWAII 
An interesting report of the Insurance 
of Hawaii has been re- 
ceived and it discloses that there are 152 
qualified companies business in 
that territory through 915 licensed agents. 
Last companies to enter the territory, 
the report says, are the Globe & Rutgers, 
United States branch of the Standard & 


Commissioner 


doing 


Mar‘ne and the Confederation Life of 
Toronto. 
Last year residents of the territory 


paid $8,500,000 in premiums, a considera- 
ble increase over 1934, and the compan- 
ies’ loss ratio increased from 28.81% to 
88%. of automobile insur- 
ance had a ratio of 41.83%. On 


Carriers 


loss 


the other hand, fire had a 
loss ratio of 9.55%. 

The Insurance Commissioner is W. C. 
McGonagle, and Ernest K. Kai is dep- 
uty insurance 


companies 


commissioner. 
STANDARDIZED TAXATION 
At the recent 
the American Bankers Association in 
San Francisco the subject of taxation 
came in for considerable discussion. The 
association takes the position that taxes 
should be standardized in form. Changes 
then would not take the guise of new 
taxes with their resulting economic ef- 
fects, but revenue requirements should 
be adjusted by raising or lowering the 
rates. Tax programs of the nation must 
be readjusted in order to sustain the 
business revival accomplished thus far, 
in the opinion of Robert V. Fleming, 
retiring president of the association. Two 
taxation instances needing correction are 
duplication and lack of certainty. Be- 
cause of the constantly shifting forms 
and effect of taxes, individuals and cor- 
porations, in laying plans for the future, 
cannot visualize the new forms of taxes 
they may be called upon to pay, he as- 
serted. He contrasted the uncertainty 
here with an entirely different situation 
in England where “taxes are standardized 
and no sudden changes in method are 
made.” 


annual convention of 





Praise For The Gold Book 
New York, Sept. 28, 1936. 

Editor, The Eastern Underwriter: I 
have been so impressed with this year’s 
Gold Book that I felt I should write you 
and your associates to say that in my 
opinion it is one of the most inspiration- 
al and constructive issues of any publica- 
tion I have seen to date. 

I spent the five hours returning from 
the National Convention in Boston read- 
ing it, and find that I have almost as 
much material as the convention offered, 

It is particularly invaluable to general 


agent or manager for recruiting, and 
furnishes much material for agency 
meetings. 


HAROLD L. TAYLOR, 


Manager, Mutual Life, 521 Fifth 
Avenue, New York City. 


Douglas J. Murphey of the General 
\merican Life will be one of the speak- 
ers at the convention of the National 
Direct Mail Advertising Association to 
be held at the Netherlands Plaza Ho- 
tel, Cincinnati, on September 30 to Oc- 
tober 2. His subject will be: “Shadow- 
ing Customers.” He is scheduled to 
speak on October 1. 
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UGO E. 


GUERRINI 


Ugo E. Guerrini, manager of the 
American Foreign Insurance Association 
in the Mediterranean Sea area, head- 
quarters in Paris, is visiting New York 
City. As is the case with all insurance 
men now returning from Europe he does 
not believe that a war between European 
nations is imminent. 

* * * 


James Lee Loomis, president of the 
Connecticut Mutual Life, has been elect- 
ed a director of the Connecticut Power 
Co. He is also one of the three trustees 
of the New York, New Haven & Hart- 
ford R. R. 

* z * 

William Robertson Coe, former chair- 
man of the board of Johnson & Higgins 
and an authority on marine insurance, 
last week won the silver jubilee sweep- 
stakes prize of the Oyster Bay, L. L, 
Horticultural Society donated to the ‘ex- 
hibitor who won the greatest number of 
points in the Fall flower and vegetable 
show at Oyster Bay. Mr. Coe had nine- 
ty-nine points. 

* * * : 

Lawrence J. Evans, assistant director 
of agencies, Northwestern Mutual Life, 
addressed the Dayton Association of Life 
Underwriters yesterday. His subject was 
“Work, the Sixth Step in the Selling 
Process.” 

x * * 

W. M. Hobbs, executive vice-president 
of the American Home Life of Topeka, 
has been elected president, succeeding 
the late Fred P. Metzger. 

* * * 


Harry A. Carl, Jr., assistant secretary 
of the Pennsylvania Fire, has been 
twenty- years with the company. Upon 
occasion of the anniversary he was pre- 
sented with floral pieces in the head of- 
fice. One came from the officers; the 
other from others in the company. 

* * * 

Dr. Louis I. Dublin, third vice-presi- 
dent and statistician of the Metropolitan 
Life and a leading authority on public 
health problems, addressed a distinguish- 
ed gathering at the Second Interna- 
tional Congress of Scientific and Social 
Campaign against Cancer which con- 
vened last week in Brussels under the 
patronage of the King of the Belgians 
and Queen Elisabeth. Dr. Dublin limited 
himself in the main to a discussion of 
cancer mortality. He based his facts 
largely upon the mortality experience of 
the insurance company explaining that 
for the past quarter of a century the 
most comprehensive statistics on cancer 
in this country have been available from 
the experience of the Metropolitan’s In- 
dustrial policyholders. 


MARTIN W, LEWIS 

Martin W. Lewis, assistant manager, 
Towner Rating Bureau, has done some 
fine work during the past few months 
in organizing and serving as general 
chairman of the New York City Fidelity 
3ond Production campaign, first of its 
kind, which opened up auspiciously this 
W eek. 

* * * 

George A. Bowles, Virginia Insurance 
Commissioner, was host last week at his 
home in Goochland county at a fine 
chicken dinner to a group ot friends. So 
well did he acquit himself as a host that 
Carter W. Wormeley, state director of 
publicity and widely known as a poet, 
sang his praises in a bit of verse pub- 
lished in one of the Richmond dailies in 
celebration of the occasion. 


ok a Ok 

Edward T. Cairns, vice-president, 
Fireman’s Fund group of fire and casu- 
alty companies, is in the East for a 
month’s business trip. Going via the 
Southern route Mr. Cairns will visit 
company departmental offices at Atlan- 
ta, New York, Boston and Chicago. Mr. 
Cairns also attended this week the an- 
nual convention of the National Associ- 
ation of Insurance Agents at Pittsburgh. 

* * * 

C. W. Walls, prominent in Pacific 
northwest insurance circles, has opened 
new offices in the Lumbermen’s Build- 
ing, Portland, Ore., as an independent 
fire insurance adjuster. For a number 
of years he was in charge of the Oregon 
field for the General of Seattle, 

* * &* 

Herbert E. Crouch, member of the 
firm of Crouch & Allen, general agents 
for the Northwestern Mutual Life in 
the Buffalo territory, has been elected 
a director and treasurer of the Y.M.C.A. 
there, 

* * * 

Archer L. Richardson, secretary of the 
Insurance Exchange of Richmond, prov- 
ed to be the champion horse shoe 
thrower at the annual outing of the ex- 
change held at Chickahominy Club last 


week. 
* * * 

S. Samuel Wolfson, general agent 
Berkshire Life, New York, and Mrs. 
Wolfson have announced the engage- 
ment of their daughter Pauline Hil- 
liard Norman Rentner. 

* * * 
Lester O. Schriver, immediate past 


president of the National Association of 
Life Underwriters, preached last Sunday 
in the Congregational Church of Terry- 
ville, Conn. The town of Terryville is 
where he lived as a young man. He i 
now general agent for the Aetna Life 
in Peoria, III. 
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Brian Mountain and Hugh 
Nacnabb Visitors 

Brian Mountain, assistant general 
manager, and Hugh Macnabb, fire man- 
ager, of the Eagle, Star & British Do- 
minions, are visiting this country. They 
are well and favorably known on_ this 
side of the water through several visits. 
Brian Mountain is the son of Sir Edward 
Mountain, chairman of the Eagle, Star 
& British Dominions. 

* * * 


Prof. Manes Now at University 


of Indiana 

Professor Alfred Manes, probably the 
best known figure in the world of in- 
surance education, was in New York 
two days of last week on his way to 
the University of Indiana, Bloomington, 
Ind., where he will give lectures on in- 
surance subjects to the students, The 
last time he was in New York was nine 
years ago. 

For many years Professor Manes ran 
a large insurance school in Berlin. It 
was a building several stories tall, con- 
taining’ an amazing insurance library, 
many classrooms and_ students from 
many countries. .He has written some 
forty books on insurance topics and has 
contributed to insurance publications in 
many countries. Recently, he has been 
lecturing before universities in South 
America, and among the countries where 


he made talks were Argentine, Brazil 
and Chile. 
He told the writer he was looking 


forward to his experiences at the Uni- 
versity of Indiana with great interest 
as he is very fond of Americans. While 
here he found time to call on several 
distinguished insurance men, including 
James D. Craig, vice-president and chief 
actuary of the Metropolitan Life; Dr. 
Arthur Hunter, vice-president and chief 
actuary of the New’ York Life; and 
Miles Meander Dawson, who for many 
years was one of the leading actuaries 
of New York City and who is now living 
part of the year in Florida. 
cs * cs 


Royal Exchange Adds Ancient Fire 
Engine to Museum 

Crowds collected outside the Royal 
Exchange, Lloyd’s former London head- 
quarters, recently to watch a very anti- 
quated fire engine which was being taken 
carefully into the building. This fire 
engine, which bears the crest of the 
Royal Exchange Assurance and the date 
1793, was one of the earliest engines 
ever used at fires by the corporation. 

Before the present system of fire- 
fighting was established, the Royal Ex- 
change Assurance had a number of fire 
brigades in different parts of the United 
Kingdom, which it kept up out of its 
own funds. This particular engine was 
kept at Halesworth, Suffolk, where it 
has been for nearly 150 years. The 
Royal Exchange recently purchased it 
from the Halesworth Urban District 
Council and has placed it in the museum 
of records and relics in the Royal Ex- 
change. 

















Paris Actuarial Date 
The International Congress of Actu- 
aries will mect in Paris from June 17 
to 24 next summer, 1937 
ok * ca 


Dauwalter Introduces “Stooge” in 
His Talk at Agents’ Convention 
F. S. Dauwalter, director of the Busi- 

ness Development Office, provided a 

touch of novelty when he addressed this 

week the annual meeting of the Na- 
tional Association of Insurance Agents, 

William Penn Hotel, Pittsburgh, by hav- 

ing Willie Vocalite act as his “stooge,” 

thus providing a surprise introduction to 

a talk on competition. Willie, it later 

developed, was made available through 

the courtesy of the North British & 

Mercantile group. 

Just prior to Mr. Dauwalter’s talk, 
Willie Vocalite, the 350-pound six foot 
mechanical man, was introduced as a 
surprise speaker to an admiring audience 
and made these remarks: 

Non-Stock Insurers Active Over Fifty 

Years Ago 

“It is but a few years since our com- 
petition from mutual companies was con- 
fined mainly to companies doing a dwell- 
ing-house business. A few companies 
were organized some years ago, how- 
ever, to write manufacturing classes on 
the mutual plan. From the start they 
were fairly successful and other compa- 
nies were organized to do the same 
class of business until now there are 
eighteen companies located in Massa- 
chusetts and Rhode Island doing busi- 
ness on this plan. 

“Tt was not so long ago that under- 
writers would not believe or admit’ that 
the mutuals could successfully compete 
for manufacturing lines, The result, 
however, is a loss to us of nearly all 
the profitable risks of many classes. 
This is not a theory, a visionary idea, 
that I present to you for effect. I feel 
sure that a careful review of the field 
during recent years, an examination into 
the underlyine principles and causes 
which have led to the success of these 
mutuals, their steady onward march and 
invasion of the field formerly held by us, 
will convince you that we have here a 
rival of tremendous power, that will sub- 
stantially drive us from the field, unless 
they are met in a determined, systematic 
way and by the use practically of their 
own weapons. 

“I bring the subject before you, not for 
the purpose of making at this time rec- 
ommendations or suggesting a solution 
of the problem; but believing it to be 
a question involving serious danger to 
stock insurance I desire to bring the 
points clearly before you with the hope 
that they may receive your thoughtful 
consideration of the special dangers pre- 
sented.” 

As Willie finished Mr. Dauwalter took 
advantage of this novel introduction to 
his talk and dropped a verbal bombshell 
by saying that in effect there is nothing 
new under the sun, really, as shown by 
the fact that Willie’s remarks were actu- 
ally made in an address by the president 


of the New England Insurance Exchange 
at its second annual meeting at Boston, 
as long ago as January 3, 1885. Follow- 
ing Mr. Dauwalter’s address Willie re- 
marked again: 

“Now just a minute, ladies and gentle- 
men: 

“You have heard Mr. Dauwalter’s ex- 


cellent talk. It may interest you. to 
know that the first official notice of 
non-stock company competition was 


taker by the National Association of 
Insurance Agents at its annual conven- 
tion in 1919. 

“In the boom years of economic pros- 
perity which followed the adoption of 
that resolution its import was forgotten, 
but with the advent of the recent depres- 
sion the need which is expressed again 
became prominent and it is crystallized 
in the formation of the Business Devel- 
opment Office, sponsored jointly by the 
National Association of Insurance Agents 
and capital stock fire insurance compa- 
nies, regarding which Mr. Dauwalter has 
told you.” 

Speech-making is not all that Willie is 
capable of. As a matter of fact, this 
“iron man” smokes cigarettes, runs a 
vacuum sweeper, hoists a flag, sings a 
song, stands up and sits down. He was 
built at an estimated cost of $25,000 by 
the Westinghouse Electric & Manufac- 
turing Co. and is always accompanied by 
his operator. 

Willie Vocalite, after his platform ap- 
pearance, was placed on exhibition in the 
convention headquarters suite of the 
North British & Mercantile and its as- 
sociated companies (Pennsylvania Fire, 
Commonwealth of New York, Mercantile 
of America and Homeland of America) 
in the William Penn Hotel where he 
sang, told gags and went through his 
regular routine. 

x * * 
Aetna Casualty & Surety Miniature 
Theatre Exhibit at Pittsburgh 

One of the features of the company 
exhibits at the annual convention otf 
the National Association of Insurance 
Agents in Pittsburgh this week is the 
Aetna Casualty & Surety Co.’s exhibit. 

It takes the appearance of a miniature 
theatre, worked out in realistic and elab- 
orate detail, including a complete stage 
setting, sound motion picture apparatus 
and curtains that are electrically oper- 
ated. 

In addition to showings of “The Bad 
Master,” fire prevention film of the 
Automobile Insurance Co. and _ the 
Standard Fire Insurance Co., the new 
highway safety film, “The Truck and the 
Driver,” is being presented to associa- 
tion members for the first time. 

One of the most interesting “acts” 
presented at the “Aetna Theatre” is a 
fire prevention demonstration by T. Z. 
Franklin, superintendent of the special 
hazard department of the Automobile 
and the Standard Fire. With special 
apparatus designed by him, Mr. Frank- 
lin demonstrates the causes and results 
of fires, dust explosions and similar haz- 
ards. In one of the most interesting 
and spectacular of the experiments, Mr. 
Franklin creates a dust explosion, which 
though in miniature, invariably creates 
a sensation, 

In another of his experiments Mr. 
Franklin shows the result of overload- 
ing an electrical circuit, in which a scale 
model building is set on fire. 

The hazard of flammable vapors, such 
as are produced by gasoline, coming 
into contact with an unguarded electric 
light bulb is another experiment that 
arouses much interest. 

Among these attending the conven- 
tion in Pittsburgh from the Aetna Cas- 
ualty & Surety office in Hartford are 
Vice-Presidents C. B. Morcom, Alfred 
Stinson, J. K. Hooker and E. J. Perrin, 
Jr. E. C. Knapp, S. F. Withe, T. Z. 
Franklin, J. R. Donovan, R. E. Brown 
and H. C. Pulver. 


on ~ 
Philadelphia Society Arranges Excel- 
lent Inland Marine Course 
William J. Horner, manager of the 
Atlantic marine department at Philadel- 
phia of the Automobile and Standard 





Willie Vocalite With 


Demonstrator 


Fire of Hartford, has arranged an ex- 
cellent inland marine course for the In- 
surance Society of Philadelphia for the 
coming Winter season. He has secured 
as lecturers men who are experts in their 
respective fields most of whom are lo- 
cated in New York, Hartford, Pittsburgh 
and other cities. The fact that Mr. Hor- 
ner has been able to get these leaders 
to agree to go to Philadelphia to address 
the inland marine students is a tribute 
to Mr. Horner and reveals the deep in- 
terest being taken in insurance educa- 
tional movements by insurance men 
themselves. 

Following is an outline of this course 
which starts on Monday, November 2: 
November 2, 1936 

1. Historical Background and Defi- 
nition of Inland Marine Insurance. Lud- 
wig C. Lewis, marine secretary, Insur- 
ance Co. of North America, Philadel- 
phia, Pa, 

November 9, 1936 

2. Transportation Insurance. Ste- 
phen W. Carey, 3rd, vice-president, Ap- 
pleton & Cox, Inc., New York, N. Y. 

November 16, 1932 

3. Transportation Floaters. Julius P. 
Mayer, superintendent, inland marine de- 
partment, Royal Liverpool Group, New 
York. 

November 23, 1936 

4. Motor Truck Cargo Insurance. D. 
C. Bowersock, marine secretary, Provi- 
dence Washington Insurance Co., Provi- 
dence, R. I, 

November 30, 1936 
5. Parcel Post Insurance. Cc. #8. 
(Continued on Page 28) 
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Gov. Hoffman of N. J. 
Not to Be Insurance Man 


NO TRUTH IN RADIO COMMENT 





Says He Will Not Join Private Organ- 
ization; Popular With Insurance 
Men When Commissioner 





A commentator of news events said 
over the radio this week that Harold G. 
Hoffman, Governor of New Jersey, was 
contemplating resigning in order to en- 
ter the insurance business. Asked if 
there were any truth in this report, Gov- 
ernor Hoffman informed The Eastern 
Underwriter that there was not. 

“Rumors erroneous. I have made no 
connection with any private organiza- 
tion,” he said. 


Popular Motor Vehicle Commissioner 


The Governor of New Jersey has a 
wide acquaintance with insurance peo- 
ple, especially in automobile insurance. 
They regarded him as an unsually cap- 
able motor vehicle commissioner, one of 
the best of public officials, and at all 
times ready to co-operate with them. He 
did so on many occasions as commis- 
sioner. 

At the present time Gov. Hoffman is 
also vice-president of the National Safe- 
ty Council in charge of public safety. 
He will deliver the opening address at 
the twenty-fifth annual Safety Congress 
which is to be held in Atlantic City next 
week, 





Cc. A. GRAVES DEAD 
Sub-Manager of Royal and L. & L. & 
G. Was 63 Years Old; Began His 
Career With C ueen Insurance Co. 
Charles A. Graves, a sub-manager of 
the Royal, of the Liverpool & London 
& Globe, and of the Legal, died at his 
home at Birkenhead, England, late in 

September, aged 63. 

Mr. Graves began his insurance career 
in 1890 with the Queen Insurance Co. of 
Liverpool, which was shortly afterwards 
acquired by the Royal. After service 
during a number of years abroad, both 
in India and China, Mr. Graves was ap- 
pointed head of the foreign department 
at the Royal’s head office in 1911, becom- 
ing assistant secretary in 1920 and sub- 
manager in 1923, which latter position he 
held at the time of his death. He was 
very popular in Liverpool insurance cir- 
cles. He is survived by a widow and 
one son. 


ADDS TO CAPITAL STRUCTURE 


National F. & M., of Which Jameson 
Is Head, Has Policyholders’ Surplus 
of Over $1,200,000 

The National Fire & Marine announces 
that the recently authorized capital in- 
crease is now subscribed to, paid in and 
is a part of the capital structure, making 
the common capital $408,000 and the pre- 
ferred capital $400,000, and giving a total 
surplus to policyholders of over $1,200,- 
000. The entire preferred capital stock 
has been subscribed to by the company’s 
own common stockholders or affiliated 
interests. 

C. Jameson, formerly president of 
the Globe & Rutgers, is president of the 
National Fire & Marine and is engaged 
upon a campaign of expansion for the 
company, Recently the company moved 
into its own home office building at 25 
Cliff Street and now the capital structure 
has been enlarged to take care of an 
expanding amount of business. 


G. W. ROOT DEAD 


G. W. Root, local agent for numerous 
companies in Ellicottville, N. Y., died 
September 23 in a hospital in Salamanca, 
N. Y., after a brief illness. He was 71. 


Pennsylvania Agents 
Elect Wingett President 


COMM. O. B. HUNT A SPEAKER 





ee Rises 95 to 589; Present 
J. Henry With Fine 
Traveling Bag 





The Pennsylvania Association of In- 
surance Agents this year shortened its 
annual meeting to a half day session on 
Monday at the Hotel William Penn in 
Pittsburgh because the convention of the 
National Association is also being held 
there this week. William F. Wingett, 
Scranton, was elected president to suc- 
ceed James W. Henry, Pittsburgh, who 
held the office for two years. Warren 
R. Roberts, Bethlehem, was reelected 
a vice-president, and Harry M. Albert, 
Stroudsburg, was also elected a vice- 
president. ‘Everett D. Thomas, Scranton, 
was reelected treasurer, and Frank D. 
Moses, Harrisburg, continues in office 
as secretary-manager. 

New directors of the association were 
elected as follows: John F. Morgan, 
Lewistown; John H. Sprecher, Lebanon; 
Daniel F. Ancona, Jr., Reading; S. W. 
Miller, Washington, and B. F. Evans, 
Norristown. Hold-over directors are 
Ralph H. Alexander, Pittsburgh; Joseph 
W. Barr, Oil City; a 3 Kohne, Pitts- 
burgh; Howard H. Kenney, Philadelphia ; 
Glenn H. Lindquist, Tarentum; Quincy 
A. McBride, New Castle; John C. Me- 
Carthy, Pittsburgh; Wm. = McCormick, 
Williamsport ; Norman B. McCulloch, 
Lancaster; I. D. McQuistion, Erie: 
Charles T. Monk, Philadelphia; W. L 
Nicholson, Altoona; John K. Payne, 
Philadelphia ; Henry Schmid, Pittsburgh, 
and W. Ray Thomas, Pittsburgh. 


Commissioner Hunt Speaks 


Owen B. Hunt, Pennsylvania Insur- 
ance Commissioner, and Deputy Commis- 
sioner E. S. Joseph were outside speak- 
ers at this meeting. Mr. Joseph’s ad- 
dress is reviewed elsewhere in this issue. 
Commissioner Hunt talked on the “un- 
questioned soundness of insurance com- 
panies today,” and also told something 
of the efforts of the Insurance Depart- 
ment to rid the state of unauthorized 
insurers and unlicensed producers. He 
said that nearly sixty unlicensed avents 
have been convicted of breaking the in- 
surance licensing laws. In one notable 
case such an agent was able to sell 
fraudulent policies to the chief of po- 
lice and members of the police force of 
a well-known Pennsylvania city before 
he was suspected of being a crook; he 
has not returned to that city. 
_Commissioner Hunt is in favor of con- 
victing license law violators but believes 
more good is being done by the present 
campaign to educate the public to buy 
insurance only in licensed companies 
through licensed agents. 

_President Kenneth H. Bair of the Na- 
tiona! Association, a former president of 
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the state association, spoke briefly. He 
thought the national convention attend- 
ance might run as high as 2,000, which 
would be far in excess of the figure 
reached at any previous convention. W. 
O. Wilson, national executive committee 
chairman, expressed appreciation of the 
high services rendered the National As- 
sociation by Mr. Bair. 


Membership Now 589 


State Secretary Moses reported the 
membership of the Pennsylvania Asso- 
ciation as 589, a net increase of ninety- 
five members, or 22%, during the last 
year. 

In his report as chairman of the public 
relations committee Abram S. Galland, 
Wilkes-Barre, said the Insurance De- 
partment was furnishing the association 
with copies of all bulletins sent out so 
members of the association would be 
informed immediately of all rulings is- 
sued. 

Another effort of the committee was 
to get the Insurance Department to pre- 
pare more stringent qualification re- 
quirements for new applicants for agents’ 
licenses. Mr. Galland said the associa- 
tion felt that the questionnaire now used 
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Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 


J. A. Kexsey. President 


G. Z. Day, Vice-President 


C. L. Henry. Secretary 


Statement June 30, 1936 


CAPITAL . ° . . 
PREMIUM RESERVE ‘ ° 
OTHER LIABILITIES : ° 
NET SURPLUS . . , ‘ 
TOTAL ASSETS ‘ ‘ ° 


New York Enemas Department Valuation Basis. 
d in various States as required by law. 





in the above re dep 


$1,500,000.00 
1,464,323.87 
207,978.28 
3,243,235.02 
6,415,537.17 


carried at $60,508.94 


Securities 





was not adequate in keeping out the 
unfit. In his talk Deputy Commissioner 
Joseph said the Department is now com- 
pleting a questionnaire which will be sat- 
isfactory to the agents. 

After Mr. Galland had paid tribute to 
the work done by Arthur S. Arnold of 
Philadelphia as counsel for the state as- 
sociation, the convention passed a reso- 
lution expressing its appreciation of Mr. 
Arnold’s services. 

The Pennsylvania Association now has 
four committees in different parts of the 
State cooperating with fieldmen in car- 
rying out the program of the Business 
Development Office of New York for 
meeting non-stock competition. 

The resolution committee, Charles T. 
Monk, chairman, presented a memorial 
on the late Paul Ancona of Reading, 
vice-president of the association, who 
died a few months ago. His loss is felt 
keenly by Pennsylvania agents. One 
resolution was adopted. This called for 
reference to the grievance committee of 
the National Association of a difficulty 
of the Fire Insurance Agents Association 
of Pittsburgh with a bonding company. 

The convention closed with the presen- 
tation to retiring President Henry of 
a handsome traveling bag, in apprecia- 
tion of his services for the association. 
W. Ray Thomas, Pittsburgh, who years 
ago worked in Mr. Henry’s office, made 
the presentation remarks on behalf of 
the agents. 





APPOINTS STEWART MACLEAN 


Stewart O. MacLean has been ap- 
pointed local representative in South- 
western Ohio of the Atlantic Mutual, ef- 
fective October 1, His office will be at 
1720 First National Bank Building, Cin- 
cinnati, Ohio. Mr. MacLean is well 
known in Cincinnati as he has been with 
the Western Adjustment & Inspection 
Co.’s branch in that city for several 
years, and has had extensive experience 
in adjusting inland marine and “special 
risk” losses. 
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NEW JERSEY AGENTS MEET AT ATLANTIC CITY 





ing and insurance department business. 


has been increased from $300 to $1,800. 


appreciated services as president. 


yote of heartfelt thanks. 


president of the American Surety. 


Membership is up frem 402 to 583 during the past year. 
Charles E. Meek did a fine job on the membership committee and he received a 


N. J. Association In Fine Condition, 


As Annual Convention Demonstrates 
By Walter E. Schram 


From all angles affairs of the New Jersey Association of Underwriters appear 
to be in healthy condition and many features of its work register improvement as 
shown at the annual meeting in Atlantic City Thursday afid Friday, last week. 

; Retiring President Schmults reported much valuable work done on the bank- 
The administration fund of the association 


Reports of committees reflected much painstaking effort with gratifying re- 
sults. Legislation was handled successfully. 1 a ] 
an effective association official organ under Editor William F. O’Brien who was 
siven a handsomely bound volume of the first year’s issues, with a suitable reso- 
jution expressing appreciation and thanks. 

Mr. Schmults was given a valuable wrist watch in recognition of his much 


The New Jersey Agent has become 


Finances are sound. 


Leon A. Watson was toastmaster at the luncheon and W. J. Waldron of 
Trenton was master of ceremonies at the dinner-dance and entertainment. 
A. Gough of the Insurance Department was a guest and Colonel and Mrs. Howard 
P. Dunham, formerly of Connecticut, were visitors. 


Chris 


The colonel is now vice- 


Commissioner of Insurance and Banking Carl K. Withers, and W. L. Falk of 
the Royal Insurance Co. were the principal speakers at the luncheon Friday. 





N. J. Ass’n Gets Into 
Nat’] Safety Program 


MANY BENEFITS IN MOVEMENT 





Frederick Hickman Says Safety Work 
Will Reduce Rates, Forestall 
Mutual Competition 





Frederick Hickman gave a vigorous 
push to the safety and accident and 
fire prevention movements. 

The state association is now entered 
definitely in the National Safety Coun- 
cil program in a big way. Heretofore 
the state association has not made any 
organized effort to enter safety work, 
activity being centered on fire preven- 
tion. 

The enlarged program presents a local 
problem, primarily, said Mr. Hickman. 
The insurance business is the logical 
place for initiative. In some places in- 
surance men are already active. There’s 
a big humanitarian motive behind this 


effort. It includes motor vehicles, farm, 
industry and the home. 


Insurance Men Suspected 


Strange to say, insurance men often 

have to appear to keep in the back- 
ground. Other workers suspect them of 
ulterior motives and of trying to “hog” 
the safety. movement. Therefore the 
local insurance men should not enter the 
work as a local board; they must appear 
to work individually from purely per- 
sonal unselfish interests, and give every- 
body else a wide open field for partici- 
pation, and avoid the appearance that 
“this is just something the insurance 
fellows are doing.” 
i This safety work, added Mr. Hickman, 
will redyce rates, forestall mutual com- 
petition, increase volume, help the com- 
pensation situation, and result in bene- 
fits generally. But don’t make it a sepa- 
rate program for agents. ‘Through the 
National Association insurance can give 
this great movement an army of over 
000 men.” 





NEW BUSINESS DEVELOPMENT 
Frederick Hickman spoke earnestly 
and forcefully on use of the new busi- 
ness development office established by 
the companies. It is to help agents 
meet competition. The New Jersey 
committee is now ready to function but, 
Mr. Hickman noted, initiative must come 
from the agents. 





Some Sentiment For Central 
Meeting Place For Future 


Attendance at the forty-third annual 
meeting of the New Jersey Association 
of Underwriters was just fair, consider- 
ing the recent steady increase in mem- 
bership and the general attractiveness 
of Atlantic City where the meeting was 
held. 

During the meeting there was some 
informal discussion among leaders con- 
cerning advisability of holding all meet- 
ings in a more central location because 
expenses are an important item with 
many members and locations like Atlan- 
tic City are of necessity more expensive 
than others. Besides, there is no de- 
cided novelty in Jersey agents going 
to shore resorts, they all having been 
there many times. 

While this subject was discussed only 
casually it may lead to some definite 
action respecting future meetings. 





Legislation Report By H. J. 
Godshall Omitted This Year 


Harry L. Godshall, who usually makes 
a lengthy report on legislation, omitted 
that feature this year. Information on 
legislation has been published monthly 
in the New Jersey Agent. The last 
legislative session was active, as usual, 
but in the main uneventful. No bad bills 
got through. 

County vice-presidents and _ other 
members have given valuable aid, the 
key men particularly, Tactful handling 
of new legislative subjects has resulted 
in gratifying cooperation at Trenton. Ef- 
fectiveness of strong state organization 
among agents is proving its worth more 
and more each year. 





. | 
| Convention Notes | 











A. R. Lawrence, special! deputy com- 
missioner in charge of compensation in- 
surance at Trenton, made a short ad- 
dress on developments in that field. 





Herbert A. Faunce, the newly elected 
president, entered insurance in 1911. 
His father, William A., has been in 
the business ever since 1883. The Faunce 
agency is one of the best in Atlantic 
City, 





Special agents were in attendance in 
large number and the Home, North 
America, National Surety, American of 
Newark and the Pearl were generous in 
entertaining their friends, 





Withers Praises Agents 
For Their Cooperation 


ON CONSERVATION DEPT. RISKS 





All Companies Authorized to Participate 
Under Blanket Policy; All 
Political Influence Barred 





Speaking before the Friday luncheon 
of the New Jersey Association, Commis- 
sioner Carl K. Withers estimated a sav- 
ing of at least $50,000 in premiums on 


CARL K, WITHERS 


fire insurance placed on the various 
properties under his control in the Divi- 
sion of Conservation of the Banking De- 
partment; including banks, building and 
loan associations, insurance and title 
companies. 

Commissioner Withers attributed this 
saving in large measure to the whole- 
hearted cooperation given by the mem- 
bership of the various county groups of 
the association charged with the respon- 
sibility of making surveys of each risk 
to be covered and thereafter placing the 
insurance on the Commissioner’s order. 
Each policy prior to expiration, and new 
policies, are assigned by a committee 
appointed by the county association ac- 
cording to location. Thereafter the 
premium rate is checked with the rating 
bureau, which is affiliated with the De- 
partment of Banking and Insurance, to 
determine the sufficiency of the rate and 
coverage. Irrespective of the number of 
properties surveyed by each member of 
an association, all participants share 
equally in the premiums, and at the reg- 
ular commission rate allowed on com- 
mercial business. 


Total 4,000 Properties In Most Counties 


The insurance is placed under a blan- 
ket contract with the American of 
Newark, in which every company, both 
domestic and foreign, licensed to do 
business within the state and writing 
more than one-fourth of 1% of the total 
gross business, participates. This in- 
cludes a large majority of those com- 
panies subject to tax for the Firemen’s 
Pension Fund. 

Commissioner Withers reported that 
renewals of expiritig policies and new 
insurance is presently running at the 
rate of about $1,800,000 monthly as nec- 
essary to cover the nearly 4,000 proper- 
ties in practically every county of the 
state under his supervision and control. 

Asked whether politics had anything 
to do with the placing of this vast 
amount of insurance, Commissioner 
Withers replied: “Absolutely not. The 
entire business is placed on a strictly 
merit basis, with many of the agents 
performing a service to the state far 


Officers Elected 


New Jersey Association 


President 


Herbert A. Faunce, Guarantee Trust 
Bldg., Atlantic City, N. J 


National Councillor 


Frederick Hickman, 20 Tennessee Ave., 
Atlantic City, N, J. 


Secretary-Treasurer 
Alan V. Livingston, 17 Dean Street, 
Englewood, N. J. 


Executive Committee 
Chas. E. Meek, Jr., Chairman, Pater- 


R. H. Aaronson, Jr., Bordentown, 
N. J.; Theo. S. Brown, Perth Amboy, 
N. J.; Frank B. Heller, Newark, N. J.; 
H. Donald Holmes, Summit, N. J.; Hu- 
bert M. Farrow, Red Bank, N. J.; Doug- 
las S. Schenck, Jersey City, N. J.; 
ward M. Schmults, Ridgewood, N. J. 


Vice-Presidents 


Atlantic—William J. Wilson, 
Bergen—Chas. S. Fountain. 
Burlington—H. F. Stockwell, Jr. 
Camden—W. B. Hambleton. 
Cape May—Arthur M. DeMaris. 
Cumberland—C. R. Reeves. 
Essex—Walter A. Schaefer. 
Gloucester—J. Sennett Holston. 
Hudson—Abram S. Turteltaub. 
Hunterdon—C. Arnold Reger. 
Mercer—William J. Waldron. 
Middlesex—George W. Miller. 
Monmouth—Stephen E, Pawley. 
Morris—William G. Hurtzig. 
Ocean—R. Voorhees. 
Passaic—-Edwin E. Dudley. 
Salem—O. W. Acton, 
Somerset—Thos. D. Van Syckle, Jr. 
Sussex—W. R. Sprague. 
Union—Herman F. Beck, 
Warren—A. B. Craig. 


The nominating committee was Wm. 
G. Hurtzig, chairman, Wm. J. Wilson, 
Wm. J. Leite, H. F. Stockwell, Jr., and 
Alfred Christie. 








Borden and Busse Put On 
Their Show for N. J. Agents 


Most stirring of the Friday features 
was the sales demonstration by Alvin 
C. Busse and Richard C. Borden of 
New York University. These two high 
pressure sales promotion experts threw 
down a terrific barrage of highly charged 
sales formulae and canned programs 
against sales resistance. 

Not only was the audience kept in 
a high state of merriment but this dem- 
onstration was conducted so cleverly, 
forcefully and in such novel manner that 
it did not savor much of the canned 
sales talk. How applicable it may be 
to the insurance business may be a moot 
question. Nevertheless hardly anybody 
in the audience could fail to realize cer- 
tain weak points in his present meth- 
ods and be benefited by the exhibits of 
success and failure. 

Briefly, the sales program was likened 
to a match, which has something on the 
head to assure instant ignition; then 
something to maintain combustion after 
the flash; material on which to keep 
alive the newly created flame of inter- 
est and, finally, the conclusive features 
of the sale. The applause following 
this demonstration was unusually pro- 
longed and vigorous, *¢ 





beyond any hope of adequate compensa- 
tion. There are more than four hundred 
agents participating in this business, and 
practically every insurance company 
licensed to do business within the state. 
Could anything be more fair, or further 
removed from politics ?” 

Commissioner Withers further report- 


(Continued on Page 18) 








NEW JERSEY 


Good Results On ‘B. & I.’ 

Properties In State 

C. STANLEY STULTS REPORTS 

Expirations Ruaning $1,800,000 Monthly 
on Department Properties; Agents 


Get Commissions 


the or- 
y. hat 


is taken by 
agents in 


Justifiable pride 


wanized New Jersey 


they have accomplished toward system- 
atizing : 


what has become known as “B 


C. STANLEY STULTS 


fire 
more 


time this 
with a 


& 1.” business At one 
business was threatened 
or less chaotic situation 

C. Stanley Stults of Hightstown has 
taken a leading part in this work, which 
on the whole has been a big job. This 
“B. & I.” business includes all those 
approximately 4,000 properties of finan- 


cial organizations of any kind whatso- 
ever which were taken over by the 
State Banking and Insurance Depart- 


ment for conservation, rehabilitation or 
liquidation. Expiring policies are run- 
ning to about $1,800,000 a month. 

The agents’ association members make 
surveys, that the business is writ- 
ten properly and get all renewals in 
the hands of the state officials at least 
ten days before expiration, The right- 
ful interest of local agents in commis- 
sions on this business is also given care- 
fx! attention. Rates and amount of in- 
surance are checked and Mr. Stults es- 
timates that in five months $12,000 has 
been saved directly to the state and in- 
directly to the institutions involved. 


see 


When State Ass’n Does Not 
Get Its Quota of Dues Paid 


What might prove an important con- 
sideration by any state association was 
introduced by Secretary-Treasurer Ajan 
V. Livingston The state association 


must pay the National Association fifty 
cents per month per member. From 
month to month co-extensive local 


boards report their membership in good 
standing but during the monthly inter- 
vals the state association loses a certain 
amount of what’it remits to the national 
body by reason of local board members 
having died or been dropped by the 
local boards . 

Mr. Livingston suggested that a meth- 


od be devised by which local boards 
can be held responsible for such sums 
as the state association pays in good 
faith to the National Association on 


local board members reported as in good 
standing but who die or are dropped, 
and for whom the state association 
eventually does not.receive its quota of 
dues. 

This subject was referred to the ex- 
ecutive committee. 
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Vice-Presidents Report 
On Local Activities 


SHOW MEMBERSHIP INCREASES 


Ocean, Somerset to Have New Local 
Boards; Union Organized With 
Twenty-Nine Members 





Each year the twenty-one county vice- 
presidents are called upon for brief re- 
ports on their local activities, delivered 
orally. Those present at this meeting 
made gcnerally encouraging reports, cov- 
e-ing a wide range. 

Atlantic has been active in eliminating 
unqualified agents and, with state as- 
sociation aid, closed a fake automobile 
insurance outfit. 

Bergen boasts 76 
local boards. 

Essex membership is up from 43 to 85 
and the goal is 150, says Frank B. 
Heller. 

Ocean is to have a new local board, 
Somerset likewise, and Passaic member- 
ship is on the way up. Union has or- 
ganizcd with 29 members, 


members in thrce 


When Local Agent Becomes 
A General Agent Is Defined 


Early in the Thursday busines: ses- 
sion there arose the venerable and trou- 
blesome question of what is a Iccal and 
a general agent. This developed when 
the names of a considerable number of 
applicants for membership were present- 
ed by the secretary. 

There was doubt concerning elig:bil- 
ity of one applicant because that of- 
fice maintains certain general agency 
representation. Arguments on eligibil- 
ity and ineligibility were handed back 


and forth for some time and covered 
much old ground. 
The final result was that on motion 


all the applicants were approve! except 
one and on amended motion the sense 
of the meeting was dcclared to be that 
any agent who obtains a goodly portion 
of his business by personal solicitation 
of assureds, and who services that busi- 
ness personally, sould be considered a 
local agent. The term “goodly portion” 
vas not specified or defined in any def- 
inite manner. 

The executive committee will rule on 
eligibility of the one applicant held in 
suspension. 


AGENTS MEET AT ATLANTIC CITY 


Retiring President 





M. SCHMULTS 


EDWARD 


Edward M. 
ceeded as head of the New Jerscy Asso- 


Schmults, who was suc- 
ciation of Underwriters by Herbert A. 
last 


watch in recognition of his services. 


Faunce week, was given a wrist 


Co-Extensive Membership 
Of Benefit To Association 


Making local and county board mem- 
bership co-extensive with that of the 
state association is proving of very pro- 
nounced benefit to the Ne. Jersey or- 
ganization. This improvement in mcth- 
od has been under way for some time 
and has resulted in many ne. names on 
the roster. Essex County furnished the 
most recent notable example. 

It is hoped, and appears likely, that 
this practice will grow, for it is found 
that many local koard members who 
refrained from state membership have, 
through co-extension, become interested 
actively in state association affairs. They 
are experiencing a deeper realization of 
the need for and value of the state 
association. 


Local Board Can Solve Problems, 
Control Agents, Says H. D. Holmes 


That the local board is alone in posi- 
tion to solve the local insurance prob- 
lems is the firm belief of H. Donald 
Holmes of Summit. He made a more 
than usually forceful presentation of the 
benefits of local boards, asserting that 
last 
State 


men and women are at 
that they have in the 
association an organization of very de- 
cided benefit to their business, and the 
local board is what actually reaches the 
class of men and women the state body 
There must be local contact to 
get best results. 

“Local boards cannot remove 
competition; in fact they increase com- 
petition, but ethical competition. The 
boards make it evident that their mem- 


bers stand for a code. Others realize 
that their acts are being observed and 
therefore they may hesitate to take 
some questionable course. It is often 
impossible to do individually what can 
be done easily by a board. A man’s mis- 
takes can be pointed out to him and he 
may be made a better agent. The boards 


“insurance 
realizing 


needs, 


alone, 


can be a power in safety and prevention 
advancement. 

“Board members as a class feel an 
incentive to become better insurance 
men and women. The public learns to 
expect more of them when organized 
as a board. 

Keeping Out Misfits 

“Boards can become powerful in keep- 
ing poor material out of agency ranks. 
The boards have this solution largely 
in their own hands. They can influence 
companies they represent to drop an 
unfit agent or suffer the consequences 
of incurring ill favor. The boards can 
survey illegitimate agents and _ their 
companies and insist that bad agency 
action hurts the whole business. 

“Boards should refrain from calling 
meetings needlessly. Have a good rea- 
son for meetings and better attendance 
will be assured. Board members can 
combine effectively to obtain certain 


business for all members collectively, 
not individually. 
“Dp 


3oards can win public approval by 


encouraging needed changes in forms 
and rates and by letting the public 
know that they have the insurance 


needs of their communities at heart.” 


Oklahoma Prepares Foy 
Blue Goose Convention 


TO BE HELD OCTOBER }33., 


International Golf Meet Between Canad; 
and United States to Be A Feature. 
Commemorative Book : 

The thirtieth annual convention 9 
Blue Goose International to be held Qp. 
tober 13-15 at Oklahoma City, Oki 
promises to outdistance even the mos 
sanguine expectations, according to (.p 
Helliwell of Milwaukee, Grand Wielde; 
Reservations are being received in large 
numbers from all sections of the Unite 
States and Canada. Wisconsin will senj 
a large delegation because that state has 
the distinction of being the scene of the 
founding of the order and is distingnish. 
ed by the title of Wisconsin Home Neg 
The order had its beginning at the an. 
nual meeting of Badger State field men 
in June, 1906. The anniversary is to he 
commemorated with an elaborate publi. 
cation, Mr. Helliwell said. 

Members of the Oklahoma Pond sery. 
ing on convention committees are mak- 
ing commendable efforts for the recep. 
tion and entertainment of visiting Gan. 
ders and their ladies. A. B, Stewart js 
general chairman and C. T. Ingalls, vice. 
chairman, assisted by E. I. Hoyle. Okla. 
home City is the home of T. Ray Phil. 
lips, Most Loyal Gander. 

Chairman of the publicity committee 
is H, K. Liniger; finance, E. R. Smith: 
reception, H. C. Seitz; transportation, 
Rex W. Kendall; hotel, W. G. McCoy; 
entertainment, F. C. Newcomer; regis- 
tration, R. M. Miller; golf, Ray L, Max. 





well; dance, Ellis H. Clarkson; home 
office, W. Lyle Dickey, and_ banquet, 
Most Loyal Gander Phillips. J. K. 


Shepard of the Arkansas Pond is chair- 
man of the co-host committee. 

Mrs. Rex Kendall is general chairman 
of arrangements for the elaborate pro- 
gram of entertainment for the visiting 
ladies. Her advisory committee consists 
of Mmes. Lee Morgan, Clarence H. 
Kelley, Paul Cramm and John H. Jones 

In addition to the business sessions, 
the Ganders will have a golf tournament 
at the Oklahoma Golf and Country Club 
This program includes an international 
team match between selected players 
from Canada and the United States. The 
ladies will play bridge while the men are 
on the links, and join them for a dinner 
dance in the evening. The principal en- 
tertainment feature on the second day 
will be a real outdoor barbecue and In- 
dian pageant. A banquet, followed by 
dancing, will bring the convention toa 
close. The banquet will be somewhat 
unusual in that there will be no formal 
speeches, 





HEADS BLUE GOOSE COMMITTEE 


John W,. Wilson has been appointed 
chairman of the 1937 convention com- 
mittee of British Columbia Blue Goose 
to endeavor to get the Grand Nest meet- 
ing next year for Vancouver. H. B 
Letty of Vancouver is now grand super- 
visor and will likely be advanced to head 
of the order. 





1936 DIRECTORY OF MUTUALS 

The 1936 edition of the Directory 0 
Mutual Companies in the United ‘States 
has just been published by the American 
Mutual Alliance. The new directory 
shows the progress made by mutual fire 
and casualty companies in 1935 and con- 
tains many valuable statistical tables. 


Comm. Withers 


(Continued from Page 17) 
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ed that New Jersey was the first state 
in the Union to adopt this equitable and 
scientific method of insurance coverage; 
since which time both Massachusetts at 
Connecticut have adopted a plan along 
similar lines, and the Mortgage Com 
mission of New York has adopted the 
plan almost in its entirety to cover the 
insurance of more than a half billion @ 
real estate, 
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During Fire Prevention Week occurs the anniversary of the great Chicago fire. 
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FIRE PREVENTION WEEK - OCTOBER 4 - 10 


The fairness and promptness 


with which the Phenix Insurance Company of Brooklyn, now the Fidelity-Phenix, paid it’s claims in that 


conflagration, prompted some of our grateful assureds to inscribe the memorial reproduced above. 


Since that time, the loss payments of our companies have passed the BILLION dollar mark and though it is 
not customary now to receive memorials, each day adds to the list of those who would be glad to attest 


to the integrity and fair dealing of the Companies of the America Fore Insurance and Indemnity Group. 
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Chairman of the Boards. 
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Local Agents In Annual Convention 


(Continued from Page 1) 


in the hands of the insurance companies. 

Another feature of the convention was 
the address of F. S. Dauwalter, direc- 
tor of the Business Development Office, 
which aims to aid producers in meeting 
non-stock competition. When faced with 
cut-rate competition he urged agents to 
emphasize the unquestioned security of 
stock fire and casualty company pro- 
tection and to show assureds how this 
additional security is worth a small addi- 
tional cost. 

The point of view of insurance buy- 
ers was presented bv the president of 


the Risk Research Institute, A. M. 
Schmidt, insurance manager of the 
Johns-Manville Corp, He said that 


qualified agents had nothing whatsoever 
to fear from buyers’ organizations. The 
latter seek to educate their own mem- 
bers in the problems of insurance pur- 
chasing and thereby to.avoid contact 
with producers who are not qualified to 
handle the business of their clients. Mr. 
Schmidt believes the National Associa- 
tion and his organization can cooperate 
in many ways, including the movement 
to remove unqualified producers and the 
campaign to secure modernization of 
state insurance laws regulating insur- 
ance. 

Dr. Blanchard, professor of insurance 
at Columbia University, in an address to 
the convention, urged the insurance bus- 
iness to accommodate itself to changed 
times. Speaking as one who views the 
business from the outside he said all 
lines of business were changing with 
the passage of years and insurance can- 
not afford to hold fast to old customs 
which today may not be justified. He 
believes insurance can go on to greater 
achievements than in the past, with lo- 
cal agents continuing to play an impor- 
tant part, if recognition is given to new 
insurance requirements of buyers. 

W. H. Stewart Militant Over 
Surety Commissions 


One of the most impressive addresses 
was that of W. Herbert Stewart of 
Chicago, chairman of the association’s 
surety committee, who was in a fighting 
mood over apparent indifference on the 
part of the companies toward the agents’ 
demands for a higher commission on 
Goverument contract bonds now that the 
emergency period is over. The rate of 
commission on such business was re- 


duced back in 1933. The speaker’s big- 


Are You 


Are you a beautiful Agent? 
If you're not we can help you. 
We don’t mean we can take 
the knocks out of your knees, 
or reduce your paunch, or 
improve your looks; but we 
know we can make you a 
““‘beautiful’’ agent in the 
sense that we can help you 
improve your business. For 
years we've been helping 
thousands of agents and can 
help you--if your territory is 
open. Write and find out. 





SINCE 1854 


THE PHOENIX 
INSURANCE COMPANY 


OF HARTFORD, CONNECTICUT 
Cash Capital, - - - $6,000,000.00 
Surplus to Policyholders, $30,839,324.64 


gest complaint was that the companies 
have been receiving the same net pre- 
mium at the special rates made at the 
time by the Towner Bureau with special 
acquisition commission as they were re- 
ceiving at full manual rates with full 
acquisition commission. 


Retrospective Rating 

The report by W. Owen Wilson of 
Richmond, executive committee chair- 
man, on the retrospective rating plan for 
large workmen’s compensation risks, 
submitted to the convention on Wednes- 
day, served to direct fresh attention to 
a controversial subject which has been 
widely discussed in the past few months. 
The results of the association’s poll of 
its state units indicated the preponder- 
ance to be in favor of the plan, Mr. Wil- 
son said, but because there was indicated 
a wide variance of opinion on the plan 
his committee felt the wisest plan was 
to put retrospective rating before the 
convention, 

When the retrospective plan reached 
the floor of the convention Wednesday 
it provoked a long discussion of pros 
and cons. It was finally decided to leave 
agents’ expressions of approval or disap- 
proval of the plan to each state associa- 
tion at its next annual convention. 


Production Branch Offices 


The special report of the conference 
committee on production branch offices, 
presented Wednesday by Kenneth H. 
Bair, chairman, showed that fire and cas- 
ualty companies are showing a willing- 
ness to do what agents are asking, name- 
ly, to equalize production expenses with 
prevailing rates of commissions to local 
agents. For this movement to succeed 
Mr. Bair said that the agents themselves 
must aid the cooperating companies by 
taking local board action to support such 
companies as against insurers which may 
continue to give unfair competitive ad- 
vantages to their own production branch 
offices and thereby deprive agents of 
business. 

During its meetings over the week--nd 
the executive committee gave considera- 
tion to revision of the fire insurance pol- 


icy. Recently the National Association 
received from Superintendent Pink of 


New York a letter asking suggestions 
from agents on changes that might be 
made in the standard fire policy. The 
whole subject will be brought before the 
National Association of Insurance Com- 
missioners at its next meeting. The ex- 
ecutive committee of the National Asso- 
ciation at Pittsburgh favored getting 
suggestions from the state associations 
on changes. Sentiment of agents at 


v Beautiful 





A beautiful agency is one that 
keeps going forward. We 
have a fine group of agents. 
Everyone can’t belong to this 
group but there may be an 
opening in your territory. 
Write and find out. 


SINCE 1850 


FIRE INSURANCE CO. 
OF HARTFORD, CONNECTICUT 


Cash Capital, e od $2,000,000.00 
Surplus to Policyholders, $15,070,293.55 











ROYAL EXCHANGE ASSURANCE (1729) 
FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 














Pittsburgh was for greater simplifica- 
tion. They thought the casualty policies 
needed revision also. 

W. Herbert Stewart, Chicago, chair- 
man of the association surety committee, 
was delegated by the executive commit- 
tee to go to White Sulphur Springs next 
week to participate in a conference with 
the casualty and surety agents on com- 
missions on bonds for government con- 
tracts. 





BROOKLYN BROKERS MEETING 


Sidney L. Vogel of U. S. F. & G. Guest 
Speaker at First Fall Luncheon; 
Temporary Committee Named 
The Brooklyn Insurance Brokers As- 
sociation held its first meeting of the 
Fall season last week at the Hotel Bos- 
sert. Dr. Sidney L. Vogel, surgical di- 
rector of the United States Fidelity & 
Guaranty, delivered an interesting talk 
on the medical director’s part in liabil- 

ity or compensation cases. he) 

In preparation for the association’s 
twenty-fifth anniversary banquet to be 
held next year a temporary committee 
was appointed which is headed by H. 
Léster Heistad. Bernard Stern, presi- 
dent of the association, presided. 








N. J. SPECIALS MEET OCT. 5 

The New Jersey Special Agents As- 
sociation at its regular meeting October 
5 at the Suburban Golf Club, Union, N 
J., will hear an executive of the Pyrene 
Manufacturing Co. talk on “Selection 
and Maintenance of Fire Fighting 
Equipment.” 





CENERAL’S SUIT DENIED 
In the first round of a court battle the 
Michigan Insurance Department success- 
fully opposed a declaratory judgment 
asked by the General of Seattle in re- 
spect to a 20% fire rate deviation desired 
by the General. 


SUSSEX FIRE DIVIDENDS 


The directors of the Sussex Fire of 
Newark have declared the regular quar- 
terly dividend of 134% on the preferred 
stock and five cents a share on the com- 
mon stock, payable September 30. 





Agent 


An agentderives benefit from 
association with the right 
kind of people --so does this 
company. We’d like to in- 
troduce ourselves. Write. 


SINCE 1859 


OUITABLE 
Fire € Marine /nfurance @mpany 


PROVIDENCE, RL. 
Cash Capital, - - - $1,000,000.00 
Surplus to Policyholders, $5,431,263.89 
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226 YEARS OLD 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 

United States Branch 

55 Fifth Ave. New York 
Western Department 
309 West Jackson Blvd. 
Chicago 

Pacific Department 

100 Sansome Street 

San Francisco, Cal. 











Inland Marine Mgrs. Named 
By America Fore Grow 


Arthur H. Derbyshire has been ¢. 
lected as manager and J. Homer Donic; 
as assistant manager, inland marine de. 
partment, America Fore Group. Mr 
Derbyshire, thirty-three years with the 
group, has been inland marine manager 
at the western branch office in Chicago 
while Mr. Donica, West Pointer, has 
been a special agent in Cleveland. He 
is a nephew of the late J. F. Donica 
who for many years was secretary of 
the America Fore companies in Chicago 





ILL. REDUCTION STARTS 


A reduction of 5% in fire insurance 
rates on one and two-family apartment: 
and dwellings went into effect on Octo- 
ber 1 in eighty-five Illinois cities. The 
new rates will apply only to new policie 
issued or those renewed after that date, 
and they will be in force only in cities 
having adequate fire protection and op 
homes falling in the first six of te 
classes. The reduction was agreed to by 
fire insurance companies early in August 
after Ernest Palmer, director of the 
state department of insurance, had or 
dered a reduction in rates of 10%. 





RETURNS NOT TAXABLE 


Return premiums are not taxable u- 
der the Idaho state 3% premium ta 
law, according to a decision of District 
Judge C. F. Koelsch at Boise in the 
case of United Pacific of Seattle against 
W. H. Bakes, Idaho Insurance Director 
The law is construed to mean that 
insurance companies need not pay tht 
3% tax on premiums returned to policy- 
holders. 





MOSZKOWSKI LOSES FATHER 

Sympathy is expressed this week 1 
George A. Moszkowski, president, Amer- 
ican International Underwriters Cor, 
in the death of his father, 86 years old 
who was a retired manufacturer in War 
saw, Poland. George A. saw his fathe 
last October and he was in good health 
and spirits. 





N. GREENBAUM LOSES MOTHER 


Mrs. Rose Greenbaum, mother of Ne 
than Greenbaum, insurance broker at iit 
John Street, New York, died on Mondh 
of last week, She was long active # 
Jewish charities. After services at he 
late residence interment was at Unio 
Fields Cemetery on Tuesday. She ® 
survived, in addition to her son, by he 
husband and another son. 
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COMMON ENEMIES 

TO GUARD AGAINST 
1 FIRE SLIGHTNING — 
2maToR 10 MARINE 

ACCIDENT DISASTER 
JWINDSTORM tt! RAILROAD 

& TORNADO WRECK 
4 PERSONAL 1t2 FALLING 

ACCIDENT AIRGRAFT 
5 SICKNESS 13 EXPLOSION 
6 DAMAGE 14 RIOTE&CIVIL 

CLAIMS COMMOTION 
7 BURGLARY 15 EARTHQUAKE 
8 ROBBERY 16 FORGERY 

17 DISHONESTY 











FIRE, controlled, is an ally of infinite power—man’s indispensable servant, but within 
its fiery heart lurks a DEMON of destruction. 

The cheerful FIRE that gently warms the home will DEVOUR without mercy if, even 
for a moment, our safeguards are relaxed. 











LOYALTY GROUP 


Firemen'’s Insurance Company of Newark. New Jersey —orcanizeo|655 
































The Girard Fire &Marine Insurance Co. _—onsawzeo 16.53 Milwaukee Mechanics’ Insurance Company oncanao|652 
The Mechanics Insurance Co.of Philadelphia » (6854 National-Ben Franklin Fire Insurance Co « 1666 
Superior Fire Insurance Company “ 1871 The Concordia Fire Insurance Co. of Milwaukee “ 1670 
The Metropolitan Casualty Insurance Coof N¥= " 1874 Commercial Casualty Insurance Company « 1909 
WESTERN DEPARTMENT EASTERN DEPARTMENT ——°-~PAGIFIC, DEPARTMENT 
CANADIAN DEPARTMENT Newark New Jersey SOUTH-WESTERN OEPT. 
461 BAY STREET. TORONTO. CANADA 912 COMMERCE STREET. DALLAS, TEXAS 
——————— Neen nn nnn nnn a 

































































General Brokers Annual 
Banquet on October 28 


SUPT. PINK GUEST OF HONOR 


Assistant District Attorney Botein to 
Speak on Accident Frauds; Dinner 
Committees Named 
The eleventh annual dinner of the 
General Brokers’ Association of New 
York will be held this year on Wednes- 
day, October 28, in the grand ballroom 
of the Hotel Astor, where the banquets 
have been held some years. Superin- 
tendent of Insurance Louis H. Pink will 
be guest of honor, Bernard Botein, as- 
sistant district attorney in charge of the 
accident fraud bureau, will speak on 

“Accident Frauds.” 

Following is a list of committees in 
charge of various activities connected 
with the dinner: 

Dinner committee: Nathan Green- 
baum, chairman; Leonard Jacobs, vice- 
chairman; Abraham Prusoff, secretary 
and treasurer. 

Reception committee: Robert M. Fer- 
guson, chairman; Julius A. Cohen, vice- 
chairman, Arthur Arnow, Herman A. 
Bayern, Peter E. Kramer. 

Invitation committee: George F. Sul- 
livan, chairman; Harry K, Weiss, vice- 


Insurance Golf 


The Golf 
New York City held its Fall tournament 
at the North Hills Golf Club, Douglas- 
ton, L. I., on Thursday, last week, bring- 
ing out about 100 members and guests 
in spite of 


Insurance Association of 


unpropitious 
The prizes were presented by 
Charles Weller at the dinner 


threatening, 
weather. 
President 





rokers and 
Agents 


|News 
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chairman; Stanley J. Corsa, Frederick I. 
Ettlinger. 


Seating committee: William J. Mc- 
Laren, chairman; S. Nicoll Schwartz, 
vice-chairman; Abraham Prusoff, Paul 
Simon. 


Music committee: Abraham Prusoff, 
chairman, Joseph Wank, vice-chairman ; 
Andrew H. Boardman, Howard J. Fatt, 
Matthew W. Rubin, 

Door committee: John Frederick 
Nubel, chairman; Louis Fish, vice-chair- 
man; Lewis Boskey, Louis Escher, 
Joseph G. Hawkins. 

Publicity committee: S. Nicoll 
Schwartz, chairman; Harry K. Weiss, 
vice-chairman; Paul Simon. 

Ladies committee: Edith Rubin, chair- 
man; Margaret E. Kane, Pauline M. 
Schneider. 





FORM NEW LAW FIRM HERE 

George H;. Engelhard and Frederic C. 
Pitcher, formerly of the firm of Engel- 
hard, Pollak, Pitcher, Stern & Clarke, 
and Douglas M. Amann, formerly asso- 
ciated with that firm, have formed a 
partnership for the general practice of 
law at 70 Pine Street under the firm 
name of Engelhard, Pitcher & Amann. 





W. E. Brown, an East St. Louis local 
agent, 73 years old, was killed by an 
automobile August 30. 


H. A. KLEIN FORMS AGENCY 





Brooklyn Office to Represent Eureka- 
Security, Pearl and Standard of Conn. 
for Various Lines 

The Herman A. Klein Agency, Inc., 
has been formed by Herman A. Klein 
at 186 Joralemon Street, Brooklyn. It 
starts with representation of the Eureka- 
Security as Brooklyn fire agent, the 
Pearl for automobile fire and theft and 
the Standard of Hartford for inland 
marine lines, 

Mr. Klein was formerly in charge of 
the inland marine department of Bisch- 
off, Cook & Clarke, Inc. Before that 
was for two and one-half years with 
Baldwin & Amann, Inc., 370 Lexington 
Avenue, New York, as manager of the 
inland marine department and _ before 
that served for a similar time in a like 
capacity for Leslie D. Forman & Co. 
Earlier, he was for twelve and one-half 
years with the New York office of the 
Automobile of Hartford where he held 
the position of assistant inland marine 
manager. 





Newhouse & Sayre, Inc., Open 
Service Office In Cleveland 


Newhouse & Sayre, Inc., general agents 
for all risks insurance for the Home of 
New York and its affiliated companies, 
opened a service office in Cleveland on 
October 1. The new office is located 
in the Leader Building and will be under 
the supervision of T. O. Badger, formerly 
of the New York office. 

Newhouse & Sayre, Inc., have juris- 
diction of all risks classes for the 
United States and Canada, with service 
offices located in Philadelphia, Chicago, 
Los Angeles and San Francisco, in addi- 
tion to the head office in New York City. 


PASS TESTS FOR PRODUCERS 
Twenty-four candidates for agent’s 
licenses and one applicant for a broker’s 
license successfully passed the New 
York Insurance Department qualifica- 
tion examinations for producers con- 
ducted recently at Buffalo, Rochester 
and Syracuse. 








Mr. Broker: Get acquainted with oyy 
service ... We welcome new accounts, 


- 
Nathan H. Weil, Ine. 
INSURANCE UNDERWRITERS 
501—5th Ave., corner 42nd St. 
MUrray Hill 2-6412 
Fire—Casualty—Inland Marine—Automobile 
Serving Brokers Since 1910 











HERRLE’S DUAL ANNIVERSARY 





Brooklyn Agent A Quarter Century in 
Insurance; Agency Established Ten 
Years Ago 
Charles Herrle, Jr., Brooklyn agent |o- 
cated at 166 Montague Street, celebrated 
two business anniversaries on October 
1; his twenty-fifth in the insurance busi- 
ness, and tenth as head of his agency, 
Mr. Herrle, Jr., started with the oid 
Brooklyn agency of John R. Heise, 
Three years later he went with J. D, 
DeMott & Son, and after twelve years 
—the latter part of the time as head 
fire underwriter—he resigned to estab- 

lish his own agency. 

Mr. Herrle’s father, prior to re. 
tiring several years ago, also operated 
an insurance agency in Brooklyn. His 
business, lorg established, was located 
in the eastern district. 








JAMES KENNEDY MANAGER 





Providence Washington and Anchor 
Open Office at 79 John Street, 
New York City 
The Providence Washington and its 
affiliate, the Anchor Insurance Co., an- 
nounce that on October 5, they are 
opening on the grade floor at 79 John 
Street, New York City, a-branch office to 
handle “All Risks” and inland marine. 
This office will operate under the 
supervision of James Kennedy, manager, 
who is well known in this city. Prior to 
joining the Providence Washington and 
Anchor Insurance Companies, Mr. Ken- 
nedy was for many years underwriter in 
the New York office of the Insurance 
Co. of North America, in which capacity 
he made many friends with local pro- 

ducers. 





Association ‘Tournament At Douglaston, L. I. 


in the evening. 

Leander W. Faber of the Long Island 
National Agencies, Inc., Jamaica, won 
the low gross prize and custody of the 
Insurance Plaque. Second low gross 
was won by Dr. J. McHugh while the 
kickers’ handicap went to Judson Kirk. 
W. R. Tynan was awarded a prize for 


o 


a 


the lowest gross score made by a guest. 

Foursome prizes were won by the fol- 
lowing: Chas. Fritz (Liberty Brokerage 
Co., Inc.), Steve Bedell (Maryland Cas- 
ualty), B. W. Graham (Insurance Co. 
of North America), William J. Tray- 
nor (North British & Mercantile), How- 
ard D. Wright (Aetna Life), Howard C. 
Stocker (Northern of London), Morgan 
Harris (N. Y. Underwriters), Frank 


Fett (Rollins, Burdick, Hunter Co.), 
Jack Burt, Richard Mahnken (Flynn, 
Rickerson & Wright, Inc.), J. Koegel, 
J. H. Ray (Hartford Fire), Arthur Smith 
(Henry E. Wood Associates, Inc.), Ross 
Green (Home), Geo. Thoms (Phoenix 
of Hartford), Peter J. Hucke (London 


Assurance), W. Colville, Bert Hegeman 
(Davis, Dorland & Co.), Wm. F. Tynan 
(Charles F. Murphy, Jr., Inc.). 


eo 


Top row, left to right: John Harvey, Har:ford Fire; William Tynan, Charles F, Mur phy, Jr., Inc.; George W. Graham, John H. Ray, Fred W. Richter, Hartford Fire; Arthur Smith, 


Henry E, Wood Associates; Jack McAndrew, Hartford Fire; William Tracy, Charles Murphy, Jr., Inc.; B 


. W. Graham, Insurance Co, of North America; George H. Ross, Ross Underwriters, 


Inc.; John Beier Theurer, Theurer Agency, Inc.; William F. Stanz, Brooklyn agent; Peter J. Hucke, London Assurance; Charles J. Lotten, Insurance Co, of North America; Frank Schoner, 
Yorkshire Indemnity; Arthur C. Willis, Willis Agency, Inc.; Robert E. Emslie, General of America; William J. Traynor, North British & Mercantile; George H, Ross, Gerald J. Ross, Ross 
Underwriters, Inc.; Charles Weller, North British & Mercantile; Edward Westendorf, Willard S. Brown & Co. 


Bottom row, left to right: George Thoms, Phoenix of Hartford; George R. Miller, Central Fire Agency, Inc.; DeMott Belcher, Continental Fire; Harry Leone. Central Fire; Peter J. 
Hucke, London Assurance; William F. Stanz, Brooklyn agent; William F. Stanz, Brooklyn agent; Jack J. McAndrews, Hartford Fire; L. M. Burt, Fire Companies Building Corp.; S. E. Mat- 


son, Harvey Brokerage Co.; John H, Ray. Hartford Fire; Dr. J. A. McHugh, guest; Howard D, Wright, Aetna Life; William Kohlville, H. W. Schaefer & Co.; Davis S. McFalls, R. B. McFalls 


& Son, Inc.; R, P. Buchholz, Insurance Co, of North America; F. H. Jackson, G, H. Jackson & Co.; Lou F, Buck, Fire Association; Henry F. Lahr, R. B. McFalls & Son, Inc. 
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The burning of the livery stable of Gifford’s Tavern in 1807 kindled 
the desire in the citizens of Newark for their own insuring organization. 
This fire was the first insured loss in that city. The able performance of 
the carrier made so favorable an impression that in 1810 a group of 
Newark business men organized the first fire insurance company of 
New Jersey, which was chartered the following year. 


The Newark Fire Insurance Company has enjoyed a strong, steady rise 
during the century and a quarter since, despite wars, depressions and 
serious losses. Its record testifies to the soundness of its structure. 


May the citation of this accomplishment stand as a tribute to the men 
who have served this institution in the past and as a pledge of the 
present administration to the future. 


NEWARK FIRE 


41 CLINTON STREET. NEWARK. NEW JERSEY. 
Executive Offices, 150William Street, New York,NY. 
A MEMBER OF THE ROYAL-LIVERPOOL GROUPS 





OLDEST FIRE INSURANCE COMPANY OF NEW JERSEY 
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Calls On Insurance Men To Lead 


In Reformation of Obsolete Laws 


Speaking from the conclusion that the 
insurance laws of nearly all states are 
badly in need of modernization, Deputy 
Insurance Commissioner E. S. Joseph 
of Pennsylvania believes the insurance 
business should cease being ultra con- 
servative and lead the way toward re- 
formation of laws rather than let those 
who are woefully uninformed come for- 
ward in the guise of reformers. In an 
address to the members of the Pennsyl- 
vania Association of Insurance Agents 
at their annual convention Monday at 
the Hotel William Penn in Pittsburgh 
he said it was not the duty of the In- 
surance Department to make laws but 
only to execute those on the statute 
books. Therefore insurance agents and 
company men should take the lead in 
intelligently leading a movement which 
is bound to come soon. 

The Pennsylvania Department is eag- 
er to be helpful, Mr. Joseph said, in 
formulating a program for recodification 
of insurance laws. Speaking of one 
phase of insurance regulation, qualifica- 
tion of agents, he said: 

Laws Haven’t Been Changed in Years 

“I have referred to what may be 
termed the ‘high stool and desk period’ 
of the insurance agent. It was during 
that period that the laws intended for 
the regulation of company-agent rela- 
tionship were enacted. With the excep- 
tion of a few minor and fundamentally 
unimportant amendments they are ex- 
actly the same laws under which we 
are today striving to operate the com- 
plex machine into which insurance has 
developed in its effort to follow the 
progress of agriculture, industry and 
public utilities, Is it any wonder that 
confusion, suspicion, strife and even dis- 
honesty are rampant within the family 
circle of insurance? These laws under 
which we are compel!ed to operate were 
designed to suit conditions as they ex- 
isted at the time of their enactment. 
What a different picture we have today. 

“It is not necessary to enumerate any 
of the changes that have taken place— 
all of you are familiar with ther Most 
of you will agree that these taws should 
be modernized, and yet, when efforts 
are made in that direction, the sponsors 
are called uninformed, rash, radical and 
impractical—bringing down upon their 
heads the condemnation of those who 
would be most benefited by the sug- 
gested changes. What is the matter? 
Why is insurance fearful of innovating 
within itself the same progressive struc- 
tural changes which it has been com- 
pelled to adopt in rendering its service 
to others? Is it waiting to be compelled 
to make those changes? 

Danger lurks in such a policy! Does 
insurance prefer to leave its destiny to 
the tender mercies of uninformed legis- 
lators and unscrupulous lawyers? There 
are plenty of signs to indicate the prev- 
alence of a desire on the part of the 
uninformed to ‘reform’ insurance and, 
paradoxical as it may seem, insurance 
itself, due to its rigid attitude, is en- 
couraging that form of meddling, Are 
you going to take a direction mapped 
out for you by the uninformed? Or are 
you going to assert your own leadership 
and chart your own course? 

Why cannot the problem of the quali- 
fied agent be solved by the men who 
should solve it—the agent and his prin- 
cipal? All it needs, in my judgment, is 
the getting together of the right men to 
represent each interest. It is my firm 
conviction that if that problem is ex- 
plored in a broad and intelligent man- 
ner a practical solution will be found 
that will be generally acceptable and 
that when that is accomplished, most of 
the other ‘headaches’ of the business 
will fade into insignificance. 


New Application Form for Producers 
“As a prelimniary step in that direc- 
tion, and as an indication of its inter- 


est in the subject and willingness to 
translate conviction into action, the 
Pennsylvania Insurance Department has 
prepared a new form of application for 
agents and brokers licenses, the purpose 
of which is to permit the Department, 
within its statutory authority, to sepa- 
rate, as it were, the sheep from the 
goats. Under the new form companies 
are required to state whether the ap- 
plicant will be given authority to coun- 
tersign policies or merely to solicit and 
collect. In other words, if he will be a 
boni-fide agent or only a solicitor, 

“From the answers to the questions 
made by the applicant and certified to 
by the company the Commissioner will 
determine if the applicant is worthy of 
a license, as well as to whether he is 
qualified to be granted the scope of 
authority requested by the company. If 
the Commissioner is satisfied the appli- 
cant will then be scheduled for exam- 
ination and if he passes a satisfactory 
test, licenses will be issued in accord- 
ance with the combined rating of the 
questionnaire and examination, provided 
no valid objection is otherwise raised 
and sustained. The questions on the 
new form go deeper into the applicant’s 
qualifications than has been the practice 
heretofore, and as this represents only 
a sincere effort to raise the standard of 
company representation in the field, we 
hope for, and believe we will receive, 
the wholehearted support and co-opera- 
tion of companies and agents.” 


Penna. Ass’n Increased 
Despite Great Floods 


REPORT OF MANAGER MOSES 





Grew From 444 Agency Members to 539; 
Pays Tribute to Late Paul Ancona; 
Old Members Rejoining 





The Pennsylvania Association of In- 
surance Agents increased its membership 
despite the crippling floods of last spring 
and despite the death, of the membership 
chairman during the year, Frank 
Moses, secretary-manager of the asso- 
ciation, told the short annual meeting 
which preceded the National Association 
convention in Pittsburgh this week. Mr. 
Moses gave the results as follows in 


art: 
. “We started with 444 agency members 
and closed with 539 agency members 
representing 2,695 licensed agents. We 
added 121 new members and dropped 
twenty-six, giving us a net gain of nine- 
ty-five agency members. ; 
“Although successful, our membership 
work -this year was not unmixed with 
sadness and difficulties. 
of Paul Ancona, our memberhip chair- 
man, the business lost an upright and 
successful agent and the members of 
this association a true friend. After 
serving on our board of directors for a 
number of years Paul was elected as 
vice-president and in that capacity con- 
tinued his work as membership chairman. 
His guidance and cooperation was an in- 
spiration to real accomplishnient and 
those who have had the privilege of 
working with him will miss his friendly 
and sincere counsel. 

“Our campaign was virtually destroyed 





New Windstorm Policy for Coast 
Areas Urged By W. P. Fisher 


By H. W. Laird 


The long standing difficulties and con- 
fusions connected with windstorm cover- 
age in Florida, and the fact that the situa- 
tion is being studied by a joint committee 
of the company field forces and the 
agents, is attracting comment and real at- 
tention from property owners as well as 
insurance leaders. W. P. Fisher, of West 
Palm Beach, past president of the Florida 
local agents association and an important 
agent in the state, feels that no great im- 
provement can ever be expected for Flor- 
ida from the use of the standard form 
as now written. 

“It is my opinion,” said Mr. Fisher, 
“that rather than trying to meet the con- 
ditions in coastal areas as we are now do- 
ing that the companies should confine the 
present standard windstorm policy and 
rating schedules to inland territories, and 
adopt a new form of contract and rating 
schedules for all coastal territories. The 
conditions in other coastal towns along 
the Atlantic, Gulf and Pacific are no 
doubt very similar from an underwriters 
standpoint to what they are in Florida. 
While there is not enough liability in 
Florida to justify such a change of policy 
there would be sufficient if the suggested 
regulations be applied to all coastal ter- 
ritories.” 

Two Different Hazards 

“The main trouble,” as Mr. Fisher sees 
it, “is due to the fact that we are trying 
to use a standard windstorm policy and 
rating schedule in Florida and other 
coastal towns in practically the same way 
it is used in inland territories. The haz- 
ard and type of damage resulting from a 
hurricane is in most every respect dif- 
ferent from that resulting from a wind- 
storm or cyclone. The difference is quite 
obvious in that, in the event of a wind- 
storm, the damage is usually practically 
total regardless of construction or pro- 
tection (except AAA construction), 
whereas, in the event of a hurricane or 
storm at sea, common to coastal areas, 
the damage is generally speaking only 


partial, and in the most destructive of 
this class of disturbance the matter of 
construction and protection plays a very 
important part in the extent of the de- 
struction.” 

Suggests Joint Committee Study 

Mr. Fisher believes that “if a commit- 
tee of three agents, three field men, two 
Atlanta managers and two engineers from 
the Southeastern Underwriters Associa- 
tion were appointed to give this matter 
mature thought some real good can be 
accomplished.” Also, that “the results of 
their findings could be submitted to simi- 
lar committees in other sections of the 
country, and the recommendations of all 
of the committees could then be consid- 
ered by a special committee from the 
companies. 

“For my own part,” said Mr. Fisher, 
“Tl am very much opposed to any further 
tampering with the present tornado policy 
or rating schedule in a piecemeal way. 
We already have the insuring public of 
the state dizzy as to just what coverage 
they do have, as a result of constant 
changes.” 

A study of the hurricane damage on 
the East Coast for the past ten years, 
now being sincerely made by all con- 
cerned, and the effort of both companies 
and agents to adjust the supplemental 
policy machinery to the Florida territory 
gives a good background for the unrest 
in the mind of Mr. Fisher and other large 
writers of the interior as well as the 
coastal sections of the state. Two com- 
mittees are working on the situation, as 
follows: Adjusting the supplemental con- 
tract to the state situation, W. P. Fisher, 
West Palm Beach, chairman, for the 
agents, and Sam E, Myrick, Home of 
New York, Jacksonville, chairman for 
the field conference. Another committee 
has in hand full and direct study of the 
main features of the tornado cover ques- 
tion, F. B. Adae, Miami, being chairman 
for the agents, and F. W. Holly, Jackson- 
ville, chairman for the field conference. 


In the passing, 


at the outset by the floods which bese 
Pennsylvania in March. Forty-six o 
our most populous counties in which we 
placed our greatest hope for results wer 
paralyzed by the flood waters. It was 
necessary for us to await recovery in 
those regions before initiating our drive 
and we were therefore delayed until late 
spring in showing results of any conse. 
quence. 

“Nevertheless we proceeded with qj 
possible dispatch and eventually com. 
pleted seven regional meetings at key- 
points with the result that our campaign 
was an unquestioned success. The net 
result was a 22% increase in members 
compared with a 9% increase nation. 
wide for the year just ended. 

Agents Rejoining—59% More Dues 

“This year we propose to conduct 4 
continuous campaign from start to fin. 
ish. We have already added new mem. 
bers during the current year which be. 
gan September 1 and it is our ambition 
to make the major portion of our jp. 
crease before Christmas rather than 
afterward. 

“More than one agent has told me 
that whereas it was impossible for him 
to pay dues during recent years he can 
now find the money with which to help 
finance his trade organization. As 4 
present indication you will be interested 
to know that the amount of dues re. 
ceived thus far in the current fiscal 
year which began September 1 show a 
gain of 59% over a year ago.” 


CARL G. LEHMANN DIES 

Carl G. Lehmann, who had been en- 
gaged in insurance and real estate for 
some years in Newark, N. J., who wasa 
member of the Olympic committee of 
the Amateur Athletic Union and who 
was a judge in the swimming events at 
the recent Olympic games in Berlin, 
died last week from a heart attack. He 
was 43 years old. Surviving are his 
widow, two children and a brother and 
sister. For the last four years Mr, 
Lehmann had been a member of the 
Board of Freeholders of Essex County. 
He was a graduate of the University of 
Pennsylvania. 








LADY BLUE GOOSE MEET 

For the purpose of completing details 
of entertainment for the ladies attending 
the Grand Nest meeting of the Honor- 
able Order of Blue Goose, International, 
at Oklahoma City, October 13, 14 and 15, 
a luncheon-meeting of wives of the Ok- 
lahoma Pond was held Sept. 15 at the 
Oklahoma and University Club by Mrs. 
Rex Kendall, chairman of the ladies 
general committee. Speakers of the 
occasion were Grand Gander T. Ray 
Phillips of the International organiza- 
tion, and Manager C. T. Ingalis of the 
Oklahoma Inspection Bureau. 


ACCOUNTANTS MEET NEXT 
TUESDAY . 





The next meeting of the Insurance 
Accountants Association will be held at 
Block Hall Luncheon Club, 23 South 
William Street, New York City, Octo- 
ber 6. The committee on topics has 
selected the subject “Keysort” account- 
ing for discussion at this meeting. A 
paper has been prepared on the subject 
by P. J. Synor, statistician of the Na- 
tional Union of Pittsburgh, copies of 
which have been distributed in advance 
to facilitate discussion. 


R. D. HOBBS MADE MANAGER 

Russell D. Hobbs, assistant managet 
of the Western Actuarial Bureau, has 
been made manager and placed in full 
charge of all activities during the ab- 
sence of J. V. Parker on account of ill- 
ness. Mr. Parker has been made general 
manager of the bureau. Mr. Hobbs join- 
ed the bureau on December 1, 1915, after 
entering insurance in 1909 with the Ok- 
lahoma Inspection Bureau. 


JOS. M. BYRNE CO. 50 YEARS OLD 

The Jos. M. Byrne Co., Newark, one 
of the leading insurance agencies if 
Newark, will be fifty years old next 
month. An anniversary dinner will be 











held on October 13 at the Essex Club, 
Newark. 
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Demand for National 
Board Poster Is Heavy 


FOR FIRE PREVENTION WEEK 


Widespread Ghiareenes Next Week 
Indicated by Plans for Activities 
All Over Country 


\s Fire Prevention Week draws near 
it is evident that the new material pre- 
National Board of Fire 
Underwriters this year will be used ex- 


pared by the 


tensively in the campaign against fire 
waste. 

An estimate, according 
lalieu, general manager, indicates that 
the call for posters will be greater this 
year than ever before, This may possi- 
bly be accounted for by the fact that 
there was an advance mailing of sample 
posters to fire chiefs and fire patrols 
throvghout the United States this year 
for the first time Again, the large or- 
der blank in “Safeguarding America 
\gainst Fire” facilitates the requisition- 
ing of material 

The new booklet, “The Door of Op- 
portunity’ also is in great demand, be 
ing used in connection with household 
inspections and with advertisements in 
wh'ch it is offered With the new five 
prevention sticker, the sketch for ycung 
children, the new puzzle and other 
pieces, it is estimated that more than 
two million pieces of material will be 
used this year from the array offered 
by the National Board. 

To fire prevention authorities this 
greater interest in activities launched to 
combat America’s fire waste is vitally 
important in view of the fact that fire 
losses have been climbing upward over 
the past year 


to WfE. Mal- 


Greek Gov’t Planning | 


Insurance Monopoly 
The Greek government is studying 
the creation of a monopoly in all 
branches of insurance, which from its 
profits would be able to provide $1,- 
000,000 for the carrying out of the 
government’s welfare program. There 
are eighty-five foreign offices working 
in Greece, of which forty-five are 
British and the rest American and | 
European. 





Novel Point on Subrogation 


Decided in New Hampshire 

The New Hampshire Supreme Court 
holds, Labonte v. St, Paul Fire & Ma- 
rine, 186 Atl. 6, that a fire policy which 
has been canceled as to the mortgagor’s 
interest and remains effective as to the 
must be 


interests of the mortgagees 
mort- 


treated as a contract with the 
gacgees separately. 

A fire policy was 
owner of a property, who paid the pre- 
mium, but the policy specifically pro- 
vided that if the insurer became liable 
on it to the mortgagees, but not to the 
owner, payment of the full amount of 
the mortgages should entitle the com- 
pany to subrogation. The owner can- 
celled the policy as to her interest, with- 
out the knowledge of the mortgagees. 
It was held that by canceling the policy 
as to her interest the owner released 
the company from liability to her and 
entitled the company, still liable to the 
mortgagees, to subrogation. 

“If the policy, instead of being can- 
celed as to the owner’s interest,” the 
court said, “had been avcided by her 
default, the insurer would have been 
subrogated. Nowhere have we found a 
decided case in which the right of sub- 
rogation was claimed where nonliability 
to the owner depended on his voluntary 
cancellation of the policy as~to his in- 
terest. However, the reasonable test of 
the right to subrogation, as we gather 
from the contract, is the insurer’s lack 
of liability to the owner, not the man- 
ner in which nonliability arose.” 
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CHICAGO SEEKS RATE CUTS 

The city of Chicago again last week 
renewed its request to the Chicago Board 
of Underwriters for a general reduction 
in fire insurance rates on all classes of 
property. This follows the rate cuts or- 
dered on fireproof risks by the board. 
Manager Jay S. Glidden of the board 
has supplied the city government with 
statistics showing that fire premiums for 
the period 1931-1935 were 40% below 
premiums for the period 1926-1930, that 
rates had been reduced several times 
and that 1936 losses are running along 
at a rate at least 50% ahead of the same 
period last year, The city holds that 
the companies had a 50% loss ratio for 
the 1931-1935 period which gives them 
too great a margin of profit, part of 
v hich should be passed on to the pub- 
lic in the form of reduced rates. 


Montana May Repeal State 
Fire Fund in November 


It is predicted by well-informed fire 
insurance underwriters that the people 
of Montana will vote out of existence 
the ill-advised state fire fund this Fall. 
The referendum measure No. 37 for re- 
peal of the compulsory state insurance 
act is ready for the voters’ decision on 
November 3, and a widespread cam- 
paign against its continuance is now in 
progress; on the basis of cost alone 
those opposed to the law say it should 
be repealed. 


WHITCHURCH BUYS AGENCY 

Announcement has been made of the 
purchase by Charles A. Whitchurch, local 
agent at Long Beach, Cal. of the busi- 





OREGON COMMITTEE NAMED 

George W. Haerle of Chas. W. Sexton 
Co., chairman of the executive commit- 
tee of Oregon State Agents’ Association, 
announces appointment as ge of 
the committee Carl G. Becke, Becke & 
Wadsworth, Salem; Stanley e. Boquist, 
W. R. McDonald & Co., Portland: Ward 
H. Coble, Lumbermans Ins. Agency, 
Bend; Stanley G. Jewett, Jewett, Barton, 
Leavy & Kern, Portland; Crosby Ow- 
ens, Pratt & Owens Ins. Agency, Eu- 
gene; Horton C. Pownall of the Pownall 
Ins. Agency, Portland; Robert W. 
Schmeer, R. W. Schmeer Co., Port!and, 
and Earl F. Tumy, Medford, Ore. 








ness of the Jessie Lipsey Merriam in: 
surance agency in that city. This adds 
the Northwestern Fire & Marine to his 
agency. 





without complete insurance will find out, sooner or 
later, that he’s been spending money he should 
invest in insurance — that he's been burning the 


candle at both ends. 


An insurance company that isn’t careful to invest 
only in the soundest securities, maintain adequate 
reserves, and underwrite carefully enough to hold 
those reserves, is taking an unwarranted risk for its 
agents and policyholders, as well as itself. Trying 


The 
MANHATTAN 


Fire and Marine Insurance Company 


Ninety Nine John Street 


PHOTO BY PHILIP D. GENDREAU 


This Way Doesn't Work! 


A man who owns property or operates a business 


to pay five and six out of ten, or not giving a w orthy 
service to agents and policyholders can only bring 
disaster ~ and is burning the candle at both ends. 


An agent who runs his business without con- 


cerning himself with all the insurable property and 


The 
LONDON ASSURANCE 


New York 


liability hazards of his clients is courting a sad end, 
too. A wise agent will represent only sound, pro- 
gressive companies like these so he may never 
awake to learn that he, too, has been burning the 
candle at both ends. 


The 
UNION FIRE 


Accident and General Insurance Company 
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J. Breen, W. B. Rearden, Herman Ambos, John R. Burry. 


Middle row, left to right: 


Gildersleeve, Jr., Clifford E. Pieper, C. A. Rich, Harry Cornwall, R. P. Barbour. 


Bottom row, left to right: 
Hadley, A. T. Tamblyn, E. L. Lewis. 


The Fall tournament of the Underwrit- 
ers Golf Association was held at Shack- 
amaxon Country Club, Westfield, N. J., 
last week on Wednesday, and like its 
predecessors the tournament was a grand 
success. There were forty-five in at- 
thirty-eight members and 
who participated in the 
eight scheduled events. 

The afternoon’s round of eighteen 
holes constituted the day’s play and there 
were prizes for each of the events 
scheduled. 

The matches were so closely contested 
and the handicaps so accurately figured 


tendance, 


seven cuests, 


that there were many tie scores in three 
of the events, the winners of which 
was decided by draw. 

In the championship cup play, R. P. 
Barbour, A. N. Butler, R. H. Miller, 
R. A. Fulton, C. A. Rich and L, C. Dam- 
eron, all had a net of 72. In the draw 
R. A. Fulton was the lucky one and be- 
comes possessor of the championship cup 
until the next tournament. 

R. H, Miller of Fred S. James & Co. 
won the low gross event with a score 
of 73. 

The Kickers’ Handicap was won_by 
W. E. Boyd, Jr. of the Travelers Fire 
of Hartford. 

The guest prize was won by W. L. 





Wilbur Ball, A. N. Butler, Wilfred Garretson, Evan Evans, E. S. Jarvis, Curtis B. P. Carvalho, 


Hadley of The Eastern Underwriter. 

Matched play against par resulted in a 
tie between R. P. Barbour and A. N. 
Butler, both of which were two up. A.N. 
Butler won the draw. 

The best ball foursome resulted in five 
ties. R. P. Barbour, U. S. Manager of 
the Northern and R, R. Martin, U. S. 
Manager of the Atlas won in the draw 
for this event. 

The highest score turned in by any 
one participating in the tournament was 
that of W. E. Giidersleeve, Jr., for which 
he received a fine set of four Wilson 
woods. 

A vote of thanks was given the re- 
tiring officers of the association, especi- 
ally to L. C. Dameron retiring secretary- 





MO. UNDERWRITERS MEET 





Elect D. R. Ford Chairman of Executive 
Committee; Find Agents Balances 
Are in Good Condition 
D. R. Ford of Kansas City, Mo., state 
agent for the Springfield Fire & Marine, 
was elected chairman of the executive 
committee of the Missouri Fire Under- 
writers Association at a meeting of the 

committee held at Jefferson City. 


The other members of the committee 
are Fred Stingle, America Fore com- 
panies, Kansas City; Godfrey J. Giers- 
berg, London Assurance, Kansas City; 
E. S. Plummer, New York Underwriters, 
St. Louis, and T. F. Collins, Phoenix 
of Hartford, St. Louis. Tom W. Cald- 
well, Jr.. Home of New York, Kansas 
City, is president of the association. 

It was revealed at the session that 
agents’ balances in Missouri are in ex- 


ceptionally good condition at this time. 
This is largely due to the settlement of 
the fire rate cases and the distribution of 
impounded premiums to agents and 
brokers. 


FIREMAN’S FUND DIVIDEND 

Directors of the Fireman’s Fund have 
declared the regular quarterly dividend 
of $1 a share, payable October 15 to 


stockholders of record October 5 





Jesse E. White, John R. Dumont, R. R. Martin, Belden ihn Sly, B. N. Carvalho, W. E. Boyd, Jr., Joseph Froggatt, Jr.. W. H. Ford, Frank 





A. E. Hendricks, R. H. Miller, William A. Gray, E. H. Morrell, ‘Ie. R. A. Fulton, L. C. Dameron, C. A. Ludlum, R. P. Halley, W. E. 


Charles Pitcher, Henry Glidden, W. L. 


treasurer, who for many years held that 
office and was the man-of-all-work in 
arranging for the association’s semi-an- 
nual tournaments, 
At the annual meeting after the din- 
ner the following officers were elected 
President 
R. R. Martin, U. S. Manager, 
Atlas Assurance Corp. 
Vice-President 
Rearden, Vice-President, 
Firemen’s of Newark 
Secretary-Treasurer 
C. A. Rich, Vice-President, 
Rossia Insurance Co. 
Board of Governors 
R. P. Barbour, R. R. Clark, W. E 
Boyd, Wilfred Garretson, E. L. Lewis. 


W. B 


ROCHESTER MERGER 

Merger of two weil known Rochester, 
N. Y., general insurance firms is taking 
place this month. The Ezra J. Boller, 
Inc., agency is taking over the L. Wal- 
ton Smith company and will operate the 
two from the former’s offices in the 
Granite building. W. Moreau Smith, 
head of the agency bearing his name, 
will assume executive duties with the 
Boller company. 
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Pink’s Talk At Riehle 
Fortieth Anniversary 


FINE FORCE IN INSURANCE 
Calls Attention to.) Veteran's Association 
With Woodrow Wilson; Saw Insur- 
ance History Being Made 





Talking at the luncheon commemorat- 
ing the forty years of service of John 
M. Riehle as an agency manager of the 
Equitable Society, given at the Hotel 
Pennsy!vania Monday, Louis H, Pink, 
Superintendent of Insurance, New York 
State, said in part: 

“We are met here to do honor to one 
who cannot be with us. President Park- 
inson has not always been a leader of 
big business. He was formerly identi- 
fied with the universities. He knows 
that it is quite customary to give de- 
grees ‘in absentia’ when the person who 
is to receive the honor is ill or far away. 

“I am mindful of the uncertainties of 
life because I have just come from the 
funeral of one of our deputies, a man 
of brilliant mind, 35 years of age, who 
was snatched away overnight. How 
much more pleasant and satisfactory it 
is to come here to honor a man who 
has lived to be well over 70 in the full 
enjoyment of life and who has given 
the very best that is in him to the ser- 
vice not only of this great institution 
of insurance of which we are all a part, 
but to affairs civic and political as well. 


Has Seen American Life Insurance 
History in the Making 


“Almost the entire history of Amer- 
ican life insurance unfolded during the 
life of Mr. Riehle. The first policy was 
issued in 1843 by the Mutual Life only 
twenty years before Mr. Riehle was 
born, When he was a boy playing 
about the streets of the East Side of 
New York City was a great period of 
expansion in the life field. From a 
handful of companies there were soon 
sixty or seventy. The number of poli- 
cies and policyholders expanded accord- 
ingly. Most of the companies were not 
destined to live long; they were not 
based on sound principles or operated 
scientifically. In the hard times of the 
73's when he was still a young man 
many of these companies passed out of 
existence. Mr. Riehle was _ identified 
with the great organization with which 
he is now connected at the time of the 
Armstrong investigation.” 

After briefly discussing the inves- 
tigation which he said had put life in- 
surance on a new and loftier basis and 
given trustees of public funds a keener 
realization of their trusteeship as well 
as responsibility to the public and their 
policyholders he continued: 

“In Mr. Riehie’s time came the panic 
when the public lost confidence in almost 
every institution. On!y life insurance 
and the savings banks were enabled to 
retain the confidence of the public. 


Association With President Wilson 


“But as I have stated Mr. Riehle 
was not only a great force and a fine 
influence in the insurance field, his ac- 
tivities were broader. Like Charles Je- 
rome Edwards he was interested in civic 
affairs and in government. He was as- 
sociated with Woodrow Wilson and be- 
lieved in the broad and progressive 
principles fostered by that great Presi- 
dent. Had Wilson’s ideas of peace pre- 
vailed we might today have no sanguin- 
ary conflict in Spain, no selfish, small 
town dictator in Germany. Mr. Riehle 
will always treasure his association with 
President Wilson, his struggle for a 
peaceful and ordered world which is nec- 
essary if life insurance and every great 
institution is to flourish.” 


N. B. & M. HOST FOR BROADCAST 

In accordance with his annual custom, 
Secretary Charles Weller of the North 
British & Mercantile held open house 
to listen to the play-by-play broadcast 
of the world series baseball game at the 
company’s clubrooms, second floor, 150 
William Street. 


As Equitable Sees John M. Riehle 


In a supplement to Agency Items the 
Equitable Life Assurance Society in Sep- 
tember 28th edition of that publication 
said of John M. Riehle: 

“Forty years ago a young man of 33 
pondered a change. He had a job—as 
jobs go, a pretty good one—working for 
Uncle Sam in the Customs Service. Pro- 
viding he discharged his duties his job 
would be his as lone as he wanted it. 
In addition to that, there was the possi- 
bility of a pension when his working 
days were over. 

“Beckoning him was a comparatively 
new field of endeavor—life insurance. It 
was new—largely undeveloped. But to 
this far-visioned young man it promised 
untold possibilities. With a determina- 
tion to justify his self-chosen and final 
change in career he set forth to blaze a 
trail in the life insurance business; to 


build for himself a lasting and perma- 
nent and increasingly profitable business. 
In the very early years of the century 
John M. Riehle was personally produc- 
ing in excess of $1,000,000 of life insur- 
ance a year. 

“Changes of administrations, depres- 
sions, banking crises, wars, upheavals of 
all sorts kept occurring and recurring. 
John M. Riehle continued making steady 
progress in his chosen field. 

“Nor did he confine himself within the 
four walls of his vocation. Always so- 
cially minded, John M. Riehle was con- 
tinually active in civic and communal af- 
fairs, ultimately becoming president of 
the National Democratic Club, in which 
post he served for six years. He was 
cited by President Wilson for his meri- 
torious civilian services to the nation 
during the World War.” 





Riehle Luncheon 


(Continued from Page 8) 
manager of the Woody Agency, Chicago, 
who was president of the Million Dollar 
Round Table, and who is the third larg- 
est writer in the Equitable; and Louis 
Behr, assistant agency manager, Lust- 
garten Agency, Chicago, who is the pres- 
ent leader of the Equitable. Also present 
were heads of nine important organiza- 
tions in the business as follows: 

Vincent P. Whitsitt, 
counsel, Association of Life 
dents. ; 

Harry S. Gierhart, president, Board of Man- 
agers, Equitable Life Assurance Society. __ 

Ralph G. Engelsman, president, Life Under- 
writers Association of the City of New York, 
Inc. 

Clancy D. Connell, president, New York State 
Association of Life Underwriters. 2 

Sam P. Davis, president, Midtown Agencies 
Association. 


general 


manager and 1 
i Presi- 


Insurance 


Walter A. McGeorge, president, Life Mana- 
gers’ Association of Brooklyn. p _ 
Thomas G. Murrell, president, New York 


Chapter, Chartered Life Underwriters. | i 
Elles M. Derby, executive manager, Life Un- 
derwriters’ Association of the City of New York, 


Inc. 
James F. McGrath, Jr., president, Life Super- 
visors’ Association of New York. 


Equitable Executives Present 


From the Equitable were twenty exec- 
utives. In addition to President Parkin- 
son they were as follows: Vice-presi- 
dents Frank L, Jones, W. W. Klingman, 
Ray D. Murphy, William B. Parsons, 
A. E. Tuck, W. G. Schelker, F. A. Shail- 
er, Nils A. Olsen, Albert G, Borden; 
Meredith C. Laffey, treasurer; Robert M. 
Daley, medical director; Sterling Pier- 
son, general solicitor; Arthur H. Red- 
dall, advertising manager; Harold J. 
Rossman, superintendent of agencies, 
Greater New York department; Henry 
Kranz, associate manager, group depart- 
ment; Arthur M. Spalding, assistant to 
agency vice-president; Lloyd Klingman, 
manager, salary savings department; 
Harley Lackey, manager, city real estate 
department; Charles J. Martin, manager, 
city mortgage department. 

Riehle Associates were second in pro- 
duction in New York City last year, and 
in March of this year took the leader- 
ship. 

The luncheon started with the singing 
of “The Star Spangled Banner,” after 
which President Parkinson proposed a 
standing toast to John M. Richle. Theo- 
dore M. Riehle introduced the distin- 
guished guests as well as the company 
officers. He faced about 150 people, 
the members of the Riehle organization 
heing accompanied by their wives. In 
his talk Theodore M. Riehle said: 

“It is difficult for me to express my 
father’s regret and sorrow at not being 
able to attend this luncheon and sales 
congress. He said to me only yester- 
day: ‘Son, you know better than. anyone 
else how I feel not to be with our associ- 
ates and our friends. I have had many 
interests in my life, but always as I grew 
older did my heart beat more and more 
for the life insurance business and our 


great Society. Say Hello to everybody 
for me.’” 

After introducing Superintendent 
Pink whose talk is printed elsewhere, 
Mr, Riehle introduced President Patter- 
son of the National Association. Mr. 
Patterson told of the success of the Bos- 
ton convention; declared that it was not 
in politics and is not now; discussed 
public relations; and told of the progress 
of the agency practices agreement. 

William M. Duff discussed some of the 
methods of the Edward A. Woods Agen- 
cy which have been so successful, and 
Harry T. Wright spoke of the Million 
Dollar Round Table and told of the 
qualities essential for an agent to be 
able to write a million dollars. Louis 
Behr, Chicago, Equitable leader, repeated 
some of the sales points he made in his 
address before the National Association’s 
convention last week. President Parkin- 
son was the final speaker. He told of 
the high regard in which John M. Riehle 
is held by the Equitable Society, and 
also complimented the agency on its 
record. 

The agency has started a campaign 
which will run forty days and forty 
nights beginning Tuesday of this week, 
and the slogan is “Lead On For John.” 


John Hancock 


(Continued from Page 8) 





Clark Boston agency, the only woman 
speaker on the program, reminded the 
agents that “We are not paid for con- 
vincing people that life insurance is a 
¢ood thing or even for making them want 
it, but we are paid for inducing them 
to take it.” 

Life Insurance Men Sold On Their Own 

Product 

“Life insurance men are good buyers 
of insurance,” said C. Harold Seuser, spe- 
cial representative for Lloyd J. Lynch 
agency of Minneapolis, Minn. 

To the man who says “I don’t under- 
stand insurance very well; it is so com- 
plicated,” Mr. Seuser replied: “No, it is 
simple—the most simple and _ practical 
thing you do. You merely save money 
with us. We put the law of averages to 
work. We use the magic of compound 
interest which we studied in the eighth 
grade but have not been able to find in 
business. We take care of you and yours 
if emergency faces you. Live or die, you 
win; it is simplicity itself for you.” 

“The One Hundred Per Cent Ap- 
proach” was shown in a playlet in which 
Harold W. Dougher and John Harold 
White of the Los Angeles general agen- 
cy took the parts of prospect and agent. 


Form C.L.U. “Big Brothers” 


At a special breakfast meeting which 
closed the convention of John Hancock 
agency leaders at Swampscott, an organ- 
ization of John Hancock C.L.U. mem- 
bers was formed, with Ray Flint of the 
Howard Cammack Agency in St. Louis 
named president, Harold Dougher of the 
Harold G. Saul Agency in Los Angeles 








treasurer and J. Mitchell Owens of the 
E. J. Clark Agency in Baltimore, editor 

The meeting was an informal one. 
called by president-elect of the General 
Agents’ Association Harry Gardiner of 
New York City, and Paul F. Clark, Bos. 
ton general agent and past president of 
the American College of Life Under. 
writers. 

Members present at the meeting 
pledged themselves to bring into the 
business promising young men toward 
whom they could act as “big brothers” jn 
the sense of helping them to qualify for 
the C.L.U. degree and to stimulate all 
present holders of the degree to main- 
tain sufficient production to qualify for 
the convention every year. 





1,660 Applications for Cox 


Applications numbering over 1,660 for 
new life insurance totaling $7,220,000, 
produced between September 8 and 24 
were presented to President Guy W. 
Cox of the John Hancock Mutual Life 
on behalf of the general agencies 
throughout the country, at the Annual 
Convention Dinner of the General 
Agents’ Association of that company, 
held at Swampscott, Mass. The presen- 
tation was made by William M, Houze, 
retiring President of the Association. 


Says Big Bill 
(Continued from Page 15) 


Vielle, Automobile Insurance Co., Aetna 
Casualty & Surety Co. affiliated with the 
Aetna Life Insurance Co., Philadelphia, 


» 


Pa. 





December 7, 1936 
6. Registered Mail Policy and Ar- 
mored Car Risks. Samuel Ludlow, Jr, 
manager, Central Bureau, Hartford. 
December 14, 1936 
7. Deferred Payment and Installation 
Floaters. John J. Barghusen, manager, 
inland marine department, Great Ameri- 
can, New York. 
December 21, 1936 
8. Furriers’ Customers’ Insurance. 
A. Wesley Barthelmes, marine secre- 
tary, National Union Fire, Pittsburgh. 
January 4, 1937 
9. Jeweler’s Block Insurance. Alan 
H. Bonito, president, Alan H, Bonito & 
Co., New York. 
January 11, 1937 
10. Instrumentalities of Transporta- 


tion and Communication. Philip 
Brown, assistant secretary, Hartford 
Fire, Hartford. 

January 18, 1937 
11. Floaters—Miscellaneous Mercan- 


tile Properties. Caswell A. Mayo, gen- 
eral agent, North British & Mercantile, 
New York. 
January 25, 1937 
12. Losses—Mercantile Interests and 
Personal Property. William M. Morti- 
mer, author of “Inland Marine Insur- 
ance, Principles and Practices of Transit 
Insurance and Other Inland Marine Cov- 
erages,” New York. 
February 1, 1937 
13. Jewelry, Fur and Personal Effects 
Floaters. E. G. Shirpser, manager, in- 
land marine department, Commercial 
Union Assurance, New York. 
February 8, 1937 
14. Fine Arts Floaters. William J. 
Bunce, vice-president, Macomber & Co., 
Inc., New York. 
February 15, 1937 
15. Floaters—Miscellaneous Personal 
Properties. Owen C. Torrey, assistant 
manager, Marine Office of America, New 
York, N. Y. 
March 1, 1937 
16. Bailees’ Customers’ Insurance. P. 
W. Scheide, assistant secretary, Phoenix, 
Hartford, Conn. 
March 8, 1937 
17. The Inland Marine Underwriters’ 
Association. Harold L. Wayne, secre- 
tary-manager, Albert Willcox & Co, 
Inc., New York. 
April 12-13, 1937 
Insurance Institute of America, Inc., 
Examinations. 
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Marine Union Finds Decline In 
Rates Has Ceased; Income Gains 


Report of Secretary at Annual Meeting at Ostend Also Deals 
With War Risks Insurance Practices in 
Various Countries 


Material gathered by the International 
Union of Marine Insurance from its 
members located in twenty-four coun- 
tries of Europe and the United States 
led the general secretary, Hans Hop- 
penstedt, to say that the Union notes 
with satisfaction that there are many 
indications that the lowest point of the 
world economic crisis has been passed, 
when presenting his annual report at the 
ceneral meeting of the Union last week 
in Ostend, Belgium. The decline in 
marine insurance premium income has 
reached a standstill almost everywhere, 
he said, and more than this, results in 
the marine branch in many countries 
already show an increase in rates. 


There has also been an increase in 
applications for information received at 


the general secretariat in Berlin Mr. 
Hoppenstedt reported, The endeavors 
toward economic self-sufficiency, the 


obstacles which beset international pay- 
ments, and the legislation which in many 
countries still is in a fluid state, have 
provided the marine underwriter with a 
constant succession of fresh problems 
and lead to many questions being sub- 
mitted to the Union. 

Insurance of Consignment Goods 
“To quote only one example,” said Mr, 
Hoppenstedt, “we were requested from 
various sources to procure a decision of 
the competent authorities in respect of 
the question of the insurance of con- 
signment goods. What was desired was 
to establish with certainty whether the 
warehouse insurance of consignment 
goods can be covered in the country of 
origin of the goods, even in those cases 
where regulations have been issued by 
the state supervisory department of the 
country in which the goods are stored, 
whereby insurances can be covered only 
with companies approved by the State, 
and will not be valid until the insurance 
tax in question has been acquitted. The 
verdict given by the State Supervisory 
Department was to the effect that the 
existing regulations did not apply to the 
insurance of consignment goods. 

“Other inquiries related to securing 
permission to carry on business, making 
deposits, interpretation of policy condi- 


tions, namely, in the case of the Near 
East Policy, experiences in insurance 
and claims settlement with various 


classes of goods. In almost every case 
- were able to supply fully documented 
information. We may mention that in 
only one case were the efforts of the 
Union without success. Our members 
have in turn furnished the general sec- 
retariat with many reports on matters 
of interest (e. g., on claims in connection 
with luggage insurance, cases of general 
average, abuses in ports, etc.) for which 
we should like to express our thanks 
here. All such reports which were of 
general interest have been communicated 
to the members by circular.” 
The Union now has 197 members, a 
gain of two during the year. There are 
three members from the United States. 
érmany leads with thirty-five mem- 
ets, with Great Britain next with twen- 
'y-two. Then come Sweden with six- 
teen, Denmark, France and Norway with 
fourteen each. Switzerland and Italy 
ave nine members apiece. 

War Risk Insurance 
In dealing with one of the most im- 
etant problems facing marine under- 
‘titers today, war risks insurance, the 
‘ecretary’s report said in part: 


“The reception given to the individual 
points, which we quote below for con- 
venience of reference, was as follows :— 


‘(a) That it is advisable not to con- 
tinue to include war risks in the marine 
policy, but that when war risk is re- 
quired to be covered, such protection 


STRENGTH - PERMANENCE - STABILITY = me 


Siig 


a rinciple 








Throughout their entire wae 


should be afforded by means of a sep- 
arate insurance. 

“The greater part of the national asso- 
ciations agreed with the suitability of 
the recommendation. Some declared 
themselves ready to take a correspond- 
ing resolution ‘provided united action 
could be attained on all markets. The 
majority were, however, of the opinion 
that the complete removal of war risk 
from the marine policy and the issue of 
two separate policies thus necessitated 
was not practicable at the present mo- 
ment, 

“(b) That war risks cover should be 
restricted to the period from the time 
the interest insured or any part thereof 
is placed on board the sea-going vessel 
and shall continue during the ordinary 
course of the voyage including any per- 
iod during normal transhipment if on a 
through bill of lading or contract of 


— 


ee 


carriage, and shall cease to attach forty- 
eight hours after arrival of the sea-going 
vessel at the port of destination of said 
interest, whichever may first occur. 

“A number of continental national as- 
sociations, notably those of the centrally 
situated countries, objected to this on 
the grounds that covering war risk only 
for the time when the goods were on 
board ship did not give sufficient con- 
sideration to the requirements of clients 
located in central Europe. 


Covering at Day to Day Rate 
“(c) That war risks should be held 
covered at a day to day rate, such rate 
to be the rate ruling on the date of 
sailing at the commencement of transit. 
“It can be noted that to-day in prac- 
tically all markets there is a war rate 
quotation adapted to the time-to-time 
(Continued on Page 31) 
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CROP INSURANCE 


COMMITTEE 


Roosevelt Names Wallace to Head 
Group to Prepare Legislation for 
All-Risk Crop Coverage 
President Roosevelt, as part of his 
farm program, last week appointed a 
committee to study and make a report 
on crop insurance, as part of a perma- 
nent avriculture-protection program to 
vo before the next session of Congress. 
The President named Secretary Wallace 
as chairman of the Crop Insurance Com- 
mittee and asked him to prepare “a re- 
port and recommendation for legislation 
providing a plan for ‘all-risk’ crop in- 
surance.” The President wants whatever 
plan is prepared to have the support of 
organized farmers and he directed that 
crop insurance be limited in its first 
year of operation as an experiment to 

one or two major crops. 

He also stipulated that insurance be 
made available only to farmers cooper- 
ating in farm and soil conservation pro- 
grams, and that the plan to be submit- 
ted should “avoid making farmers of 
one region pay for the risks of another 
region.” This could be done, he added, 
by the use of regional crop production 
average statistics gathered by the De- 
partment of Agriculture. 

Mr. Roosevelt pointed out in, his let- 
ter to the Secretary of Agriculture that 
in the last three years farmers had been 
helped, first, by price control operations, 
and, secondly, by drought relief pay- 
ments. 

“The time has come,” he went on, “to 
work out permanent measures guarding 
farmers and consumers against disas- 
ters of both kinds. Crop insurance and 
a system of storage reserves should op- 
erate so that the surpluses of fat years 


could be carried over for use in lean 
years.” 
The other members of the crop in- 


surance committee, in addition to Sec- 
retary Wallace, as named by the Presi- 
dent, were Dr. A. G. Black, chief of the 








3ureau of Agricultural Economics, who 
was designated to act as chairman dur- 
ing absences of Secretary Wallace from 
Washington; H. R. Tolley, Agricultural 
Adjustment Administrator; Wayne C. 
Taylor, Assistant Secretary of the 
Treasury, and Ernest G. Draper, Assist- 
ant Secretary of Commerce. 


Governor Landon — 
Crop Insurance Briefly 


Governor Landon, Republican Presi- 
dential candidate, is also in favor of 
crop insurance as part of a definite 
drought and land use policy. In the 
speech which he delivered in Des 
Moines recently he said “we _ realize 
that there are difficulties, but insurance 
companies are writing policies today 
that they did not consider feasible a 
few years ago. I believe that the sub- 


ject of crop insurance should be given 
the fullest attention.” Mr. Landon has 
discussed crop insurance with many edi- 
tors of farm papers and others. 

Private insurance companies have ex- 
perimented with crop insurance in the 
past but have found it so unprofitable 
that they have ceased handling this cov- 
erage other than hail damage to grow- 
ing crops, It is unlikely that stock 
companies would undertake to write any 
such all-risk coverage as the Govern- 
ment is now discussing, 


OKLAHOMA AGENTS’ MEETING 

The annual convention of the Oklaho- 
ma Association of Insurors, scheduled 
for October 15 and 16 at Oklahoma City, 
carries a special interest because of the 
fact that it overlaps by one day the 
Grand Nest meeting of the Honorable 
Order of the Blue Goose, International, 
to be held there October 13, 14 and 15. 
The tentative ‘program. ‘for the state 
meeting, as announced by Manager John 
D. Saint, involves reserving the first 
day’s session for public matters of spe- 
cial interest to the agents. 


AIMS TO CUT FARM LOSSES 


Secretary of Agriculture Wallace Urges 
Systematic Study of Fire Hazards 
in Rural Areas 
A definite downward trend has been 
noted in farm fire losses during the 
past three years but the appalling loss 
of life and the high monetary loss still 
reflect the need of more and better rural 
fire protection, Secretary of Agriculture 
Henry A. Wallace said Wednesday in 
urging observance of National Fire Pre- 
vention Week, which begins October 4. 
Each year about 3,500 people lose their 
lives in farm fires. Also the property 
loss is enormous. In recent years, de- 
partment engineers say, this has 
been approximately $100,000,000 annual- 
ly. The peak fire losses were reached 
in 1930 and 1931 when figures for each 
vear came to nearly $120,000,000, These 
figures do not include the non-farming 
rural communities — small towns and 

cities of less than 2,500 population. 

The greatest reduction in farm fire 
losses, the engineers say, has come in 
sections where rural firemen have made 
a systematic study of fire hazards in 
special courses given for firemen. This 
movement has resulted in the elimina- 
tion of fire hazards by a greater num- 
ber of farmers, increased activity on the 
part of federal, state and local author- 
ities in organizing groups for fire pre- 
vention and control, and, finally, the or- 
ganization of many rural community 
fire departments. The department en- 
gineers consider careful plans for elim- 
ination of fire hazards the first line of 


loss 


‘defense against farm fires. 


The Wisconsin Insurance Department 
has licensed the All-State Fire of Chi- 
cago, Illinois, to write automobile insur- 
ance in Wisconsin. This company is 
backed by Sears Roebuck & Co. It 
will operate in Wisconsin under the 
company in Chicago. There will be no 
agents in Wisconsin. 


a 


C. A. Ludlum on Fine Record 
Of Home in Conflagration, 


Clarence A. Ludlum, former Vice. 
president of the Home and now a world 
traveler, was a passenger on the Swed. 
ish-American liner Gripsholm which tf. 
cently completed an extended cruise 
the Scandinavian countries, Finland an; 
Russia. Mr. Ludlum went from Petro, 
grad to Moscow where he spent sufi. 
cient time to conclude that in Soyie 
Russia “one can’t believe anything thy 
he hears and hardly half of what he 
sees.” 

Prior to his retirement Mr. Ludlyy 
was with the Home for nearly for, 
years. He observed the company’s ¢. 
perience with and vigorous survival oj 
the Baltimore, Rochester, San Francisey 
and lesser conflagrations. He is keen) 
reminiscent and “presently aware of the 
fact that the company has ever paid jt; 
losses fully and cheerfully in every case 
whether in regular course or in catas. 
trophic circumstances.” The Home's 
fine record in three major conflagrations 
is as follows: Gross losses paid—Sap 
Francisco, $2,967,962; Baltimore, $1,054. 
845, and Chicago, $3,151,106. 


British Market for French 
Civil Risks More Cautious 


Numerous inquiries continue to be re- 
ceived in the London insurance market 
for the coverage of property in Franee 
against the risks of civil commotion, 
and, as a result of the volume of the 
inquiries, the attitude of the underwrit- 
ers towards such proposals has become 
considerably more cautious, 

There is no doubt that the events ir 
Spain have contributed to the increased 
caution and to the quoting of a gener- 
ally higher level of rates. It is felt that 
the Spanish civil war has demonstrated 
the gravity of the hazards where polit- 
ical influences exist, and as a result the 
market has become more restrained. 
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Marine Union 
(Continued from Page 29) 


requirements and that the quoted rates 
are employed by all underwriters. On 
the other hand it has been found in 
practice that the employment of the 
rate Which does not. become operative 
until the date of sailing of the steamer 
at the commencement of transit engen- 
ders difficulties. rhe practice is there- 
fore vety generally adopted of quoting 
rates for prompt shipment. sy prompt 
shipment is understood in almost all 
countries a period of seven days. 

“(d) War risk cover by open policies 
or other contracts to be subject to a 
forty-eight hours’ notice of cancellation. 

“This recommendation has found the 
undivided approval of all circles con- 
cerned, and is probably the one which 
i; most uniformly adopted everywhere, 
so that at the present day one can say 
with fair confidence that in practically 
all markets the covering of war risk is 
subject to cancellation at forty-eight 
hours’ notice. 

“As enclosure to this report we give 
in table form a survey of the present 
handling of war risk insurance in eleven 
different countries, The table plainly 


reveals that there is already a very large*® 


measure of uniformity, and that even 
those countries which at first only hesi- 
tatingly adopted the Brussels resolution 
have now to a very considerable extent 
come into line. Nevertheless, it is no 
cause for wonder that even in the period 
under review the general secretariat re- 
ceived a number of communications to 
the effect that here and there infringe- 
ments have occurred against those prin- 
ciples recognized as correct by the gen- 
eral body of underwriters, viz.: 


War Risk Charges 


“No war risk cover without cancella- 
tion clause. 

“No war risk cover without corres- 
ponding premium. 

“Except in one case where war risk 
cover was to be included free of charge 
ina goods policy, it was mostly a ques- 
tion of building risks, in which war risk 
was included free of charge and without 
cancellation clause, and of, the inclusion 
of war risk in hull time policies without 
cancellation clause. 

“That the majority of the underwriters 
were not in agreement with such disre- 
gard of the basic rules was proved by 
many other letters which reached us. 

“We may mention in this connection 
a letter from a large insurance company 
(name not given), which was published 
in the Dutch technical press. In this 
letter the company pointed out to its 
agents how illogical it was for those ef- 
fecting insurance to demand the free 
inclusion of war risk on the grounds 
that such risk was really non-existent. 
Emphasizing its membership of the In- 
ternational Union, the company stoutly 
declined to cover war risks without an 
adequate premium. 

“As is well known, the war risk com- 
mittee is still a sub-committee of the 
National Associations Committee, In 
view of the importance of its sphere of 
work it is intended to convert the war 
tisks sub-committee into an independent 
committee, electing to it a number of 
gentlemen specially interested in the war 
risk question. 

“A resolution to this effect will prob- 
ably be submitted to the general meet- 
ing after discussion of the matter at the 
jot meeting of the National Associa- 
tions committee and the war risks sub- 
committee, which has a great many 
points to consider in this connection.” 





N. B. & M. TEAM AT SERIES 

In accordance with its custom the 
North British & Mercantile has ar- 
ranged to have the members of its base- 
ball team attend the World Series as a 
reward for the time and energy they 
devoted during the past season to repre- 
‘enting the company in the Insurance 
League. 
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The Colorado Association of Insurance 
Agents, at its sixth annual convention, 
held in Colorado Springs, elected Reeve 
Burton of that city president; Arthur 
S. Miller and W. Rex Kerr, both of Den- 
ver, vice-presidents; Wingred Hagler, 
Colorado Springs, secretary; Frank Cot- 
ton, Jr., Colorado Springs, treasurer. The 
directors are: Hal Van Gilder, Frank 
England, Jr. both of Denver; D. U. 
Hampton, Colorado Springs; L. H. 
Deardorft, Fort Morgan, and John H. 
Reece of Pueblo. 
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The St. 
Jovial Order of Cat’s Meow opened its 
Fall season with a dinner meeting at the 


Louis Court of the 


American Hotel Scptember 29. Carl H. 
Jung of the Missouri Inspection Bureau 
is the Most Wise & Powerful Meow of 
the Court and presided at the session, 





Oregon independent Gasoline Retail- 
ers Association are fast making plans 
to form a fire insurance mutual, A drive 
will be under way shortly for 300 share- 
holders, as required by the Oregon law 
before charter to operate can be issued. 


PROMOTING REINSURANCE CO. 

Horace Wemple, well known in fire 
reinsurance circles, is reported as spon- 
soring the formation of the Ace Rein- 
surance Co., a fire reinsurer. The com- 
pany plans $400,000 capital and $600,000 
surplus. Mr. Wemple was the organizer 
of the Reinsurance Corp., later rein- 
sured in the American Reserve. 


G. W. FRANCIS DEAD 
Guilford W. Francis died last week- 
end in his home in Buffalo where for 
more than twenty-five years he had con- 
ducted a local agency. 
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LANDMARK 


TT" Atlantic Mutual Insurance Company has been in busi- 


ness 94 years and is widely known as one of the landmarks 


of New York’s financial district. It was chartered in 1842 and has 


owned and occupied the same site at the corner of Wall and 
William Streets since 1851. 


Atlantic offers insurance in many lines. It combines the advan- 


tages of unquestioned strength and profit-participation, without 


depriving the insured of the insurance broker’s service. Atlantic 


receives its business from independent brokers on a regular com- 


mission basis and believes that most people seeking insurance are 


better served when they have the advice of a competent insurance 


broker or broker-agent. 


Endorsing the function cf the broker and broker-agent, we have 


set our objective for broker-placed business at 100%. 


The number of brokers placing business with Atlantic is steadily 


increasing. If you are not one of this number, please give us 


an opportunity to explain why it is that in giving your client 


an Atlantic policy, you serve his interest and your own at the 


same time. 
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Insurance Proposal of Shippers To 
I. C. C. Harmful To Underwriters 


By C. A. Siebold, 
President, Jones & Whitlock, Inc. 


There have been numerous articles 
appearing in insurance journals as well 
as traffic publications in connection with 
a recent hearing of the Interstate Com- 


Commission on regulation of 


merce 
truckers under this act. Much has been 
said from the standpoint of the ship- 
pers and truckmen but we have yet to 
hear the reaction of the well seasoned 
and experienced underwriter of both 
transportation and motor cargo business. 


We have all learned from experience, 


in recent years that due to the tre- 
mendous growth of the motor trans- 
portation industry regulation such as is 
exercised on other carriers was urgently 
needed to wipe out many of the exist- 
ing evils, and when it was learned that 
regulation was proposed through the 
motor carrier division of the Interstate 
Commerce Commission it was univer- 
sally felt that the solution was near. 
However, any deviation from the orig 
inal intent of these regulations in the 
form of an allowance provision, as was 
recently proposed by certain shippers 
would, without doubt, result in partially 
defeating the original purpose of this 
act, 

Motor Carriers Would Gain Advantage 

After all, motor transportation com- 
panies are competing with rail carriers 
and there is no reason why they should 
not be made to operate under a similar 
bill of lading and assume the same lia- 
bility as the rail carriers which have 
been operating under Interstate Com- 
merce Commission regulations for many 
years. Now then, why should the Inter- 
state Commerce Commission entertain 
any proposal whereby shippers would 
be permitted to buy insurance on a 
wholesale basis, and in turn deduct the 
charges thereof from the rate provided 
by motor carriers if these shippers are 
not allowed to make a deduction for in- 
surance changes from the rates of rail- 
roads or other common carriers? 

Every shipper knows that he can pur- 
chase a policy covering his merchandise 
in transit against loss or damage from 
any external cause whatsoever (which 
coverage exceeds the liability of carriers 
in some respects, — notably so-called 
Acts of God) while the merchandise is 
in the hands of any form of common 
carrier and the shipper does not have to 
concern himself as to the validity of 
any policy of insurance that these car- 
riers might have purchased. 

Therefore, it is plain to be seen that 
the proposal as made by these shippers 
is for the purpose of eliminating the 
cost of transportation insurance which 
is certainly chargeable to their overhead 
just the same as fire, casualty or any 
other insurance charges necessary in the 
conduct of their business. 

Proposal Unfair to Experienced 
Truckmen 

Furthermore, if any such proposal is 
entertained by the Interstate Commerce 
Commission it would be unfair and un- 
just to the experienced truckman who 
exercises every precaution necessary for 
safeguarding the property in his cus- 
tody. For example, a shipper operating 
under the proposed plan employing one 
hundred truckmen finds that due to 


losses sustained the insurance company 
must increase the rate mate rially in or- 
der to remain on the risk. 
of the 
hundred 


An analysis 
losses shows that out of one 
truckmen employed, twenty- 
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A. SIEBOLD 


Siebold Authority | 
On Inland Marine 


C. A, Siebold, president of Jones & 

| Whitlock, Inc., is an inland marine | 
underwriter of many years’ experi- | 
ence and heads one of the best known | 
and oldest inland marine offices in | 
New York City. His accompanying 
statements are based upon a proposal 
made at an I.C.C. hearing in Chicago | 
recently and by them he hopes to 
crystallize opposition among insur- 
ance men to what he views as a plan 


detrimental to underwriters’ inter- 
| ests. 

five percent were responsible for the 
losses due to the fact that they em- 


ployed incompetent help and did not use 
the necessary precautionary methods to 
safeguard the property in their custody 
in addition to having inferior equipment. 

Is it fair to the other seventy-five 
percent who maintain a well established 
and efficient organization to be penal- 
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Stranding In Hudson Bay 


Revives Canadian Argument 
The stranding of the British steamship 
River on Mansel Island, Hudson 
may provide a bone of contention 
between London marine underwriters 
and the Canadian Government. The 
freighter is one of the few which are 
making the voyage to Churchill, the new 
Hudson Bay port. 

Ever since the 
jected the Dominion 
charged underwriters with unfair dis- 
crimination in their rates for insuring 
vessels trading to Churchill. The Gov- 
ernment deciares that it has spent over 
$5,000,000 on radio beacons, 
and other aids to navigation on this ad- 
mittedly dangerous route. On the other 


Avon 
Bay, 


route was first 


Government 


pro- 
has 


ice patrols, 


hand, the underwriters contend that ice, 
snow, fog, and the remoteness of sal- 
vage equipment justify their higher 
rates. 


The Imperial Shipping Committee in 
its annual reports has always maintained 
that the loss of one ship on this unfre- 
quented route would wipe out all the 
premiums received by underwriters in 
respect of the entire trade with Church- 


ill. In 1932 the loss of the freighter 
Bright Fan did, in fact, bring about this 
state of affairs, Since then there has 


been no total loss. 





ALTER SPANISH WAR CLAUSE 

One minor change hes been made in 
the revised schedule of war risk insur- 
ance rates issued on September 9 by the 


joint committee of British marine un- 
derwriters. The voyage classification 
No. 1 “All ports in Spain...” has been 


amended to read:—“To or from any one 
port in Spain, Spanish Morocco, and 
Balearic Island. Other Spanish Posses- 
sions (to or from any one port). Im- 
ports. Exports.” The rates of premium 
for cargo and specie remain at 15s., 5s., 
and 2s. 6d. per £100, while, as hitherto, 
forwardings by registered post are to be 
held covered at a rate of premium to be 
arranged by individual underwriters. 





ized by increased insurance rates be- 
cause the lesses occasioned by the in- 
ferior methods of the other twenty-five 
percent? It is obvious from the fore- 
going that the most equitable and eco- 
nomical way to purchase insurance, 
from the truckmen’s standpoint, is to 
buy direct insurance, the premium on 
which is predicated upon experience and 
protection offered to the underwriter. 

In conclusion, from an insurance un- 
derwriting standpoint, it is the writer's 
firm opinion that should this proposal, 
that certain shippers have made, be 
agreed to by the Interstate Commerce 
Commission, it will have a very serious 
and demoralizing effect on transporta- 
tion insurance as a whole. 
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Judge Acquits Two 
Of Overloading Tanker 


LA CRESCENTA LOST 
No Evidence That ‘Ship Was Sent Out 
Unseaworthy or in Condition Dap. 
gerous to Lives Aboard 


IN SEA 





The two men charged in connection 
with the loss of the tanker La Crescenta 
in the Pacific in December, 1934, haye 
been acquitted at the Old Bailey, Lop. 
don. On the direction of Justice Greaves. 
Lord they were found not guilty of the 
entire indictment and were discharged, 
The men were Sydney Graham, company 
director and marine insurance man, and 
Ralph Henry Holland, ships’ manager. 

They were charged with sending or 
attempting to send to sea on three oc- 
casions the ship La Crescenta in such 
an unseaworthy condition that the lives 


of people were likely to be thereby 
endangered. : 
Another char ge was that they con. 


spired to incite the master of La Cres- 
centa to load his ship in contravention 
of the Merchant Shipping (Safety and 
Load Line Convention) Act, 1932. Dur 
ing the trial the Attorney- General, who 
prosecuted, agreed to drop the charges 
about sending the ship to sea in an 
unseaworthy condition. The Attorney- 
General (Sir Donald Somervell) said 
that to succeed on these charges it was 
necessary to prove the actual load of 
the vessel. “In view of the fact that 
no proof has been available these charges 
go,” he sard. 

The judge said: “There are four 
charges here, three of which are over- 
loading this vessel, so as to be unsea- 
worthy and to endanger life, The mere 
fact that she is overloaded beyond her 
marks does not, in the facts of this case, 
show that she is overladen so as to be 
unseaworthy; or so as to be dangerous 
to life. 

“As I have already pointed out, al- 
though you had a number of witnesses, 
and certainly some of them quite cap- 
able of giving a nautical opinion on that 
point, not one witness has said, or has 
even been asked, whether even such 
overloading as. was alleged rendered the 
vessel unseaworthy.” 

Referring to the conspiracy charge, 
the judge told the jury they had to be 
satisfied that letters showed an agree- 
ment between the two men. He found 
no evidence of any threat to supersede 
the master, Captain Upstill. 

Norman Birkett, K.C., and H. U. Wi- 


lenk, K.C., submitted that there was n 
case to go to the jury on the conspiracy 
charge, after which the judge directed 


the jury to return verdicts of not guilty 

Giving his decision, Justice Greaves- 
Lord said that in view of the fact that 
apparently any nautical expert who gave 
evidence could be confronted with a 
widespread opinion in other countries, 
British law was certainly: wanting in a 
correct view of the right to enforce its 
standards and of the seriousness of any 
disregard of that standard. He ex- 
pressed the hope that this hiatus in the 
law might be filled and a remedy pro- 
vided. 


AMERICAN ASS’T TREASURER 


A. J. Rosemund, Official of Bankers 
Indemnity, Elected to Post With 
Parent Company 


\t the meeting of the board of direc- 
tors of the weg Insurance Co. helt 
September 24, J. Rosemund, assistant 
secretary and Bae treasurer of the 
Bankers Indemnity, affiliate of The 


\merican, was elected assistant treas- 
urer of the American. 
Following twelve years as chief ac- 


countant of the Foreign Department 0 
the Mutual Life Mr. Rosemund came t¢ 
the Bankers Indemnity in 1927 as chiet 
accountant. In 1931 he was elected as 
sistant treasurer and in 1933 assistant 
secretary. He will retain both his titles 
in the Bankers, in addition to his new 
title in The American. 
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500 Attend Ist Fidelity 
Bond Sales Meet in N. Y. 


| BERTRAM DUKE CHAIRMAN 


Speakers Were A. G. Oakley, Hale An- 
derson, H. W. Schaefer, H. H. Wein- 
stock, Ed. St. John, J. S. Turn 





With a_ striking "banner displayed 
across William Street to stimulate the 
interest in the New York City’s Fidelity 

ond Production Campaign, the first of 
4 series of four sales meetings for 
agents and brokers was ——y 
staged on Wednesday in the Great Hall 
of the Chamber of Commerce Building. 

An estimated 500 attended, all seats be- 
ing filled and some standing, and the 
keen interest displayed in the program 
by those present was most encouraging 
to the company men who have put in a 
loi of hard work on the campaign. 

Martin W. Lewis, Towner Rating 
Bureau, general chairman oi committee 
in charge, opened the conference and 
after preliminary remarks, turned the 
meeting over to J. Bertram Duke, resi- 
dent vice-president, New Amsterdam 
Casualty, chairman for the day. Mr. 
Duke is chairman of the Surety Man- 
agers Club which is sponsoring the con- 
ferences. 

The introductory remarks on the sub- 
ject “Fidelity Bonds are Vital” were 
made by Alonzo Gore Oakley, vice-presi- 
dent, United States F. & G. 

Hale Anderson, executive vice-presi- 
dent, Fidelity & Casualty, then delivered 
an address on “Joint Effort to Popular- 
ize Fidelity Bonds.” 

H. W. Schaefer, president, H, W. 
Schaefer Co. came next with a presenta- 
tion of the broker’s viewpoint; while 
H. H. Weinstock, auditor, the New York 
Times Co. talked impressively on why 
he as a buyer favored fidelity bond pro- 
tection. 

E. A. St. John, vice-president, Nation- 
al Surety Corp. discussed the “Joint Plan 
to Develop Fidelity Bonds,” and John S. 
Turn, vice-president, Aetna Casualty & 
Surety presented the summation. A de- 
tailed review of this conference will be 
made in next week’s issue. 





24.7% Comp. Rate Increase 
Denied by W. V. Knott in Fla. 


W. V. Knott, insurance commissioner 
of Florida, ruled September 23 that 
there would be no change in the pres- 
ent basic rate for workmen’s compen- 
sation insurance in the state despite 
the recommendation of the National 
Council on Compensation Insurance for 
an increase of 24.7%. Mr. Knott, who 
is also state treasurer, did not believe 
that the first year’s experience, which 
was bad, under Florida’s new compen- 
sation law is sufficient to warrant a 
change in the rate level. 

The companies are, however, permitted 
to include a loss constant of $12 per 
year on each policy in addition to the 
premium now charged. They must pay 
2% of their premium collections to the 
Florida industrial commission for safety 
work. The commissioner also recom- 
mends that maximum commissions to 
agents be reduced from 17% to 15% 
a recommended by the Florida In- 
surance Agents Association. The ex- 
perience rating plan became effective 
in the state July 1 and the $12 loss 
constant was retroactive to that date. 

Explaining the loss constant addition, 

r. Knott said it was necessary “because 
in “the original rates no provision was 
made for paying claims in fatal cases 
where there were no dependents.” The 
Florida Supreme Court recently ruled 
Payments of the compensation must be 


made to estates if there are no depend- 
ents, 


Expect Big Attendance 
At White Sulphur 


SPECIAL TRAIN FROM NEW YORK 





First Day Devoted to Conferences With 
General Agents; E. C. Lunt First 
Speaker Tuesday 


The expectations are that the White 
Sulphur Springs casualty-surety annual 
convention next week (October 5 to &) 
of company men and general 
will have an attendance exceeding that 
of recent years, A special train is leav- 
ing New York City Sunday night and 
all accommodations has been taken on 
it for some days. The Monday program 





agents 


will be devoted to round table discus- 
sion by the National Association of 
Casualty & Surety Agents and one of 


the subjects on the agenda is commis- 
sions on large government contracts. It 
is expected that the agents will meet 
with company men some time during the 
day. The formal program for the bal- 
ance of the convention follows: 


Tuesday Morning, October 6th 


called to order and 
president of the International 
Underwriters: Ed- 
Liability. 


Meeting presided over 
by the 
tion of Casualty & Surety 


ward C. 


Associa- 


Stone, Employers’ 


Address: Edward C. Lunt, vice-president, 
Great American Indemnity, on ‘Bankers 
Blanket Bonds.” 

Address: Major General Frank R. McCoy, 
United States Army, on “Certain Spanish As 
sociations.” 

Address: Louis H. Pink, Superintendent of 


State of New York and 
committee of the 


Insurance of the 
chairman of the 
National 
sioners: 


executive 


Association of Insurance Commis- 


“Insurance Company Examinations—A 


Forty Year Problem.” 


Informal remarks are expected from the 
following: 
John C. Blackall, insurance commissioner of 


the state of Connecticut. 
Francis J. DeCelles, insurance 
of the commonwealth of Massachusetts. 
Christopher A. Gough, deputy 
of insurance of the state of New Jersey. 


commissioner 


commissioner 


Tuesday morning, Women’s Golf Tourna- 
ment. 18 Holes, Medal Play. 
Tuesday Afternoon, Men’s Golf Tournament. 


18 Holes, Medal Play. 





3:30 P. M. Women’s Putting Contest. 

3:30 P. M. Horseshoe Pitching Contest for 
Men. 

Tuesday Evening, Moving Pictures, Cards, 


Informal Dancing. 


Wednesday Morning, October 7 

Meeting called to order and presided over 
by the president of the National Association 
of Casualty & Surety Agents: C. A. Abraham- 
son of Omaha. 

Address: Ray Murphy, commissioner of in- 
surance of Iowa, and immediate past national 
commander of the American Legion. 

Address: James W. Wadsworth, United 
States Congressman from New York State: 
“Master or Subject.” 

Address: Tom Connally, United States Sen- 
ator from Texas: “Government and Business.” 


The second afternoon is again devoted 


to golf and horseshoe pitching, the 
annual convention dinner, always the 


big social event of the gathering, will 
come that evening. Golf prizes will be 
awarded and Charles Burras of Chicago 
and Spencer Welton, Massachusetts 
Bonding vice-president, will undoubtedly 
direct the festivities. 

The final morning, Thursday, Oct. &, 
is given over to the business of both 
associations, including the reading of re- 
ports and election of officers. 































General Accident 


FIRE AND LIFE 


aASSURANCE CORPORATION, Ltd. 


SD ARE. DERICK RICHARDSON, Managing Director 


JAMES F. MITCHELL, United States Manager 
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Henry S. Ives Resigns 
Executives’ Ass’n. Post 


14 YRS. IN CASUALTY BUSINESS 





Joining Public Affairs Council in New 
York City; In Demand As Speaker 
On Taxation and Ins. Subjects 
Henry Swift Ives, special counsel, As- 
sociation of Casualty & Surety Execu- 
tives for the past seven years who has 
in this time made himself widely and 
favorably known to company and agency 
men throughout the country, has re- 





HENRY SWIFT 


IVES 
signed effective immediately. Mr. Ives 
is joining the Public Affairs Council, 41 
East 42nd Street, New York, a non-par- 
tisan organization established for the 
purpose of promoting economic educa- 
tion particularly in reference to taxa- 
tion. Chairman of the board of the 
council is Dr. Walter S. Landis, vice- 
president, American Cyanamid Co., who 
spoke to the White Sulphur Springs 
casualty-surety convention a year ago. 

Mr. Ives came into the insurance busi- 
ness in 1922 as vice-president of the old 
Casualty Information Clearing House of 
Chicago after a number of years in edi- 
torial work on daily newspapers in St. 
Paul, Minneapolis, Chicago and St. 
Louis. He is a graduate of the Uni- 
versity of Minnesota academic and law 
departments, When the Clearing House 
was absorbed in 1929, Mr. Ives came to 
New York to join the then newly or- 
ganized Association of Casualty & Sur- 
ety Executives. A fluent writer, well 
versed in taxation, economic and jnsur- 
ance problems, Mr. Ives will be missed 
by the casualty business for his public 
relation activities and his many effec- 
tive speeches in opposition to compul- 
sory auto insurance. 


Monarch Life Holds 
35th Anniversary Meet 


PRES. CLYDE W. YOUNG HOST 





111 Agents and 12 Home Office Officials 
Gather Together for Three Days in 
Washington, D. C. 

The Monarch Life of Springfield, 
Mass. recently staged a most successful 
nationwide get-together of salesmen and 
home office executives. This meeting, an 
annual affair, was held in the Wardman 


Park Hotel, September 10, 11 and 12, 
and celebrated the thirty-fifth anniver- 
sary of the incorporation of the com- 


pany. 

In honor of the occasion the general 
agents in attendance presented to Presi- 
dent Clyde W. Young an appropriately 
inscribed goid watch and penknife, also 
handsome bouquets of flowere to Mrs 
Young, and to Mrs. Frank Vanderbrook 
and Miss Eleanor Young, daughters of 
Mr. and Mrs. Young, who were als 
present. The presentation was made by 
Charles E. Mathaurs, general agent of 
the company at Boston. 

The first morning was given over to a 
message of welcome by Vice-President 
and Agency Manager James W. Blunt, 
and a discussion of current problems by 
President Young. In the afternoon the 
agents present c ompleted questionnaires 
designed to anaiyze the factors bearing 
upon successful selling. 

The second day was devoted to sight- 
seeing tour of the principal public build- 
ings in Washington and Alexandria and 
a trip to Mt, Vernon, from which the 

group returned by boat. A meeting of 

general agents was held in the evening 

The final meeting was under the direc- 
tion of Francis L. Merritt, superintend- 
ent of agencies, who announced briefly 
some of the results of the sales analysis. 
The sessions were attended by 111 
agents and twelve home office officials. 
Following the meeting twenty qualifying 
agents and four members of the agency 
department went by steamship from Bal- 
timore to Norfolk, Va., for a three-day 
stay at the Cavalier Hotel at Virginia 
Beach. There the time was divided be- 
tween informal sales meetings and swin- 
ming, golf, etc. 





GUARANTEED MORTGAGE REPORT 

The interim report of the New York 
State Mortgage Commission, covering 
the enormous amount of work done in 
its first year in stabilizing the guaran- 
teed certificated mortgage situation in 


the state, has been submitted to Gov 
Lehman by Wendell P, Barker, chair- 
man, and Commissioners Posner and 
Ledwith. 


M. L. LANE SAFETY ADVOCATE 

In a letter to policyholders this week 
Mervin L. Lane, New York insurance 
broker, makes a strong plea for greater 
carefulness in car driving which in the 
final analysis will reduce the cost of 
automobile insurance. 
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A DUNCAN REID— 


President of Globe Indemnity Began Selling Insurance When 


Boy in Canada; Spent Most of Early U. S. Insurance Career 
Traveling in Production End; Pioneered in Inter- 
Company Association Activities 


By C larence Axman 


American 
which can 


Few: men associated with 
business have had a career 
parallel that of A. Duncan Reid, presi- 
dent of the Globe Indemnity. Head of 
an institution which he joined in its 
swaddling clothes and which he has di- 
rected until it has become a decidedly 
important factor in the country’s eco- 
nomuc life he has also seen the present 
great modern casualty structure grow 
practically from infancy. He had been 
a part of the mechanism in all the or- 
ganizations which have evolved since 
the pioneer general membership associa- 
tions had their creation. ‘hese have 
included the Workmen’s Compensatiou 
Publicity Bureau, National bureau olf 
Casualty & Surety Underwriters, Casu- 
alty lntormation Clearing House, Asso- 
ciation of Casualty & Surety Executives, 
Bureau of Personal Accident & Health 
Underwriters and several others. For 
more than three decades he has at vari- 
ous times been a chairman, president, or 
committeeman in co-operative move- 
ments for the general good of the busi- 
ness. = 

First Job In Ontario Law Office 

Many people think that A. Duncan 
Reid was born in Scotland, Not so. He 
is a Canadian of Scotch descent and 
his birthplace is Kingston, Ontario, 
where he was brought up and went to 


school. That town stands near where 
the St. Lawrence enters Lake Ontario 
and is on the lake. Because of the 


swimming, boating and fishing it is an 
ideal recreational spot for a lad, and 
young Reid, having passed his July ex- 
aminations at the end of his junior high 
school year, and being very much in 
tune with the world because of the holi- 
day and the fact that he had won the 
honors of passing as head of the class, 
had his attention caught by a sign the 
reading of which had an important 
bearing on his life. The sign said: 
“Smart Boy Wanted.” It had been put 
up by a lawyer. Reid went in and got 
the position. At the time he thought of 
the job as merely a temporary one as 
he intended to return to high school and 
finish there, but his school days were 
ended, one reason being that his father 
had died leaving four children in addi- 
tion to the widow. 
Initial Insurance Experiences 

After a few months in the law office 
he decided to transfer his services to a 
man named Gildersleeve who ran an in- 
surance agency in Kingston. He was 
happier in the insurance office than he 
was in the law office, This was not so 
difficult to analyze. The insurance of- 
fice had more of an appeal to him. This 
was because it was a business and he 
had an aptitude for business; there was 
something to sell and he had a flair for 
salesmanship; there was the greater 
contact and he liked meeting people. 
Instead of waiting for customers to come 
to the office you often went out and 
found them. The Gildersleeve concern 
was interesting, too, because it was 


something more than an insurance agen- 
cy. Steamship tickets were sold; real 
estate, too, if opportunity presented; 
and also it was the only marriage license 





Underwood & Underwood 


A. DUNCAN REID 
place in town. Mr. Reid’s salary there 
was $50 a month. 

He decided to go into business for 
himself and sold a variety of things, in- 
cluding the first cushioned tire bicycle 
to make its appearance in Kingston. 

For a boy Reid was getting pretty 
well-known in Kingston, and it could 
easily be seen that his qualities, energies 
and capacities were going to carry him 
far, They soon carried him to Deser- 
onto to become manager of the insur- 
ance department of Rathbun & Co., an 
outfit which was extensively engaged in 
logging and sawmill operations, had a 
cement factory, chemical and other in- 
terests. The insurance department had 
premiums of $300,000 a year. The man- 
ager of Rathbun’s had come to Kings- 
ton; had heard of Reid; had seen him 
and asked how old he was, Reid said 
he was 20. “Well, don’t tell that in 
Deseronto,” he said. “I want you to see 
Mr. Rathbun, I thought you were 25 or 
26 and told him so.” 


Joins London G. & A. 


After being with the Rathbun con- 
cern for a year and a half Reid received 
a visit from C. D. Richardson, assistant 
manager of the London Guarantee & 
Accident. In those days there was noth- 
ing much to sell in casualty insurance 
except limited coverage accident and 
health (the best income-getter for the 
company ;) a small amount of liability 
insurance and some fidelity. Richardson 
was out visiting agents, part of his duties 
being working in the field with them on 
sales missions. The best way to see a 
lot of accident and health prospects was 
to go to a plant, first getting the fore- 
man’s permission to solicit. Reid ac- 
companied Richardson on visits where 
they talked to workmen, selling accident 
and health on the partial payment plan. 
The young insurance manager of Rath- 
bun’s turned out to be an excellent sales- 

(Continued on Page 39) 
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J. Dyer Simpson Gives 
Impressive Banquet Talk 


HIS TRIBUTE TO A. DUNCAN REID 
Stimulates Globe Banqueteers with His 
Praise of Company’s Progress; His 
International Outlook 





Many present at the Globe’s twenty- 
fifth anniversary banquet looked upon 
the address of J. Dyer Simpson, general 
manager of the Royal-Liverpool groups, 
as the high point of the evening, Intro- 
duced by Harold Warner, United States 
manager of the Royal and Liverpool 
groups, as “an  internationally-minded 
executive whom I have known and ad- 
mired for more than twenty-five years,” 
Mr. Simpson in the democratic manner 
for which he is so well-liked gave a sin- 
cere eulogy of his friend, A. Duncan 
Reid. As he talked of the fine qualities 
of leadership displayed by the Globe 
president through a momentous twenty- 
five years it was quite apparent to the 
banqueteers, most of whom were agents, 
that their head office general manager 
was as appreciative of work well done 
as he was gifted and able as an insur- 
ance executive. And the crowd liked 
Mr. Simpson all the more when he called 
Mr. Reid a keen judge of people and 
said: 

“He has attracted a fine calibre of 
men to his organization both in home 
office and field. He has set such a high 
standard of man power that there has 
never been the slightest question of 
doubt in our minds as to his choice nor 
the slightest criticism.” Appropriately 
Mr, Simpson also touched on the coop- 
erative spirit ot the Globe organization 
as a whole and the cooperative good its 
president has done for the casualty busi- 
ness as a whole. As is well known Mr. 
Reid was the organizer and first presi- 
dent of the Association of Casualty & 
Surety Executives. 

Bird’s-eye Description of World 
Conditions 

After complimenting the Globe In- 
demnity for its record during the depres- 
sion years and its strong financial posi- 
tion today Mr. Simpson launched into 
one of the most interesting bird’s-eye 
descriptions of world insurance condi- 
tions that the writer has ever listened 
to. He sees the United States coming 
out of the depression into a new era of 
prosperity, and in speaking of the oppor- 
tunities for insurance in this country he 
made the significant statement: “The 
higher the standard of living the greater 
the demand for insurance, and | know 
of no country where the standard of liv- 
ing is higher than in the United States. 
He was glad of the cordiality existing 
between the United States and Canada. 

Mr. Simpson then spoke of war-torn 
Spain, regretted the irreparable damage 
being done in that fine old country, and 
said it had been necessary to close the 
Liverpool’s Barcelona office. He touched 
on social and economic conditions which 
are causing anxiety in France, even 
making it necessary to close down oper- 
ations for eighteen days not so long ago. 
Next Mr. Simpson told of the plight of 
the Germans during the past twenty 
years who have lost their fortunes twice 
in that time (1) during the war and (2) 
when currency was deflated. Foreign 
companies doing business in Germany 
must deal in Reichmarks, invest profits 
in Reichmarks, and must not take Reich- 
marks out of the country. In turn the 
speaker covered Greece, Mexico and 
Russia; referred to Turkey’s exclusion 
of all foreign countries; to unsatisfac- 
tory business conditions in Japan, and 
to the moral hazard in China. 

He is still convinced, however, that 
more than one-half of the world’s popu- 
lation is as yet untouched by insurance. 


—_———————————————————————Ee 
~~ 


————___ 


T. T.-Morris Has Seen 
Evolution of Business 


INTERNATIONAL FIGURE 

L. & L. & G. Head Office Casualty Chief 

Attends Globe Indemnity 25th 
Birthday Party 


AN 


Attending the convention of the Globe 
Indemnity last week was T. T. Morris 
of Liverpool, head of the accident (cas- 
ualty) division of the Liverpool & Lon. 
don & Globe. 

One of the most popular of British cas. 
ualty insurance men and one of the best 
informed, Mr. Morris has flocks of 
friends in many countries. A lifetime 





T. T. MORRIS 

spent in the casualty business he has 
seen many phases of its evolution, has 
been au courant with the industrial de- 
velopments in many nations because each 
step in the progress of industry is ac- 
companied by development in insurance 
to protect the industry. An international 
insurance company, such as the Liver- 
pool & London & Globe, probably des 
business in half a hundred countries or 
provinces. To watch the growth of those 
countries and of insurance _ business 
therein; to have under observation the 
enactment of legislation which may bring 
in its wake a new insurance coverage or 
major changes in coverage already being 
issued; to know many of the personali- 
ties of insurance in countries so widely 
scattered—all these advantages go far in 
the making of a well-rounded insurance 
man. Those experiences and that educa- 
tion have turned out in Mr. Morris an 
insurance man of distinction. ° 


Early Business and Insurance Experience 


Mr. Morris was born in Wigan in 
Lancashire, the centre of the coal field 
where his father was the manager of the 
then deepest coal mine in Britain. Edu- 
cated at Southport he was apprenticed to 
his uncle who ran a brokerage business 
dealing in sugar, seeds and other com- 
modities. His first insurance affiliation 
was with the Law Accident Insurance 
Society, Ltd. He was chief clerk at the 
branch office in Hull. 

From there Mr. Morris went to the 
Commercial Union and ran the accident 
department of the company in Liverpool, 
from which position he was promoted.to 
the head office of that company in Lon- 
don as assistant to J. Corbet McBride, 
the accident manager. Mr. Morris was 
head of the new business department in 
the introduction of the workmen’s com- 
pensation Act in 1907. The Commercial 
Union at that time had just bought The 

(Continued on Page 37) 
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GLOBE | INDEMNITY’S 25th ANNIVERSARY CONVENTION 


Many Tributes To Reid 
At Brilliant Banquet 


FINE SPEECH BY SUP’T PINK 





Globe Indemnity President Expresses 
Appreciation to His Associates for 


Splendid Record Made 


The twenty-fifth anniversary celebra- 
tion of the Globe Indemnity last week 
at Westchester County Club, Rye, N. Y., 
reached its height at the brilliant ban- 
quet Thursday evening which was at- 
tended by more than 400 agents, com- 
pany officials ouests. 
The latter included 
Insurance Louis H. 


and distinguished 
Superintendent of 
Pink, First Deputy 
Rollin Clark and Chief Examiner of 
Casualty Companies Charles Wheeler; 
James A. Beha, Albert H. Whitney and 
William Leslie, respectively general man- 
ager and associate general managers, 
National Bureau of Casualty & Surety 
Underwriters; F. Robertson Jones and 
Claude W. Fairchild, respectively gen- 
eral manager and assistant general man- 
ager, Association of Casualty & Surety 
Executives. In addition two members 
of the Globe’s board of directors attend- 
ed: Chairman Thatcher M. Brown, who 
is a direct descendant of the first chair- 
man, bearing the same name, of the 
parent company’s board back in 1848, 
and William M. Kingsley, chairman of 
the Royal-Liverpool Groups. 

The occasion was made all the more 
impressive by the presence of J. Dyer 
Simpson, general manager for the Royal- 


Liverpool Groups; T. Morris, head 
of the casualty division of the Liverpool 
& London & Globe, and J. B. Welson, 


head office casualty executive of the 
Royal, all of whom have been here 
on a visit from Liverpool attending both 
the Royal Indemnity and Globe Indem- 
nity anniversaries. Mr. Simpson, whose 
banquet address at both gatherings was 
very impressive, returned to Livernool 
last Saturday after stop-offs at Mon- 
treal and Quebec. 


Harold Warner Toastmaster 
Harold Warner, United States mana- 
ger of the Royal-Liverpool Groups, was 
toastmaster of the evening and his first 
post-prandial act was a suggestion, 


heartily accepted, that a message of good 
wishes be sent from the convention to 
A. E. Pattinson, chairman of the parent 


company’s board in Liverpool, signed by 
President A. Duncan Reid of the Globe, 
to which Chairman Pattinson responded 
with “best wishes for continued pros- 
perity.” 

It was a proud occasion for Mr. 
ner to introduce Superintendent Pink, 
the first speaker, to the Globe Indem- 
nity agency forces whose members come 
from all over the country and many of 
whom represent fire companies in the 
fleet. Graciously Mr. Warner compli- 
mented Mr. Pink on his fine work as 
Superintendent of Insurance, praised in 
particular his address recently before the 
Canadian superintendents of insurance 
in Quebec, and expressed the hope that 
he would continue in office for a long 
time to come. 


Calls Globe A Great Institution 

In turn Superintendent Pink felicitated 
the Liverpool & London & Globe upon 
its recent 100th anniversary and the 
Globe Indemnity upon completion of its 
first quarter century. He brought out 
that when the Globe was born William 
J. Gaynor was -Mayor of New York, 
President Frinklin D. Roosevelt was a 
State senator, and the late Woodrow 
Wilson was president of Princeton Uni- 


War- 


versity, William H. Hotchkiss, then 
Superintendent, gave the Globe its chat 
ter and Mr. Pink referred to him as 


“one of the finest, most 
Who ever held the office.’ 

Bete by the Globe’s great rise 
in twenty-five years Superintendent Pink 


gracious officials 





said: “The reason this company stands 
so well and has such a high reputation 
is because it has been conservative in 


its investments, in its underwriting, and 
honest and fair in all its dealings. And 
those qualities which have made the 
Globe a great institution are also pos- 


sessed by its president—A. Duncan 
Reid.” Then, turning to Harold Warner, 
Mr. Pink said: “And, Mr. Toastmaster, 
may I say to you that you are one of 
the ablest English insurance executives 
to come to this country.” 


Competitors Send Congratulations 

Superintendent Pink’s praise was only 
the starting point for many compliments, 
well deserved, in Mr. Reid’s direction. 
There followed J. Dyer Simpson’s fine 
tribute to his leadership and field esti- 
mates of the Globe and its leader from 

W. Pierce, formerly a general agent, 
now resident vice-president on the Pa- 
cific Coast, and W. Eugene Harrington, 
general agent at Atlanta, Ga., a wheel- 
horse of the National Association of 
Insurance Agents. Toastmaster Harold 
Warner then ran through a long list of 
congratulatory telegrams including mes- 
sages from Kenneth H. Bair of Greens- 
burg, Pa. and W. Owen Wilson of 
Richmond, top-notchers in the agents’ 
organization. Mr. Bair, who was repre- 
sented at the convention by his brother, 
Jos. S., credited the Globe with being one 
of the first casualty companies to rec- 
ognize the agents’ ownership of expira- 
tions. Nearly a dozen executives of com- 
peting companies sent greetings includ- 
ing John A. Diemand, Indemnity Insur- 
ance Co. of North America; C. B. Mor- 
com, Aetna Casualty & Surety; J. Ar- 
thur Nelson, New Amsterdam Casualty; 
Paul Rutherford, Hartford A. & I.; Ar- 
thur F. Lafrentz, American Surety; 
Jesse S. Phillips, Great American In- 
demnity, and E. J. Bond, Jr., Maryland 
Casualty. Executives of the London of- 





fice cabled congratulations. William H. 
Wheelock, president, Brown, Wheelock, 
Harris & Co., a director of the company, 


unable to attend, wired greetings as did 
Frank J, O'Neill, president, Royal and 
Eagle Indemnity companies, who had 


just finished presiding over a twenty- 
fifth anniversary meeting of his own. 

A. Duncan Reid, to whose attention 
these messages of good will were di- 
rected, who has been the Globe’s chief 
executive officer from the beginning 
was the cynosure of all eyes as he rose 
to make his response. Dramatically he 
took his audience back to the first day 
of the Globe’s career in a small one- 
room office bare of furniture. Its first 
visitor was Lee J. Wolfe, well known 
consulting actuary, and to the pleasant 
surprise of the banqueteers this visit 
was re-enacted including Mr. Wolfe’s 
presentation of a pencil to Mr. Reid 
which the latter called the “first piece 
of furniture owned by the Globe.” He 
brought a laugh when he said the pencil 
was an ad for Green River whiskey. 

Then, turning to Mr, Warner and the 
Liverpool head office executives, Mr. 
Reid graciously said that the spirit of 
broadmindedness which has permeated 
the twenty-five years of the Globe “come 
from our parent company, the Liverpool 
& London & Globe, and we have tried 
to develop in our own way the same 
spirit.” 

Appreciation to Fellow Officers and 

Agents 


In a reminiscent vein President Reid 


spoke appreciatively of the men who 
had cast their fortune with the young 
Globe Indemnity. Fred H. Kingsbury, 


command, now a retired 
vice-president, beamed as his name and 
service were mentioned. So did E. G. 
30gart, burglarv insurance manager, the 
third to be hired. Then W. G. E. 
Thompson, Emil Scheitlin and Harry 


his second in 





| Officers of Globe Indemnity 





president; 


Kenneth Spencer, vice-president. 








Underwood & Underwood 
Left to right, seated: Thomas J. Grahame, vice-president; A, Duncan Reid, 
William H. Gallentine, vice-president; Walter S. 


Standing, left to right: 
Barton, vice-president; 


M. A. Craig, vice-president, and Emil Scheitlin, treasurer. 


Prof. Greaves A Hit 
Professor Hubert W. 


National Association of Life Underwrit- 
ers’ convention in Boston where he had 
on the 


Greaves left th 


made a talk in order to be 
the Globe Indemnity’s conven- 


pro- 
gram ot 
tion on Friday of last weck at the West- 
chester Country Club. He is 
of public speaking at Yale and his talk 
had to do clarity of 
speech and importance of correct pos 
ture. He said people not speak 
with, their voices, but through their eyes 


professor 


with approach, 


only 


manner of carrying themselves 


When he finished he answered questions 


and 


Professor Greaves has been talking be- 


fore a large number of conventions in 
the insurance business and has made a 
great hit with insurance 


common and 


men because 


of his sense witty com- 


ments. 


Furze were praised in turn for their 
contributions to the ee financial 
and statistical ends of the Globe and 
many of the old-timers were glad to 
grect spry Mr. Furze, &2 years old, re 
tired treasurer, who enjoyed the ban- 
quet to the fullest. M. Craig, vice- 
president in charge of surety matters 
for many years; Lewis R. Swezey, vice- 
president on the Pacific Coast sinc« 
1930, and William H. Galentine, expert 
on control of costs, who was re- 
cently elected vice-president in charge 
of agency matters, all came in for rec 
ognition. 


loss 


Then with a note of sadness in his 
voice the Globe president paid tribute 
to the late W. J. McCaffrey, vice-presi- 
dent, and the late com- 


George Coar 
pensation and liability vies edident, and 
all present joined with Mr. Reid in re 
grets at their untimely passing. 

Kenneth Spencer and T. J. Grahame 
Next to be mentioned was Vice-Fresi- 
dent Kenneth Spencer, described by one 
speaker as the balance wheel between 
the underwriting, claims and executive 
departments of the Globe, who one day 


back in 1911 wrote appealingly to Mr. 
Reid: “Boss, when you're ready, let m« 
know.” The Globe president also re- 
ferred to “another young fellow’—the 


present Vice-President Thomas J. Gra- 
hame—who had told Mr. Reid that he 
had just been “let out” of another com- 
pany and wanted a job with the Globe 
“T hired him on the spot and have never 
regretted it,” said Mr. Reid. The new- 
est vice-president in the Globe official 
family—Walter S. Barton—elected last 
week—also received his chief's recog- 
nition. Addressing them _ collectively, 
Mr. Reid said: “You're a fine group of 
associates who have rendered such splen- 
did service that I will never be able to 
express adequately my appreciation. 

The climax to Mr. Reid’s address 
came in his words to the agents, many 
of whom have represented the Globe 
for the full twenty-five years. He said 
“You have been patient with us in our 
faults, sympathized with us in our prob- 
lems, and through it all you have been 
wonderfully good sports. I want to ex- 
press my deep appreciation of your loyal 


services during all of these busy years.” 
In closing the Globe president, always 
a great advocate of cooperative organi- 


zation work in the casualty field, ex- 
pressed the hope that the progress made 


to date along these lines will be sus- 
tained. One of his keenest desires is 
that the companies will continue t 


amass Statistical information upon which 
they can produce true 
he urged that such information be 
along to agents. These sts are 
fundamental, to be constantly kept u 
mind in daily competition, and any at 
tempt to sell insurance for 
simply mean that the superintendent of 
insurance will be acting as an under- 
taker for the company so doing.” 
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GLOBE INDEMNITY’S 25th ANNIVERSARY CONVENTION. 


Some Veteran Awents 
Discuss Early Days 


QUICKLY GETTING UNDER WAY 
J. C. Clements Had Had Some Casualty 
Experience; Richard L. Wood Had 

Not; Other Comments 
Underwriter 


asked a 


agents of the 


Eastern 
the 
Indemnity for 


The 
number of 
Globe 
connection 
with the company. James C. 
N. Y., wrote 
company 
had a call 
after 


pioneer 
some comments in 


with their early association 
Clements, 
Inc., Rochester, as foliows: 
“About the 


begin 


time the was 


ready to business, I 
from F. H 
conversation I resigned as agent for an- 
after them in 


Kingsbury and our 
assisting 
In the interim un- 


issue 


other 
getting a new agent. 
til the Globe 
brokered business 
pany. When the 
ate, presumably 


company, 


began to policies, 1] 
with the other 
Globe began to oper- 
business was 
than had 
all depart- 


com- 


because 


coming in more rapidly they 


anticipated, and not having 
ments fully equipped, it 
agency to make inspections, in- 
vestigate claims and assist in settling 
them. Our first company representative 
was Thomas J. Grahame. It diffi - 
cult to know his official standing as his 
duties seemed to be production manager, 
underwriter and assistant to the presi- 
dent, He was and is a very strenuous 
worker. The company rapidly improved 
its service as the departments became 
fully organized. 

“During the years that I have repre- 
sented the Globe, \. Duncan Reid has 
always shown his friendliness and inter- 
est in the welfare of the agents of the 
company. The good will which Mr. 
Reid has built up over a period of years 
is a great asset to the company.” 


Comments by Richard L. Wood 


Richard a Wood of R. on Wood & 
Co., Buffalo, said: 

“Previous to my association with the 
Globe my experience was mostly in fire 
insurance. And contact with casualty 
companies, because of my lack of fami- 
liarity with the business, gave me any- 
thine but pleasure, so when the Globe 
approached me as a prospective agent, 
it was with misgivings that I accepted 
the responsibility. 

“Looking backward, it seems to me 
that the Globe functioned satisfactorily 
from the start. There was none of the 
confusion incidental to the launching of 
a new company. The entire staff seemed 
to know their business and made it easy 
for uninformed agents such as I. The 
business has changed materially through 


was necessary 


for our 


was 


the years and I am happy to say that 
with almost’ exactly the original staff, 
the Globe has met its responsibilities 
and changed conditions, always press- 


ing onward, and has conducted its busi- 
ness quietly, efficiently and satisfactorily. 
Reviewing the twenty-five years, I am 
sure that in this territory, the Globe and 
its officers have made friends through 
ability and recognition of the other fel- 
low’s rights, and at no time has the 
Globe failed in its devotion to its policy- 
holders.” 

Gustave Biatz of Blatz-Kasten & Co., 
Milwaukee, said he first met A. Duncan 
Reid in December. 1911, and in all his 
experiences there has not been a con- 
troversy, argument or misunderstanding 
with the company 


A Chicago Hotel Reminiscence 


James M. Crosby of J. S. Crosby & 
Co., Grand Rapids. told The Eastern 
Underwriter that his first experience 
vith A. Duncan Reid had been when 
the latter was on the firing line for the 
Ocean. The Crosby connection with the 





Pleneer Globe Agents 
Now Representing Co. 


APPOINTMENTS OF FIRST YEAR 
Geographical Locations Found in 
Long Tenure; 1912 Company’s 
First Full Year 

Globe Indemnity, organized in 
June, 1911, did not appoint an agent 
until November of that year, and did 
not write a policy until December, but 
in the last weeks of the year it made 
eight appointments of agents still with 
the company. The names of these agents 
follow: 

Bellows & Warren, Inc., Yonkers, 
N. Y.; Benedict & Benedict, Brooklyn, 
N. Y.; James C. Clements, Inc., Roches- 
ter, N. Y.; Edwards, George & Co., Inc., 
Pittsburgh, Pennsylvania; Hopper, Polk 
& Purnell, Inc., Baltimore, Maryland; 
Marshall & Sterling, Inc., Poughkeep- 
sie, N. Y.; Neilson T. Parker Co., New 
3runswick, N. J.; and R. B. Cummings 
& Co., Washington, D. C., originally 
the W. H. West Co. 

The company really got under full 
steam in 1912; so the agents appointed 
then are practically pioneer agents, too. 
The 1912 appointments still representing 
the company follow: 
Bridgeport Agency, Inc., 

port Land & Title Co., 
Haskell, Miller, Grossman & Co., Chicago. 

R. W. Hosmer & aa originally Rock- 
wood Hosmer, Chicago 
Starkweather & Shepley, Herbert V. 

Burrows, Chicago. 

Hopkins. & Mulock, Inc., originally Willcox, 

Howell, Hopkins Co., Des Moines, Ia. 
Barret, Robinson, Dickey & Swope, originally 

Barret, Robinson & Dickey, Louisville, Ky. 
Dow & Pinkham, Portland, Me. 

Munroe, Ingraham & Parker, originally A. C. 

Munroe & Ingraham, Worcester, Mass. 
Marsh & McLennan, arigaely Glass, Cook & 

Atkinson, Detroit, Mich 
J. S. Crosby & Co., Grand Rapids, Mich. 
Baldwin-Peterson Co., Inc., originally Reynolds, 

Morrison, Rathburn Co., Fremont, Neb. 

y 


All 


The 


originally The Bridge- 
Bridgeport, Conn. 


originally 


Richard L. Wood & Co., Buffalo, N. 
Schenectady Insuring Agency, Inc., i aod 
Edward E. Yelverton, Schenectady, Y 


The Evarts-Tremaine-Flicker Co. Cieveland, 
Ohio. 

The McElroy Co., 

The Kountz, 
Whitaker 


Columbus, Ohio. 
Stieg & Whitaker Co., originally 

& Co., Toledo, Ohio. 

John F. Broadbent & Co., Scranton, Pa. 

Biddle & Eno, Inc., originally Biddle & Eno, 
Wilkes-Barre, Pa. 

The Davenport Insurance Corp., originally Dav- 
enport & Co., Richmond, Va. 

Lyon-Davidson-Murphy, Inc., originally Heller 
Lyon . 3 Co., Tacoma, Wash. 

J. Roy Nadenbousch & Son, 
mell & Co., Inc., Martinsburg, W. Va. 

Blatz-Kasten & Co., originally Tapping, Bene- 
dict & Riedeburg Co., Milwaukee, Wisconsin. 

Ayers Insurance Agency, Jacksonville, Il. 

Anderson & Robison, Kewanee, IIl. 

Grant C. Armstrong, Pontiac, III. 

William T. Galt & Co., Sterling, Ill. 

Charles Mueller, Cleveland, Ohio. 


originally Tram- 


The C. C. Shanklin Co., originally Max Levi, 
Cleveland, Ohio. 

Warnke Insurance Agency, originally Charles 
Warnke, Huron, O. 

Chauncey N. Shilling, Sharon, Pa. 

Jessop & Culp, York, Pa. 

Rogers, Evans Co., Salt Lake City, Utah. 

John Davis & Co., Seattle, Wash. 





CLEMENTS 1ST AGENT SIGNED UP 


James C. (“Jimmy”) Clements of 
Rochester, forty years in the agency 
field this coming December, was hailed 
by President Reid at the banquet as the 
first agent he signed up for the Globe a 
quarter century ago. Mr. Clements has 
also represented the Liverpool & Lon- 
don & Globe for the past thirty-eight 
years. 


Clobe began just before the workmen’s 
comme sation law became effective in 
Michigan. Continuing, he said: 

“[ well recall sitting up to a late hour 
in Duncan’s room at the La Salle Hotel 
in Chicago with Duncan and the man- 
ager of our liability department discuss- 


ing the workings of and the great com- 
pany and agency possibilities of work- 
men’s compensation, There have been 
changed attitudes since those days but 


changing conditions the 
usually been able to shov 
attitude was the safe and 


through all the 
(;lobe have 
us that then 
sound one.” 


Globe Premiums to 

Date Are $324,493,790 
ASSETS OF $34,246,552 JUNE 30 
Company Began to feu 12 Feet by 18; 


First Policy Was on Late Henry W. 
Eaton’s Automobile 





The Globe Indemnity, celebrating its 
twenty-fifth anniversary with a large 
birthday party at the Westchester Coun- 
try Club last week, began with $750,000 
capital and $562,000 surplus. In the fol- 
lowing year $540,000 additional surplus 
was paid in. 

Since the start the company had writ- 
ten $324,493,790 premiums by the end of 
June, 1936; it paid losses and loss ex- 
penses of $179,888,780. Its assets at the 
end of June, 1936, were $34,246,552; sur- 
plus to policyholders was $7,500,000 in 
addition to $2,200,000 reserve for losses 
incurred and not reported. It also has 
a voluntary reserve for contingencies of 
$2,197,346. The net surplus has been 
maintained at an even $5,000,000 for a 
number of years past. 

The first office of the company was at 
45 William Street, New York, and con- 
sisted of a room 12x18 feet. It was 
started as a running mate to the Liver- 
pool & London & Globe which has been 
doing business in this country since 1848. 
Henry W. Eaton, the first president, was 
United States attorney of the Liverpool 
& London & Globe at the time. He 
picked A. Duncan Reid as executive head 
with the title of secretary and general 
manager. - 

The charter was granted in June, 1911. 
Mr. Reid sat in an office on September 5, 
1911, on the sixth floor of the L. & L. & 
G. building at 45 William Street. It was 
the only vacant office available. There 
was a knock on the door and a visitor 
was told to enter. 


Visitors Surprised at Cubby Hole 


He seemed surprised that he was in 
such a cubby hole with bare walls, no 
furniture, an odor of fresh varnish 
permeating the place. In the front were 
two windows, on the sill of one of which 
sat A. Duncan Reid while his secretary 
occupied the other. 

“I am looking for the Globe Indemnity 
Co.,” said the visitor. 

“This is it,” responded Mr. Reid. “We 
opened this morning. Have a seat,” and 
he waved his hand toward the wash 
stand in the corner of the room. 

“Have you no equipment?” persisted 
the visitor. 

“Not a‘ thing,” replied Mr. Reid with 
a smile. “I was just going to send my 
secretary out to buy a pencil.” 

“Permit me, then, to start the Globe 
in business,” said the visitor, taking from 
his pocket a green lead pencil and prof- 
fering it with a bow. ‘ 

Later a second visitor called. “You 
can’t do business with just one pencil,” 
he said, and his gift was one of the flat- 
leaded carpenter pencils. 

So began the Globe with a man, his 
secretary and two pencils. Few pencils 
have ever led to so much “writing.” 

The first policy, issued on December 
14, of that year, covered the liability on 
President Eaton’s automobile. Not until 
1912 did the company really get in its 
stride. 

At the start it was decided to concen- 
trate upon the larger centers where serv- 
ice and facilities might be quickly pro- 
vided at reasonable expense and then to 
organize all sections of the country as 
rapidly as possible. In order to provide 
service to smaller agencies and_ to 
brokers branch offices were opened in 
New York, Chicago, San _ Francisco, 
Philadelphia and New Orleans. 

In those carly days it was not easy to 
persuade a fire insurance agency to en 
gage in the casualtv-surety business as 
the fire agents were unfamiliar with the 
new coverages. In view of the fact that 
every fire office now has casualty com- 


Agents Hear H. H. Kelly 
On I.C.C. Safety Rules 


W. S. BARTON CONGRATULATE) 





Other Convention Speakers Were Wn, 
Leslie and Prof. H. W. Greaves 
of Yale 





The Globe Indemnity program of bus. 
ness was concentrated in two meetings, 
Thursday afternoon and Friday morp. 
ing, and both were very much enjoyed, 
The first speaker at the opening sessjop 
William Leslie, associate general 
manager, National Bureau of Casualty 
& Surety Underwriters, who had made 
a quick trip up to the Westchester Coup. 
try Club from Atlantic City where he 
had addressed the Royal Indemnity 
agents the previous day. Mr. Leslie's 
subject, well received, centered around 
the “National Bureau and Automobile 
Rate Making.” 

H. H. Kelly, chief of the safety diyi- 
sion, bureau of motor carriers, Interstate 
Commerce Commission, was the next 
speaker and he gave the Globe agents 
the official slant on the I.C.C.’s new safe. 
ty regulations for interstate buses and 
trucks, He was followed by Walter S, 
Barton, newly elected vice-president of 
the company, who spoke on “Underwrit- 
ing Aspects of Long Haul Trucking 
Business.” He was listened to closely, 

Mr.. Barton’s promotion to vice-presi- 
dency was announced at the convention 
by President Reid and he received many 
congratulations. For the past four years 
he has been an assistant secretary. Casu- 
alty underwriting supervision is his chief 
interest. Mr. Barton has spent almost 
his entire career with the Globe Indem- 
nity with the exception of some experi- 
ence with the Ocean Accident and in the 
brokerage business. His first Globe 
post in its early days was in the metro- 
politan New York department under 
Vice-President T. J. Grahame, where he 
deveioped into a rattling good liability 
underwriter. When the health of Vice- 
President George F. Coar, in charge of 
the home office liability department, be- 
gan to break, Mr. Barton was trans- 
ferred to the home office as_ liability 
underwriter and shortly was appointed 
assistant secretary. 


was 


Friday Morning Session 


The Friday morning program included 
a production forum led by William H. 
Galentine, vice-president in charge of 
agency matters, and a fine address on 
“Speech and Personality” by Professor 
Hubert W. Greaves of Yale University, 
which is referred to elsewhere. 





pany representation it can be seen the 
Globe did its share in this pioneer work. 

The company achieved success early; 
in fact, in 1912 it wrote $2,100,000 in 
premiums, the largest first-year total that 
has ever been attained by any casualty- 
surety company. Before the company 
had been in business long Mr. Reid was 
elected president. 

There were limitations at 45 William 
Street to the amount of space the Globe 
could acquire, and in February, 1913, the 
Liverpool & London & Globe moved to 
a new building at 80 William Street, sur- 
rendering its old home to the Globe In- 
demnity. Those quarters were also out: 
grown, and in 1919 the Globe erected its 
home office building on a site acquired in 
Newark overlooking Washington Park. 
In 1931 the head office was moved to the 
great building of the Royal-Liverpool 
Group at 150 William Street. 

The Globe has been a sincere advocate 
of the American Agency System and has 
had most amicable relations with 
the National Association of Insurance 
Agents, being one of the earliest com- 
panies to support the principle of owner- 
ship of expirations. 
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Joyce May Return to Co. 
Ranks in New Company 


sTILL DYNAMIC SURETY FIGURE 





Former Nat'l Surety Leader Has Had 
Leading Role in Many Exciting Surety 
Developments in Past 40 Years 





Ever since Wm. B. Joyce, energetic 
and dynamic surety leader, retired from 
the National Surety Co. a few years ago 
to form Wm. B. Joyce & Co, at 115 
Broadway, New York, there have been 
many reports as to his future activities. 
That he is still very definitely on the 
surety production map is indicated by 
the very sizeable volume of premiums 
which his office produces annually in 
fidelity, surety, fire and casualty lines. 
But having been wrapped up in company 
problems for forty years and more, it is 
not surprising that Mr. Joyce’s name 
has been linked in, recent weeks with the 
report that a new surety company may 
be soon launched in New York City. The 
general situation is favorable for such a 
launching, he believes, and for these 
reasons : 

Big Appreciation in Surety Co. Stocks 


The surety companies have enjoyed a 
satisfactory first six months in 1936, and 
particularly those in Baltimore where the 
shares of the surety companies—F. & D., 
United States F. & G., Maryland Casu- 
alty and New Amsterdam Casualty—have 
had an appreciation of more than $17,- 
000,000 since the year’s lowest prices 
were recorded. F. & D., for example, 
has moved up thirty-five points and 
United States F. & G, has risen ten 
points during the past four to six 
months. 

Such improvement, serving to center 
greater public interest on the surety 
business, is apt to attract newcomers to 
the field who have money to invest. 
Thus there may be expected proposals 
for new organizations in the near future. 
Although there are sufficient carriers at 
this time to care for all the casualty and 
surety business likely to be produced, 
this fact will not deter the formation of 
all the companies the stock of which 
can be sold. 


Joyce Has Demonstrated Fitness to Lead 

Having been a great leader in the 
surety world since its earliest days in 
this country, the chief executive of the 
National Surety for thirty years, and 
having a wide following in agency cir- 
cles, Mr. Joyce is eminently fit to be 
the guiding spirit behind the launching 
of another large surety company.Wheth- 
er he would accept such a post or not 
is another question as he has large finan- 
cial interests which occupy much of his 
time. 

There are very few members of the 
surety “old guard” still living who have 
participated in as many exciting and 
constructive developments in the surety 
world as has Mr. Joyce. Over a forty 
year period—from the time he was an 
agent at St. Paul for the old National 
Surety Co, of Missouri to the hectic 
years of the recent depression—he made 
surety history. Two present-day pros- 
perous agencies—Joyce & Co. of St. 
Paul and Joyce & Co. of Chicago— 
were formed by him; he created the 
Position form of bond thirty-one years 
ago, the fraud bond twenty-eight years 
ago, the forged instrument bond (now 
known as forgery) twenty-two years 
ago, and a new bankers and_ brokers 
blanket bond for American companies 
twenty-one years ago. 

It is estimated that bankers and brok- 
ers blanket bonds in the past ten years 
alone have produced for all surety com- 
panies more than $154,000,000 in pre- 
miums with losses of around $70,000,000, 
and commissions to agents on blanket, 
rand and forgery bonds have agegre- 
sated around $50,000,000. 

One point in Mr. Joyce’s busy career 
which old timers will never forget was 
in 1908 during Theodore Roosevelt's ad 
mimstration as president when the then 
National Surety Company president 
induced the Federal Government to reg- 


ulate surety companies through the U.S. 
Treasury Department. Mr. Joyce per- 
sonally drew up the regulations which 
was the first act in stabilization of the 
business. He then delivered a never-to- 
be-forgotten address to the Insurance 
Commissioners in convention at Wash- 
ington, D. C., which in effect demanded 
that the commissioners make closer 
examination of, and regulate all surety 
companies thoroughly. 


Drastic Step Saved Company 


Another test of his ability to “stand 
up under fire” came during the recent 
depression when the old National Surety 
Co. suffered heavily because of advances 
made to certain mortgage companies 
whose issues it guaranteed, plus enor- 
mous losses on account of bank deposi- 
tory bonds, causing destructive rumors 
which, it is felt, hastened the closing of 
the company. Mr. Joyce realized the 
grave situation, and to save from a 
major disaster the entire National Sur- 
ety organization—and the surety busi- 
ness from a heavy body-blow—he de- 
cided upon a drastic step. It was the 
creation of a new company out of the 
“ashes” of the old, which in its final 
form met with the approval of the 
New York Insurance Department and 
the National Association of Insurance 
Commissioners. Recently, and in recog- 
nition of this achievement, Superintend- 
ent of Insurance L. H. Pink of New 
York, paid a fine tribute to Mr. Joyce, 
which was widely quoted in the daily and 
insurance press. 





F. & D. UPTOWN APPOINTMENT 
Leo F. Fitzpatrick and H. F. McGann 


Partners in Uptown Agency, Inc., New 
General Agents of Company 

Leo F. Fitzpatrick and Hugh F. Mc- 
Gann, both widely known and popular 
figures in Greater New York’s surety 
circles, have become partners in a new 
agency at 11 West 42nd Street which 
has recently been appointed general 
agents of the Fidelity & Deposit. The 
new organization is called the Uptown 
Agency, Inc., and it starts off under 
most favorable auspices. 

Leo F. Fitzpatrick, one-time partner 
in the old Kenney agency at 80 Maiden 
Lane, which represented the Fidelity & 
Deposit for burglary lines, possesses not 
only a wide fund of insurance knowledge, 
both casualty and surety-wise, but many 
valuable contacts. Among them is his 
connection as secretary-treasurer, first 
panel of the sheriff's jury, County of 
New York. A star football player in his 
college days, Mr. Fitzpatrick has never 
lost his love for the game. 

Mr. McGann, essentially a producer, 
has been a familiar figure on the surety 
production “firing line” for many years 
and is known to his many friends as 
“Hughie.” Up until recently he was 
office agent in the uptown New York 
branch office of the American Bonding, 
which has been discontinued. 


J. R. BEAUCHAMP APPOINTED 

The first field appointment to be an- 
nounced by the Accident & Casualty of 
Switzerland is that of J. Roger Beau- 
champ as Pacific Coast manager. He 
was formerly manager on the Coast of 
the Norwich Union Indemnity. 

Neal Bassett, United States manager 
of the company, is expected shortly to 
announce Chicago and New York City 
managers, but no date has as yet been 
set for the formal opening of the Acci- 
dent & Casualty for business. 


DANIEL W. McCREA DEAD 
Daniel W. McCrea, veteran surety man 
who was superintendent of the bonding 
department in the Preferred Accident, 
died in his sleep early Wednesday morn- 
ing at his home in Larchmont. He was 
63 vears old. 





LICENSED IN NEW YORK 


The Hercules Life of Illinois, the 
Sears, Roebuck & Co. insurance carrier, 
has been licensed to write accident and 
health insurance in New York. 


No Plate Glass Rate 
War Expected in Chicago 


AGREE TO ABIDE BY MANUAL 





“Specials” and Company Men in Well 
Attended Meeting Leave 50-50 Policy 
Action Open 


By Emil Held 


Will the action of the National Bu- 
reau of Casualty & Surety Underwriters 
in New York City this week, marking 
relinquishment of jurisdiction over plate 
glass insurance rates, result in a rate 
war in Cook County? Hardly, if the 
unpublicized meeting held in the Chi- 
cago Board of Underwriters’ auditorium 
Tuesday afternoon, September 29, can 
be taken as a symbol of unity when the 
buik of the companies represented at 
this session, attended by about 100 or 
more of managers and special agents, 
resolved “not to engage in a threatened 
rate war, but to abide strictly by the 
manual, leaving 50-50 action open ior 
further discussion.” Only about ten 
companies, some of them not present 
by executive or proxy representation, 
were recorded as not voting. 

It was deemed suicidal by several of 
the speakers, in the face of rising loss 
ratios, and the assumed certainty of 
growing losses in the winter months, 
partly perhaps due to malicious break- 
age and quite a bit on account of 
weather conditions, to write plate glass 
insurance at rates less than those now 
prevailing. Some of the speakers esti- 
mated the replacement cost increased 
about 36%. A few speakers could see 
little objection to the 50-50 policy, by 
companies generally, if danger did not 
exist of its spread to a wider territory 
than the Cook County limits. All, with 
very few silent spots, expressed defi- 
nitely the intention to resist a rate war. 

Warren A. Coen, president of the 
Cook County Burglary Underwriters’ 
Club, reorganized last week, and George 
Borkovec. secretary of the club, had 
succeeded in making a splendid showing 





on short notice for this meeting. Coen 
is special agent of the J. M. Hogle 
Agency, Inc... and Borkovec is with 
Geo. W. Roberts & Son. 





Horror Campaigns Out 

The Michigan department of pub- 
lic instruction has voiced its disap- 
proval of “And Sudden Death” hor- 
ror campaigns as an aid in reducing 
automobile accidents. In a new safety 
manual, which is forming the basis 
for safety instruction in nearly all of 
the state’s schools, the suggestion is 
made: “It is better for the child to 
have certain routine habits estab- 
lished than for him to have fears 
aroused, and too much emphasis upon 
what not to do in crossing the 
streets.” Designating October 1 Safe- 
ty Day among Michigan’s school chil- 
dren much public attention was fo- 
| cused on the work being inaugurated 
| this vear, 











FIREMAN’S FUND DIVIDEND 


The board of directors of Fireman's 
Fund at a meeting held in San Francisco 
on September 24, declared the regular 
quarterly dividend of one dollar per 
share on the capital stock of the com- 
pany to all shareholders of record at the 
close of business on Monday, October 5, 
payable on and after October 15. 


F. H. RHODES CLAIMS MANAGER 
F. H. Rhodes has been put in charge 


of claims in the home office of the Cen- 
tral Surety of Kansas City, succeedine 
the late E. P. Steinhauer, a vice-presi- 
dent. 


ON LABORATORIES’ COUNCIL 

George H. Parker, manager of the 
Kentucky ‘Actuarial Bureau, Louisville, 
Ky., has been appointed a member of the 


fire council of the Underwriters’ Labora- 
tories at Chicago. 





SELECT W. EUGENE GRACE 





American Casualty Appoints Him Home 
Office Comp. and Liability Manager; 
Formerly with U. S. F. & G. 





W. EUGENE GRACE 


The American Casualty of Reading has 
selected W. Eugene Grace to be man- 
ager of its home office compensation and 
liability department. 

Mr, Grace’s experience in the past fits 
him particularly for this position, hav- 
ing had home office and branch office 
experience with the United States F. & 
G. and being located in the Newark, 
Washington, D. C. and Memphis branch 
offices of that company, as both under- 
writer and casualty manager. 

A native of Baltimore, Mr. Grace was 
educated in the Baltimore City College. 


He entered the service of the U. S. F. 
& G. in 1923. 





BUFFALO FAKE CLAIM RING 

A searching inquiry into alleged fake 
auto accident claims is now being made 
by a grand jury in Buffalo, out of which 
may come sensational disclosures. Buf- 
falo police are on the job and are co- 
operating with the casualty companies in 
seeking to learn the extent of the frauds. 
rhirty apparently fraudulent claims have 
‘been already uncovered; many more are 
expected. One important witness is re- 
ported as “disappeared.” Many arrests 
are expected to be made. 


T. T. Morris 


(Continued from Page 34) 





Accident Co., one of the oldest casualty 
companies in England. 

After a few years Mr. Morris was 
made assistant accident superintendent 
in London of the Central Insurance Co., 
Ltd. The company had been purchased 
by the Liverpool & London & Globe. 
Mr. Lewis (later the general manager of 
the L. & L. & G.), had been general 
manager of the Central. Mr. Morris 
was subsequently transferred to Liver- 
pool as assistant accident manager of 
the Liverpool & London & Globe. The 
accident manager of the L. & L. & G. 
was John Mackinnon who had held that 
position from the inception of the acci- 
dent department. Later, Mr. Morris suc- 
ceeded Mr. Mackinnon. 

Mr. Morris has traveled extensively, 
and one of the most interesting of his 
experiences was in India after the pas- 
sage of the Workmen’s Compensation 
Act in 1924. ‘He had considerable to do 
with the making of the workmen’s com- 
pensation tariff in India. 

Mr. Morris has made several trips to 
the United States and Canada and fre- 
quently has visited the Continent. He 
arrived in this country on the Qucen 
Mary on September 7. 
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Vincent Cullen Created Nat’! Surety’s 
Historical Magazine “William Street” 


When the National Surety Corp. last 
May came out with a brand new publica- 
tion “William Street” which had 
as its chief purpose to collect and pre- 


called 


serve for its readers “something of the 
fascinating atmosphere of the ‘street’— 
past and present,” it made an instantan- 
eous hit. The idea of having historical 
facts about the New York insurance 
district told in an interesting fashion 
appealed to brokers and company friends 
of the National Surety Corp., and the 
demand for the new journal was great. 

It is probably not generally known that 
Vincent Cullen, president of the com- 
pany, is largely responsible for the crea- 
tion of “William Street.” He was in- 
spired to get out a publication of this 
type because of his own love and that of 
Mrs. Cullen for exploring the old histor- 


ical spots in and near William Street 
as well as visiting such landmarks as 
Farrish’s Chop House and Fraunces 


Tavern. His own opinion of this old 
and remarkable street is that it is just 
as prominent in the insurance sections 
of Europe as perhaps Threadneedle 
Street in London is well known to the 
bankers of the United States. 

Seat of Government in 17th Century 

Likewise, the William Street of the 
last half of the seventeenth century 
vained distinction as the seat of Govern- 
ment as well as the business and resi- 
dential neighborhood of the community. 
It is interestingly told in the July issue 
of the magazine that on nearby Pearl 
Street, No. 73 was New Amsterdam’s 
most important address. A comfortable 
stone tavern erected on the site in 1642 
by William Kieft, and known as the 
“Stadt Herberg.” It was rented to 
Philip Gerritsen from Haarlem, with the 
privileges of retailing the West India 
Company’s wine, brandy and beer. 

“In 1653, it was assigned to the city 
as the Stadhuys—City Hall—and became 
the kind of utility building twentieth 
century architects have no money to 
build. It was used as a jail, a watch 
house, a prison, a courthouse, a public 
store-house, a school and a library. All 
for $5,000.” 

If this is news to William Street in- 
surance men then it is of still greater 
revelation to learn that a sea fight or- 
iginated ‘on the “strect” in the famous 
Tontine Coffee House, popular rendez- 
vous and merchants’ exchange of its day 
(around 1790). The story goes: 

One fine Spring day a group of high-spirited 
Frenchmen, then staying at the Tontine House, 
raised the French “Liberty Cap’’ over the hotel. 
Every Englishman in town protested vigorously 
but the Frenchmen gaily defied the objectors to 
lower the flag. The situation became more 
strained when the French battleship “L’Ambus 
cade” arrived in port bearing Citizen Bompard 
of the French Republic’s Navy. 

Captain Courtney, of H.M.S. frigate Boston, 
off Newfoundland, heard of the outrage and 
promptly set sail for New York. Upon arrivai 
his first act was to write across the register of 


the Tontine House a challenge to Citizen Bom 
pard and his compatriots to meet him in a 
“naval duel” off the American Coast. Citizen 
Bompard readily accepted the challenge. 

The outcome of the battle—the two 
ships meeting off Sandy Hook with 
crowds of people lising the shores—was 
the death of Captain Courtney. Where- 


upon it was decided that enough blood 
had been spilled for one day and both 
ships returned to New York amid great 
public celebration. 
The John Street Theatre 

The old William Street section was 
also the center of the city’s cultural life, 
symbolized by the theatre, and in the 
August issue of “William Street” many 
little known facts are given about the 
John Street Theatre which was the first 
of any importance to be built in’ the 
city. It opened December 7, 1767, and 
the respectable people of New York were 
violently opposed to it. In 1774 Con- 


vress closed the theatre as too great a 
distraction from the serious matters of 


the day but when General Howe took 
the city in September, 1776, the British 
soldiers were so bored with the slow 
war, “so irritated by the dull village life 
... ” that in January, 1777, they re- 
opened the John Street Theatre with 
Bourgogne as playwright. Female parts 
were taken by such as “had followed 
the drum.” A plaque at 11 John Street 
today is commemorative of the old 
theatre which closed its doors in Janu- 
ary, 1798. 
Battle of Golden Hill 

The now dimly remembered Battle of 
Golden Hill, called the first armed con- 
flict of the Revolution—was fought on 
January 19 and 20, 1770, near the present 
home offices of the Globe & Rutgers. 
The events leading up to this battle are 
vividly set forth in the September issue 
of “William Street.” The Sons of Lib- 
erty, an organization which in 1769 had 
openly preached separation from Eng- 
land, and the British regulars engaged 
in some furious fighting which was fin- 
ally halted by a magistrate, aided by the 





health conservation. 


The accident toll last year amounted to the staggering 
total of 100,000 killed —360,000 permanently disabled and 
8,980,000 injured, with an economic loss of billions of 


dollars. 


The American public, industry and the insurance busi- 
ness are confronted with this problem, of such serious pro- 
portions that it creates a grave and complex situation that 


reaches into the lives of all of us. 


Accident and fire prevention work is interwoven with 
Insurance companies have been in 
the vanguard of the safety movement not only from public 
spirited motives but for sound business reasons. 
automobile accidents alone cost the insurance companies 
atout $265,000 000; casualty companies paid claims of 
about $189,000.000; fire companies $42,000,000 and life 
companies $35,000,000 in death claims—just from auto- 
An additional staggering cost to the in- 


the insurance business. 


mobile accidents 


ALFRED M. 


SAFETY ENGINEERING 
HOME OFFICES 


75 FULTON 


CHICAGO 


BRANCHES: 


One citizen was killed, another 
wounded in bayonet charges. Many sol- 
diers were also badly beaten. The psy- 
chological effect of the Battle of Golden 
Hill was tremendous as it established 
once and for all that the colonists and 
the soldiers of the King were enemies. 


BUREAU MEETINGS OCT. 20, 21 


Member companies of the Association 
of Casualty & Surety Executives have 
been advised that their annual mecting, 
postponed last Spring, has been set for 
October 20. The following day the Na- 
tional Bureau of C. S. Underwriters 
will hold its annual meeting, also post- 
poned. It is indicated that announce- 
ments of considerable importance will be 
made following these gatherings. 


APPOINT PETER ZIMMERMAN 


The Towner Rating Bureau has ap- 
pointed Peter Zimmerman to its staff. 
He has had fourteen years’ experience 
with the New York office of the United 
States F. & G. where he handled all 
classes of fidelity, public official, custom 
house and internal revenue bonds. 

Although a young man, Mr. Zimmer- 
man has earned for himself the respect 
and confidence of his contemporaries and 
it is expected that he will readily adapt 
himself to his new work. 


officers. 








L. & L. & G. IN CHARGE 


Canadian Business of Nat’ Surety Corp 
Handled Now by Reed, Shaw F 
McNaught, Its Toronto Agent; 

Following the recent retirement of the 

National Surety Corp. from active Oper. 

ations in Canada, the Liverpool & [op, 

don & Globe assumed charge of its 

Canadian business which is being hap. 

dled through Reed, Shaw & McNaugh; 

of Toronto as Ontario provincial gener, 
agents. This agency has represented th 

Liverpool’s fire department for fifty. 

eight years and the National Sure 

Corp. and its predecessor for the past 

twenty-five years. Henry M. DeVries 

partner in the firm and widely known x 

a surety and burglary underwriter, j, 

continuing to manage these department; 

of the ageticy. 





CASUALTY MANAGERS MEET 


The Casualty Insurance Managers’ As. 
sociation of Los Angeles held its opening 
Fall meeting on Monday of last week g 
the Stock Exchange Club with a larg 
attendance of members and guests, H.C 
Gillespie, manager at Los Angeles fo, 
the United States Fidelity & Guaranty 
= president of the association, pre. 
sided. 





In The Interest of Safety- 


INCE 1901, “Safety Engineering’ has been Amer- 
ica’s pioneer safety magazine devoting itself to the 
advancement of constructive and practical methods 
of accident prevention, fire protection and industrial 
Its organization and personnel have 
been merged with those of Alfred M. Best Company, Inc., 
in the belief that ‘Safety Engineering” will become a more 
forceful factor in combatting one of America’s great prob- 
lems—the enormous and consistently mounting toll of loss 
of life and property, caused by accidents. 


surance companies, of all classes, may be traced directly to 
all the other causes of accident loss, such as fire, accident, 
infection, occupational diseases, etc. 


“Safety Engineering” will approach this grave problem 
in its main phases, namely :- 


Industrial accident prevention 
Highway safety 
Home safety 


Fire protection 


Health conservation 
Insurance participation 


It will furnish up-to-the-minute information regarding 


new developments in safety and allied subjects and will 


wage a vigorous and consistent campaign of public educz 
tion, the illustration of safe and unsafe methods and condi- 
tions, carefulness and due consideration of the rights of 


others, all treated in language that the average man can 


understand. 


control, etc. 


In 1935 


It will also deal extensively with the technical 
aspects of the problem for the benefit of safety inspector 
and engineers—the need for protective supervision, devices, 
It will, in short, attempt to bring a greater, a 
more direct realization of the need and means for reducing 
the appalling loss of life and property caused by accidents 


“Safety Engineering” will justify its existence if it 
assists each subscriber in saving one life, preventing ont 
accident or averting one loss! 


PRESIDENZ 


BEST COMPANY INC. 





<ySEST Oy 
5 seavice |Z 


Lewy 


“A that the name implies 


SsT., 


. CLEVELAND . 






DIVISION 
BEST BUILDING 


NEW YORK. N. Y. 


HARTFORD ™ 


DALLAS 


| Publication Date: 15th of each month—Subscription $3.00 per year. | 
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Bad Features of Lump 
Sum Payments Cited 


IN SURVEY BY DR. NORCROSS 

Vocational Rehabilitation Expert Advo- 

cates Plan of Bi-Weekly Settlements 
to Claimants by N. Y. Aggregate 

{ Trust Fund 

Casualty insurance companies writing 
workmen’s compensation coverage in 
New York State could save consider- 
able money if lump sum _ settlements 
were replaced by a new installment pay- 
ment plan, according to a report by 
Dr. Carl Norcross of the rehabilitation 
division of the New York State Educa- 
tion Department entitled, “Vocational 
Rehabilitation and Workmen’s Compen- 
sation.” 

The report has been published follow- 
ing a three year investigation of all 
phases of lump sum settlement cases 
which are terminated by the payment 
of a cash award of $1,000 or more. It 
contains several revolutionary ideas 
which, if put into effect by the state 
labor department, would greatly change 
the handling of the larger compromise 
cases. The report recommends that the 
amount of the non-schedule settlements 
should no longer be decided upon by the 
insurance carrier and the claimant, as is 
now the custom. It is suggested that 
the labor department referee, acting 
with the state physicians, fix the amount. 
Another change in the present handling 
of such cases is the recommendation 
that all lump sum awards of $1,000 or 
more be paid by the carrier into the 
state aggregate trust fund which would 
make bi-weekly payments to the claim- 
ant. 


How Plan Will Help Carriers Save 
Money 


Insurance carriers, it is felt, will be 
interested in the outcome of these rec- 
ommendations because it involves a 
group which is relatively expensive and 
time consuming. Many carriers regard 
injuries to the head and back, or cases 
of traumatic neurosis, all of which may 
terminate in the payment of a lump sum 
settlement, as the real problems of work- 
men’s compensation. The 322 cases stud- 
ied for the report were paid an average 
of $3,700 in compensation and practically 
all had heavy medical expense, Taken 
as a group, they cost about ten times as 
much in compensation as the average 
New York case 

“While our real interest is in the wel- 
fare of the claimant,” says Dr. Norcross, 
“the suggested plan would also help the 
insurance carrier to save money. It is 
well known that compromise eases are 
often continued for years. The carrier 
often has to pay bi-weekly compensation 
for a number of years and then a rela- 
tively large cash settlement to get rid 
of the case. Under the plan we propose 
the case would be terminated much more 
quickly than is now done.” 

The author also points out that under 
his proposed plan neurotic cases would 
be closed more promptly, and there 
would be a saving in the amount of 
compensation paid by the carrier. As 
the amount of the final award would be 
based strictly on the medical findings, 
less money would be. paid for mental 
conditions. He believes that as the pro- 
posed system. grew in_ effectiveness, 
claimants as well as compensation law- 
yers would realize that lare settlements 
could not be collected by neurotic work- 
men, 

Dr. Norcross declares that a fair share 
of so-called traumatic neuroses are 
caused by the long delays pending set- 
tlethent of the cases. As cases are 
closed more promptly, many potential 
Neurotic conditions would be nipped in 
the bud. A resultant savings in compen- 
Sation would follow. 


See Fewer Attempts to Reopen Cases 


There would be fewer attempts to re- 
open cases, the report states, with the 
aggregate trust fund making the pay- 
ments. Insurance companies would be 
able to make a lump sum payment as 





| Dr. Norcross Career 

| Dr. Carl Norcross, who has spent 
the past three years making this sur- 
vey of vocational rehabilitation and 
workmen’s compensation, is one of the 
brilliant young members of Dr. Little’s 
staff in the New York State Educa- 
tion Department. He is becoming 
well known in both industrial and cas- 
ualty insurance circles as a result of 
his extensive research work. Before 
his present connection he did per- 
sonnel work with the Western Union 
Telegraph Co. in New York City. 











they have in the past, and write the 
case off their books. But the install- 
ment payments made by the fund would 
prevent many large losses which have 
occurred in the past. Compensation 
money would last longer, and there 
would be an improved chance for health 
recovery and employment, due entirely 
to the time element. “It has been ob- 
served,” says the author, “that men who 
believe they are recovering, or who have 
jobs, practically never try to reopen their 
cases.” 

The report takes sharp opposition to 
the generally accepted belief that there 
is a therapeutic benefit in cash settle- 
ments for neurotic men. “After making 
a complete study of a _ representative 
number of neurotic cases,” says Dr. Nor- 
cross, “we have concluded that there is 
little or no curative treatment from the 
lump sum payment. It is the settlement 
of the case, the sheer ending of the 
litigation, which is beneficial to the 
claimant’s mental condition. The case 
may be terminated fully and completely 
with the final award being paid in in- 
stallments.” 

The strong recommendation that lump 
sums should be replaced by installments 
grew out of an investigation of how 
workmen spent their cash settlements, 
according to the report. It was dis- 
covered that 16% of the claimants had 
losses which amounted to a large share 
of their total settlement. These men 
admitted losses which averaged $900 per 
man, but had losses of their entire 
settlement. 

“Since it is impossible to predict which 
men will lose their money,” writes the 
author, “a system should be set up which 
will prevent losses. The proposed plan 
is flexible enough to safeguard the funds 
of the inexperienced workman, yet it 
will permit men with sound business 
judgment to get an advance to start 
a business and rehabilitate themselves.” 

The report, priced at $1, gives a de- 
tailed account of the health of the in- 
jured workmen following the settlement, 
how many had returned to work, and 
the various ways in which the compen- 
sation money was spent. Considerable 
attention is given to men who were neu- 
rotic, The Rehabilitation Clinic, 28 East 
Twenty-first Street, New York City, are 
publishers of the report. 





INSURANCE LAW COURSE 





University of Newark Business Admin- 
istration School Adds Another 
Class; L. J. Ackerman Teacher 
A new course has been added to the 
department of insurance in the School 
of Business Administration at the Uni- 
versity of Newark. The courSe will be 
taught by Assistant Professor Laurence 

J. Ackerman. 

The course, insurance law, will involve 
a critical study of insurance applications 
from a legal standpoint. The legal rights 
of all parties to the application and the 
agency problem will be considered. 

Classes in both undergraduate schools 
of the university began Tuesday. 





HOLLAND TRAFFIC ACCIDENTS 


Largely due to unskilled drivers fraf- 
fic accidents in Holland during the first 
quarter of 1936 have increased in the 
seven largest cities of the country. In 
all there were 5,142 accidents with 1,813 
alone in Amsterdam. Killed or injured 
totaled 1,257. 


URGES TRAFFIC UNIFORMITY 


J. J. Hall, National Bureau Safety Ex- 
pert, Addresses Cleveland National 
Convention of American Legion 

John J. Hall, director, street and high- 
way safety division, National Bureau of 
C. & S. Underwriters, appeared as a 
speaker at the national convention of 
the American Legion in Cleveland last 
week in his capacity as chairman of the 
public safety committee of the New 
York department of the Legion. Mr. 
Hall discussed the progress made by the 
Legion’s traffic control program to date, 
stressing that traffic safety is one of the 
most vital peace-time causes with which 
the veterans’ organization is concerned. 

The speaker made a strong plea for 
uniformity in traffic regulations, his com- 
plaint being that too many states lack 
standard drivers’ license laws; some do 
not even require an operator to meet a 
minimum age limit, while signs, signals, 
road markings and speed restrictions 
follow no national pattern. His recom- 
mendation was that all Legion posts give 
a mandate to their representatives in 
state legislatures to enact traffic laws 
based on the uniform codes established 
by the National Conference on Street & 
Highway Safety. He urged that local 
posts intensify their traffic control edu- 
cational activities, both among adults 
and young people. He stressed the 
growing importance of the educational 
movement to teach good driving in the 
high schools. More than 5,000 high 
schools will give such instruction this 
coming year, he said. 

Stating that the engineering part of 
the traffic control program is becoming 
increasingly important, Mr. Hall pre- 
dicted that the services of trained traffic 
engineers will be used to greater advan- 
tage in the future than ever before. He 
is a boyhood friend of Ray Murphy, 
former national commander of the Le- 
gion; who is insurance commissioner of 
Iowa. They both hail from Ida Grove, 
Iowa. 


Alfred M. Best Co. Buys 
“Safety Engineering” 


WILL ENLARGE PUBLICATION 





Arthur C. Carruthers to Continue as 
Editor; Harry Armand, Associate 
Editor; Safety Pioneer Work 
The magazine “Safety Engineering,” 
founded in 1901 and its entire staff has 
been taken over by Alfred M, Best Co. 
“Safety Engineering” is to be enlarged 
to meet the increasing need for safety 
education. Editor of “Safety Engineer” 
is Arthur C. Carruthers who for twenty 
years has devoted his life to editing the 
publication, serving on committees, ad- 
dressing conventions and meetings and 
furnishing constructive and practical in- 
formation each month in the publication. 
He will continue as editor and Harry 

Armand as associate editor. 

“The entire problem of safety and 
accident prevention, considered from 
both the humanitarian and the economic 
angles, has become one of the greatest 
confronting the people of this country 
and calls for further educational work 
particularily among those who can and 
should aid in abating this great national 
menace,” said the Alfred M. Best Co. 

Under its new administration “Safety 
Engineering” will approach the entire 
subject with particular attention to its 
major phases, viz., safety in industry, 
safety in the home, safety in the use of 
motor vehicles, health conservation, pro- 
tection against fire. 

“Safety Engineering” has done fine 
work in blazing trails in accident pre- 
vention and fire protection. It saw the 
birth and traced the growth of such or- 
ganizations as National Fire Protection 
Association, Underwriters Laboratories, 
National Safety Council, American So- 
ciety of Safety Engineers, Greater New 
York Safety Council and American Mu- 
seum of Safety. 





A. Duncan Reid 


(Continued from Page 34) 


man. On one day he sold policies where 
the premiums footed up $780. 

A. T. McCord, manager of the Lon- 
don G. & A., became ill; got worse; 
died. Richardson succeeded him. This 
meant that he was to do no more trav- 
eling. 

“IT want to succeed you as assistant 
manager,” Reid said to Richardson. 

“You can fill this job all right,” said 
Richardson, “but what about Rathbun? 
That’s one of our most important agen- 
cies. We can’t antagonize him and his 
associates by taking their insurance 
manager.” 

“You fix the job at your end and I'll 
take care of my end,” Reid answered. 

Reid saw Rathbun; said the London 
Guarantee was willing to take him on if 
it could be done with the Rathbun ap- 
proval, The approval was not easy to 
get as the outfit was loath to lose its 
insurance star, but finally there was an 
amicable agreement. 

That proved the turning point of Mr. 
Reid’s career. -He fitted right into the 
company atmosphere; proved he was a 
field man from all angles; had no diffi- 
culty in teaching others how to sell. He 
continued with the London Guarantee 
until the Ocean entered Canada in 1895. 

Becomes Executive Superintendent 

of Ocean 

Richard Paull, of London, general 
manager of the Ocean, came to Canada 
and engaged Mr. Reid as the Ocean’s 
superintendent of agencies. The com- 
pany started writing casualty business 
in Canada and credit insurance in the 
United States. Five years later — in 
1900—the Ocean decided to write casu- 


_alty lines in the, United States, and 


asked Mr. Reid to join the New York 
office. The invitation was_ that of 
Oscar Ising, U. S. manager. Ising’s ex- 
perience had been in credit insurance. 
He wanted a competent right hand man 


who could help him establish the casu- 
alty business in this country. Mr. Reid’s 
title was executive superintendent. At 
the start there were no agents and no 
staff except for the credit insurance 
group. 

What happened in the next few years 
was a home office production division 
classic, It was not long before there 
was a fine agency plant. It meant a 
terrific amount of travel. Sometimes on 
a thirty day trip there would be as many 
as twenty-six nights spent on a sleeping 
car. A sample trip would be north to 
Duluth, west to Denver, south to Gal- 
veston. Agents would appear on the 
scene for breakfast with Reid and there 
was always someone down at the station 
at night in consultation until the train 
pulled out.. A large number of persons 
were seen in a short time. 

Becomes Head of Globe Indemnity 

In 1911 the Globe Indemnity was 
formed as a running mate to the Liver- 
pool & London & Globe. At the time 
A. G. Dent was general manager of the 
L. & L. & G. and while here in connec- 
tion with the Globe’s organization he in- 
vited Mr. Reid to come with the com- 
pany. He accepted, becoming general 
manager and secretary. Henry W. Eat- 
on, U. S. attorney of the L. & L. & G,, 
was president. In a short time Mr. Reid 
succeeded him in that post. 

In the quarter of a century to follow 
the record made by the Globe Indemni- 
ty, starting in a storeroom opposite the 
office of Henry W. Eaton, and at the 
end of the first six months of 1936 hav- 
ing assets of $34,246,552, is one of the 
romances of the business world, and it 
has stamped the president of the Globe 
as a remarkably successful figure in the 
insurance world. The history and record 
of the company are given elsewhere. 

Inter-Company Activities 

Some day the history of casualty in- 
surance will be written. An important 
part of that history is the administrative 
and organization end. There is not the 
space in a newspaper article to give a 
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account of Mr. Reid's activi- 
In every respect 


complete 
ties in this connection. 
he has been a leader. 

Until about 1912 or 1913 there were 
few executives of insurance companies 
in the casualty end who knew each oth- 
er personally; therefore, did not know 
whether they could trust each other. 
One of the most distressing things in 
the business was the gossip — the in- 
nuendos that this company or that com- 
pany was engaged in some unethical 
practice. Plenty of smoke, but it was 
not easy to find the fire. Companies 
frequently were blamed for acts they 
didn’t commit. 

Reid was one of the first of the ex- 
ecutives to feel that the buckpassing, 
the creation of villains, the putting up 
of straw bogey men to justify a bad 
practice, the attitude, “they do it, so we 
must do it for self protection,” would 
start to fade if the insurance executives 
really got to know each other. He 
knew some of the big personalities were 
men of fine character—to name just a 
few he had encountered: Theodore E. 
Gaty, F. & C.; John H. Thom, Standard 
Accident; Edson S. Lott, U. S. Casualty. 

A Meeting At the Waldorf-Astoria 

The first gathering of officials of casu- 
alty companies which Mr. Reid remem- 
bers is one at the old Waldorf in Thirty- 
fourth Street when a delegation of 
Cleveland agents, including the late 
“Billy” Wilson, Aetna Life, and John S. 
Turn, now vice-president of the Aetna 
but then with another company, met 
with executives because of a change in 
the employer’s liability law of Ohio. 

The agents had asked for the con- 
ference because the high liability im- 
posed by the law meant that unless in- 
surance presented a united front in Ohio 
an impossible situation would result as 
the companies wouldn’t be able to con- 
tinue writing the coverage there. While 
this particular meeting was held in the 
spacious Waldorf ballroom, (with its 
old-fashioned gold chairs), it seemed too 
small despite the fact that only about 
thirty men were present. 

“Too small,” said a wit 
“because they can’t get enough gold 
chairs between each of the executives.” 

Shortly after there was a conference 
on another subject at a meeting called 
by George F. Seward, then the F. & C.’s 
president, a dynamic person. It wasn’t 
going along so well. Finally, Seward 
said sharply: “It looks to me after this 


of the time, 


discussion that we will all go to hell 
in our own way. 
Reid was secretary of that meeting. 


“Probably it was because I was the 
youngest of the executives at the time 
and, therefore, didn’t have any enemies,” 
was his comment. 


Association of Casualty & Surety 
Executives 

Soon there came the formation of the 
liability association, which was the first 
association to have a general member- 
ship of a limited number of companies, 
although there had been a liability con- 
ference of companies, somewhat in- 
formal. Mr. Reid was secretary of the 
Frank- 


new liability association, C. H. 
lin, then U. S. manager of the old 
Frankfort, was chairman. 


Mr. Reid was the first president of 
the Association of Casualty & Surety 
Executives. It took two years to get 
the different interests together and it 
was hailed as one of the finest co-oper- 
ative movements in the history of the 
entire insurance business. The associa- 
tion started in December, 1926, with a 
membership of thirty-seven companies. 
He was also chairman. The member- 
ship wanted him to continue as presi- 
dent and chairman, but he took the posi- 


tion that there should be rotation of 
office. 
He is still chairman of the Workmen’s 


Compensation Reinsurance Bureau, 
formed by a group of companies to take 
care of shock losses under workmen’s 


compensation insurance. The bureau in- 
sures excess loss of any member com- 
pany over $25,000, and without the bu- 
reau the future of workmen’s compensa- 
insurance would have been very 
The bureau has three 


tion 
much in doubt. 


Re-elect L. W. Winslow 
Educational Chairman 


TO CONDUCT A. & H. LECTURES 





J. L. Ullman Is Vice-Chairman of New 
York Accident & Health Committee; 
First Meeting Nov. 2 





In recognition of his fine work during 
the 1935-36 season Leslie W. Winslow, 
Fireman’s Fund Indemnity, has been des- 
ignated as chairman of the New York 
Educational A. & H. Committee for the 
new season which starts off Monday, 
November 2, with the opening lecture in 
the Great Hall of the Chamber of Com- 
merce Building, New York. This edu- 
cational activity, under the auspices of 
the Accident & Health Club of New 
York, attracted considerable attention 
last year among both producers and 
William Street managers. That it will 
receive the active support of the Casu- 
alty Managers Association of New York 
this year is confidently expected. 

Chairman Winslow has selected as his 
second-in-command Julius L. Ullman of 
W. L. Perrin & Son, who for the past 
two years has done a splendid job as 
chairman of the publicity committee. He 
is vice-chairman of the committee. Rus- 
sell W. Chapmen, Royal Indemnity, is 
to be in charge of arrangements; Earle 
Y. Duncanson, Connecticut General Life, 
will handle publicity; Francis P. Curran, 
Continental Casualty, heads the speak- 
ers’ committee; Hugo Henn, Indemnity 
Insurance Co. of North America, has the 
finance committee under his wing; Luke 
M. Farrell, Hartford Accident, is treas- 
urer of the committee and Harry G. 
Jensen, Preferred Accident, is named its 
secretary. 





trustees, Mr. Reid, Henry Collins of the 
Ocean, and Jesse S. Phillips of the Great 
American Indemnity. The only other 
chairman was the late Theodore E. Gaty 
of the Fidelity & Casualty. 


His Family 


Mr. Reid lives in Montclair, N. J. He 
has two sons and a daughter. Lionel 
Reid, a Massachusetts Institute of Tech- 
nology graduate, and a Newark lawyer, 
is an outstanding expert in workmen’s 
compensation matters. Ralph, a Dart- 
mouth graduate, is in the office of the 
financial secretary of the Royal-Liver- 
pool Group. His daughter, Margery, is 
Mrs. Laurence Roberts of Montclair. 

For twenty years Mr. Reid has been 
a vestryman of the Episcopal Church. 
He was chairman of the committee 
which built the church school house in 
Montclair; was chairman of a commit- 
tee which has spent $280,000 remodeling 
St. Luke’s Church in Montclair; and 
during the World War was chairman 
of a number of Red Cross, Y.M.C.A. and 
other committees in the New York in- 
surance district. 

It will be seen from this story that 
Mr. Reid is one of the hardest and most 
conscientious workers in the business, a 
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Recent Court Decisions 











surance 


for his 


covering 


Jamison, 


Compiled by John Simpson 


Author, “The Law Relating to Automobile Insurance” 


Acceftance of Compensation Is 
Assignment of Rights 

The acceptance by an injured seaman 
of compensation from his employer’s in- 
carrier operates as an assign- 
ment to his employer of all his right to 
recover damages against a third party 
injuries. i 
right to sue a third party although he 
has never been notified that he had a 
right to elect to bring such action, in- 
stead of accepting compensation under 
the longshoremen’s and harbor workers’ 
compensation 
Service Transfer Co., 
Court for southern New 
Supp. 456. 


Employer's Dishonesty Not Covered 
by Fidelity Bond 

A fidelity bond does not insure an em- 
ployer against his own fraud. 
tion by the trustee in bankruptcy of a 
stock brokerage firm against the receiver 
of the National Surety on a surety bond 
through dishonest or 
criminal acts of its employes, the Fourth 
Circuit Court of Appeals held, 
82 F. (2d.) 958, held that the 
burden of proof was on the trustee to 
prove not only that the loss was caused 
under the bond by dishonest or criminal 
act of an employe but also the amount 
Furthermore, 
should find that the employer itself was 
a party to the acts complained of, there 
could be no recovery. 
plaintiff in the Federal District Court 
for North Carolina was reversed. 

* * * 


of the loss. 


Comp. Premiums Preferred Claim 
judgment was 
Corbin-Kellogg Agency, recording agents 
for the Coal Merchants Ins. Corp. 
past-due premium on a workmen’s com- 


* * * 


losses 


tractor. 


Broome County 


He thereby loses his 


owner’s hands, 


Freader v._ Cities —, 
Federal District 


York, 14 F. 


Court 


York Laws 
added a new section, 130, to the work- 
men’s compensation 


to 


law which 


pensation policy issued to a building con- 


In supplementary proceedings by the 
agency against the contractor, in which 
mechanic’s lien claimants intervened, the 


(N. Y.) held 


Corbin-Kellogg, Inc. v. Tasker, 286 N. Y. 
S. 956, that the agency had a right to 
funds of the contractor in the building 
prior 
and laborers’ claims, subject only to the 
rights of those who filed their liens prior 
to the docketing of the agency’s judg- 


1931, 


materialmen’s 


chapter 508 


makes 


judgments obtained by any insurance 


In an ac- ° 
claims for wages. 


Levy v. An official suret 


treasurer safely 
moneys, 
security 
if the jury 
recourse. 
demnity Co., 


Judgment for (2d) 435. 


recovered by the 


for a 





hour. 


man who loves his vocation. 
leaves his office until 6 o’clock, and even 
now sometimes remains until after that 
His principal recreation is golf. 


He rarely 


contract with 
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Reserve for Losses . 
All Other Liabilities 
TOTAL ASSETS . 


Voluntary Catastrophe Reserve 


: 
d as q' 


ce AMERICAN 


Re-Insurance Co. 
Robert C. Ream. President 


New York 


DECEMBER 3ist, 1935 
$1,000,000.00 
4,044,764.57 
500,000.00 
3,527,772.91 
1,407,161.92 
-  10,479,699.40 
NOTE: Securities ented e $690,943.75 in the 





above are dep 


d by law. 


ices performed. 
deductions were 
nental Casualty, 


they were drawn. 


to 


x * * 

Surety’s Subrogation to County 
Treasurer's Rights 

y on a county treas- 
urer’s bond agrees to respond for dam- 
ages to the county due to failure of the 
keep the 
but where the treasurer has a 
or recourse by 
recover some of these public moneys, the 
official surety will be subrogated to that 
Beaver County 
Utah Supreme Court, 52 P. 


however, 


corporation for premiums and _ interest 
charges on account of policies insuring 
employers against liability under the act, 
preferred claims in certain specified pro- 
ceedings, the only other preference being 


public 


which he may 


v. Home In- 


The Court held that such official sure- 
ty, required to pay a loss sustained by 
the county when the bank in which the 
treasurer had deposited county funds 
closed, was subrogated to the treasurer's 
right against the sureties on his de- 
pository bond for any balance still owing 
on that bond; not, 
whole of the county’s debt was paid. 


* * * 


No Preference in Bankruptcy 

The Continental Casualty, by written 
the Seaboard Air Line, 
wrote health and accident policies for 
the railroad’s employes. 
were deducted from the employes’ pay 
by the railway company and paid over to 
the insurance company less 5% for serv- 
Various drafts for these 
mailed to the Conti- 
but after the appoint- 
ment of a receiver for the railroad, they 
were not paid by the banks on which 


until the 


The premiums 


The Fourth Circuit Court of Appeals, 
Continental Casualty v. Powell, 
(2d.) 652, held that the amount due by 
the railway company to the Continental 
was not entitled to a preference as a 
trust imposed upon the funds in the 
hands of the railroad’s receivers. 
relationship between the two companies 
was simply that of debtor and creditor. 


83 F. 


The 
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which, in turn, 


























VOTE TO DISSOLVE 
Stockholders of the Essex Fidelity & 
Plate Glass, owned by the Sussex Fire, 
is owned by the Eagle 
Fire, have voted to dissolve the company. 
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On the Production “Firing Line” 





Old Pottstown, Pa. Agency Capably 
Managed By Mrs. Lena J. Bahr 


Sudden Death of Her Husband in 1931 Meant Her Overnight 


Transition from Home Maker to Insurance Agent; 
Champion Golfer and Antique Collector 


By Spencer Welton, 


Peripatetic Vice-President 


When 


down from the pedestal of exalted fem- 


lovely woman voluntarily steps 
ininity upon which man established her 
centuries ago, and competes with him in 
the lists of 


and 


business, she invites consid- 


eration evaluation by masculine 
standards. 
With increasing 


only 


frequency, she is not 
passing that candid inspection, but 


establishing standards of achievement 


to cause the male 
than a little 


that in the 


high enough 
biped 


average 
concern. Par- 
field of in- 


more 
ticularly is true 
surance. 
This 
enough, 


refers, obviously 
that being 


Bahr, 


philosophizing 
to a precise example, 
Mrs. 
heads and operates the highly successful 
agency, styled Jacob S, Bahr & Son, 
Inc., of Pottstown, Pa. 
Mrs. Bahr’s pronounced 
business executive is the more note- 
worthy in that she overnight changed 
her status from that of a home-maker 
to agency head and with no opportunity 
to lay a ground-work of study or prac- 
tice to help her in solving the problems 
which daily confront the individual en- 
gaged in a general insurance business. 


Bahr Agency Started in 1859 


The Bahr agency 


supplied by Lena J. who 


success as a 


itself is one of the 
oldest in Pottstown, having been estab- 
lished in 1859. A dozen or more sub- 
stantial fire companies have been repre- 
sented for many years, some as long as 
thirty-five years, including the Agricul- 
tural, Alliance, Automobile, Farmers 
Fire, Fidelity-Phenix Fire, Franklin Fire, 
Glens Falls, Imperial, National Liberty, 
Insurance Co, of North America, North- 
ern Assurance, Pennsylvania Fire, Prov- 
idence Washington. Casualty companies 
include the American Automobile and 
Massachusetts Bonding, and for life fa- 
cilities the Mutual Life of New York 
has been represented for the past thirty 
years. 

Much of the agency’s 
is attributed to the able 


earlier success 
management ot 


the late Harry J. Bahr, whose technical 
knowledge, vision, great energy,and en- 
gaging personality made him generally 


author- 


Philadel- 


as a leading insurance 
suburban division of 


accepted 
ity in the 


phia. 

Mr. Bahr was also an aviation enthu- 
siast, and was in addition to his insur- 
ance interests, president and _ general 
manager of the Light Mfg. & Foundry 
Co., makers of Tiger aircraft engines. 

This briefly is the business picture 
which confronted Lena Bahr one morn- 
ing in 1931, when the sudden death of 
her husband breught’ overnight, .realiza- 
tion that his responsibilities were 


thenceforth to be hers 
carry on was instant and characteristic, 
perhaps racially so, for Mrs, Bahr is 
descended from those hardy Norsemen 
whose vovagings and conquests long an- 
tedated those of C. Columbus and the 
various Spanish conquistadors 
Parentheticaily, it may be added that 
Lena is in physical attributes what one 
suspects Wagner had in mind when he 


Her decision to 





J. Mitchell Elliot 
BAHR 


MRS. 


LENA J. 
wrote Brunnehilde into his opera. At 
any rate, her father was born in Oslo, 
and her mother in Trondjhenn, Norway. 

She, herself, was born in New York 
City, but spent part of her childhood in 
Europe. 

Imbued by tradition 
with a strong interest in, and liking for 
the spirited mythology and folklore of 
the Vikings of old, she turned naturally 
to the interpretive arts with emphasis 
for the most part on dancing and dram- 
atics. 

Concurrently, she read omniverously, 
which laid a solid foundation of fact and 
fancy which makes her at once authori- 
tative and entertaining in the give and 
take of business and social conversation. 

\nd that is in itself noteworthy in an 
era when conversation as an art evokes 
little enthusiasm and has fewer prac- 
titioners. 

To detail the successive steps of Mrs. 
Bahr’s absorption of the agency routine 
and executive direction would consume 
space needed for other recording, 

She herself declares, “Any succes§ 1 
may have attained in the insurance field 
has been made through the privilege of 
having lived with so unusual a man who 
imbued me with his ideals and policies. 
I am attempting through constant and 
close application to my job to carry on 
the same principles—continuing to give 
to the community the same degree of 


and inheritance 


service as heretofore. The faithfulness 
of the directors and employes of the 
firm must not be overlooked for this 


agency could not have been continued 
had they not stood firmly with me 
through the trying period of the last 
five years.” 
Active in Civic Affairs 

Here it is appropriate to say that the 
agency has a directorate of eight, com- 
prising some of the leading business 
community. 


Mrs. 


men and banke rs of the 
insurance agents, 


Like all good i 


A Progressive 


SURETY AND CASUALTY 


Company 























Bahr dedicates a substantial amount of 
time and thought to civic affairs and com- 
munity betterment. She is vice-president 


of the Pottstown Community Chest, di- 
rector of Pottstown Public Library, 
dramatic chairman and past president 


of the Century Club of Pottstown, pro- 
eram adviser of the Pottstown Histori- 
cal Society, member of the Philadelphia 
Country Club, member of the Penn Ath- 
letic Club, Philadelphia, member of Plays 
& Players, Philadelphia, and a member 
of Brookside Country Club in Pottstown, 
Pa. 

Mrs. Bahr’s tall figure and fine erect 
carriage suggest long drives from a golf 
tee, and inquiry elicits the information— 
though not from her—that she has been 
the woman’s champion of her country 
club. She believes firmly in at least one 
avocational enthusiasm, and during the 
lifetime of Harry Bahr and since, has 
been an ardent though discriminating 
collector of antiques. 


Collects Glassware and Antique 
Furniture 


Chippendale furniture, old brasses and 
hardware have been gathered from 
everywhere, but special attention has 
been given to Stiegel, Sandwich and 
Stoddard glassware. 

The glassware group has now assumed 
the size and importance of a museum 
collection and its value is such that much 
of it is stored in safety deposit vaults. 

The urge to collect seems to have been 
transmitted to Mrs. Bahr’s daughter, 
who has acquired a large and rare as- 


sortment of antique dolls as well as 
others from various countries of the 
world. That quest is facilitated by Mrs. 


Bahr’s frequent cruises to far flung 
ports, which true to her Viking ancestry, 
she takes whenever she feels that she 
can spare a few weeks from the business 
grind, 

Mrs. Bahr believes that “Fire, with its 
allied lines has perhaps proved the 
most interesting, although, with the 
many recent changes, hopes for future 
developments for profit point toward 
the casualty field. 

“Insurance holds many possibilities for 
women—more perhaps in the life branch 
than otherwise. However, let no one en- 
ter the field today who does so half- 
heartedly, for time was when an insur- 
ance policy could be written without 
much effort, Today, if an assured is at 
all insurance-wise, he will want to know 
about the company and agency to which 
he is entrusting his possessions. 

“T feel it is a regrettable circumstance 
when companies appoint agents who en- 
ter our profession merely as a tie-over 
until another job is secured, for they 
could not possibly have the interest of 
either the company or the assured at 
heart, and oftimes, after a policy is sold, 
they completely forget about the exist- 
ence of the risk. Companies could do 
much toward maintaining our business 
on its old-time professional basis if more 
care were exercised in the appointment 
of their representatives.” 

Thus Lena J. Bahr, insurance agency 
head, community worker, world traveler, 
sportswoman, antiquarian, and mother. 

A’ cosmopolite who finds success and 





DEATH ON THE HIGHWAY 


Phil Braniff, Oklahoma City Sage, Says 
Mad Dog Is House Pet Compared 
to Careless Auto Driver 
Phil Braniff, Oklahoma City sage, de- 
votes a recent issue of The Tehes 
Messenger to a tirade against the care- 
less automobile driver and how local 
communities can organize to remove 
him from the streets and highways. Mr, 
Braniff suggests that in addition to the 
usual enforcement organization there 
should be a safety committee in every 
city—composed of men who seriously in- 
tend to see to the enforcement of driv- 
ing laws. He says: “With such an or- 
ganization, accidents will be reduced, 
No city is too large or too small tor 
such work and the future of children is 

worth the effort. 

“Don’t just ‘endorse’ a safety cam- 
paign—heip make one an active accom- 
plishment—organize a few of your 
friends this week to make the streets of 
your city a comparatively safe place for 
people to cross. Yours and your neigh- 
bor’s children will be safer if you help 
to regulate automobile driving. A mad 
dog is a house pet compared to a care- 
less automobile driver. Call up a few of 
your friends right now—meet them at 
lunch—talk it over—make your city a 
place where people grow up with their 
original parts.” 


BOND CENTRALIZATION 


Blanket Bond on State Officials Is Plan 
Proposed by State Finance Com- 
missioner Lamb of N. J. 

State Finance Commissioner Lamb or 
Trenton, N. J. has aroused considerable 
interest in surety bond circles of the 
state by a proposed plan he has recently 
announced whereby a blanket surety 
bond would be obtained for all state 
employes and officials requiring such as- 
sistance. Mr. Lamb declares that he has 
discovered “considerable looseness” in 
the present system under which each 
department of the state government 
handles the bonding of its officials and 
insurance of property independently, 
doing business with firms of its own 
choosing. The commissioner predicts a 

substantial saving under his plan. 

It is expected that such centr alization 
of the state’s bonding and insurance will 
be opposed by departmental heads, who 
have already been asked by Mr. Lamb 
to forward to the state treasurer all 
policies now in their possession with a 
report of the bond requirements in their 
offices. 


OPENS. PARIS BRANCH 
The Indemnity Marine of London has 
opened a branch in Paris. France and 
Algeria are its territory. 


happiness in a relatively small city, 4 
woman of physical grace whose mental 
impact is so definite that the business 
visitor forgets the feminine equation, 
and finally, proof that individuals meet 
emergencies and rise to occasions in ex- 
act ratio as they have basic quality, and 
irrespective of gender. 
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Organized 1875 


ACCIDENT AND CASUALTY INSUKANCE COMPANY 
OF WINTERTHUR, SWITZERLAND 


111 JOHN STREET 
NEW YORK 


United States Branch 


Statement January 22, 1936 


ASSETS 


U. S. Treasury Bonds and Notes. . . - e« « $1,390,291.54 
Other Bonds « e e e 7” a * 7 s i « * 484,505 .00 
es 2 Boe es © ee Oe ew 137,543.87 





Accrued Interest . « «© © © © © © © @ @ 16,519.07 
Cash in Banks . - « 6 &£ wg € © © © 1,037,080.82 
. $3,065,940.30 


All Securities taken at Market Value January 22, 1936. 


LIABILITIES 


Voluntary Contingency Reserve. . . « « - $ 565,940.30 

Statutory Deposit, New York . 850,000.00 

Net Surplus above Deposit . . 1,650,000.00 

Surplus to Policy Holders . . - + + + + 2,500,000.00 
$3,065,940.30 











NEAL BASSETT 
United States Manager 
111 JOHN STREET, NEW YORK 
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GLOBE INDEMNII 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK,N.Y. 
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